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PRICES OF AUTOMOBILES DOWN
Automobile Industry Is 

Boon To Small Towns; 
Building Up Country

Claude Sanagan, Overland Ad
vertising Manager, Throws 
Some Sidelights On Prospects 
For This Year—Pays Tribute 
To Motor Show.

ondon certainly knows how to put 
motor show, according to Claude 

^gan. advertising manager Wi'.lyS- 
|and. Limited. Toronto, who was a 

to the National Motor Show of 
►n Ontario, held in the armories 
'week. "It certainly is a better 
than last year and those in charge 

Ihe arrangements are deserving of 
at credit,” he said.
oeaktng generally of business condi- 

ns for this year, Mr. Sanagan is op- 
imistic, especially for the automobile
industry.
"There is one thing," he said, "we 

Fire not going to get business by wish
ing for it. We’ve got to get out and 
lig for it and in order to get it the 
lUestion which must first be determined

The

LUMSDEN
Oil Company

Service Station 
Now Open

Cor. Waterloo and Dundas 
Streets.

Hy-Test Gasoline, 
Mobileoil, Sunoco, British Amer
ican, Polarlne and Quaker State 

Oils and Greases.
Tires and Accessories.

• Use Our Coupon Book and 
Save Money.

Let us drain your crank case— 
Service free.

, is whether or not the business is there 
i to get.

“As T. A. Russell, president of Over- 
i land, has said, we know the life of a 
! motor car is from five to six years. By j 
| that time the machine is generally worn , 
j out and the owner has got his money's j 
i worth. Anybody who has ever had a \

\ car won’t do without one if he uan pos • : 
j sibly help it. And in this regard jt is j 
i permissible to look for complete re- , 
placements. Five or six years ago, j 
statistics show, automobile registrations 
in Canada took a decided jump. This j 
«mounted to an increase of 45,000 cars j 
over the previous year. If we eliminate 
all the new owners that will be secured 
this year we still have the chance of 
making a bigger sales record than In 

! 1921. This shows that the business is j 
there and It Is only a question of get- ; 
ting busy and getting out after it.

"Tnen. take the case of new owners, j 
There was a time when the people were j 
not sold on the idea that a car was * 
utility. To-day they are not sold on ! 
the Idea of the desirability of owning a j 
car. but the fact that motor cars to- j 
day are a distinct utility. The point j 
has been reached now where a man 
feels he can afford to buy. He has been 
brought closer to this than ever before I 
by the fact that prices have been greatly 
reduced "

Transportation, he said, developed in j 
. the first place with the railways. There ! 
were many small towns throughout the 

| country which previously flourished, but j 
with the advent of the railways dwindled \ 

because of the increase in mail order j 
business. At this time the little dealer» 

j and storekeepers throughout the coun- 
j try were able only to cope with about 
j 150 square miles of territory, and as » 
j result the stocks of goods which they 
j carried were exceptionally low.

"With the coming of the motor car, 
and it is especially noticeable this last 

I year or so, there has been a decided im- 
provement in the status of the little 

j towns. The motor car extends the ter
ritory of tne storekeeper nearly six 

| times. The people own cars and come to 
, his store to trade. They would rather 
, purchase things by seeing them than 
otherwise. This increases business for 
tho town merchants and the result is 
that he is able to increase the amount 
and variety of stock he carries.

"Thus the motor car is helping to 
build up the country. It is true that 
this development goes hand-in-hand 
with good roads and it is a satisfaction 
to know that good roads programs are 
being carried out.

■
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S. H. ROWED, the aggressive manager 
of the Ontario Garage and Motor 
Sales.

CAMOUFLAGE.

In the hands of an English 
automobile company the Ford has 
become a distinctive sport car 
model. On the basis of the stand
ard chassis some startling bodies 
have been constructed. Changes 
include lengthening the frame 
and setting it closer to the 
ground; fitting a gasoline tank, 
supplied with a vacuum system, 
at the rear, and the addition of 
disc wheels. An electric lighting 
and starting system, a small col
lapsible top. copied from those 
usually seen on the most ex
pensive machines, and a sport 
windshield make the transforma
tion complete

"It can be generally said that every 
motor car on the market to-day will "get 
you there and back.’ That was not the 
case a few years ago. This, coupled 
with the fact that motor cars are easv 
to drive and that women are more and 
more driving their own cars, speaks of 
the future prosperity of the automobile 
industry."

Returning to the motor show, Mr. 
Sanagan said that Willys-Overland was 
well pleased with the results achieved. 
Not only were several sales closed, but 
real prospects were secured. The bene
fit of the show, he pointed out, was 
that it gave the buyer a chance to in
spect all makes of cars, an advantage 
which could not be secured in the in
dividual showrooms. ,

DRIVE 300,000 MILES.
Records of long-lived motor cars are 

constantly coming up. Recently W. H. 
Barnes, of Des Moines. Ia., wrote the 
Cadillac factory at Detroit to report 
that he was still driving a Cadillac 
turned out in 1909, which had covered 
more than 300,000 miles, and was still 
giving excellent service.

MOTOR DEALERS 
II

Second Annual Banquet at the 
Tecumseh House

general manager, sums it all up by say
ing: "The success of Reo is all attribut
able to the organization; and mainly 
to the fact that when once a man has 
been found, or developed, to do a job 
well, that man is kept and given a 
chance to do that job better than any 
new man could do it.

“Our best men are those who started 
as young men and grew with us,” says 
Mr. Scott. “We never look outside our 
own organization for experts. In fact, 
we don't expect to find men who are 
experts in our way of doing things.”

UNUSUAL FEATURES
IN CHEVROLET

m>r

J. M. HUNT, district manager of Dun
lop Tire and Rubber Company, who 
took an active interest in everything 
relating to the London Motor Show.

SPEAKERS OPTIMISTIC

An Event of Exhibition Which 
Closes This Evening

GUEST OF BRANTFORD CLUB.
BRANTFORD, Fèb. 10.—Rev. W. E. 

Gilroy, former minister of the Congre
gational Church here, recently appointed 

j editor-in-chief of the "Boston Congre- 
; gationalist,” was the guest of honor of 
; Congregational Men’s Club this eve- 
[ ning.

The Distribution in 
Western Ontario

OF

TtieG.&J.Trucks
Models iy2 to 6 tons

will be under the 
supervision of

UNIVERSAL 
MOTOR SALES

J. J. GILMORE
Former Ford Dealers LONDON, ONT.

Commercial
Garage

We have secured the 
premises of the

HOP TAXI,
381 WELLINGTON ST.,

and beg to announce that 
it is an authorized

FORD
SERVICE
STATION

carrying a full line of all 
parts and equipment. We 
are prepared to give first- 
class service to pleasure, 
commercial cars and trucks.

Prices Reasonable
Phone 4908

Coming as the crowning event of the 
most successful motor show ever held 
in Western Ontario, the second annual 
banquet of the Automotive Dealers’ 
Association, held in the Tecumseh 
House last night, was marked by a 
spirit of optimism and good-fellowship. 
Speeches delivered by outstanding busi
ness men of the city and of the Do
minion reflected the co-operation which 
has been developed of late between 
manufacturer and dealer and presaged 
phenomenal sales of cars during the 
year 1922.

Two hunderd and fifty dealers and 
their friends attended the banquet, 
which began at 11 p. m. When the 
sumptuous repast of eats, which in
cluded everything from vulcanized 
olives to self-starting cheese with dual 
ignition, had been completed the toasts 
held sway till well on till the dawn of 
to-day. Consequently when thé dealers 

stepped on the accelerators of their 
sedans this morning the only traffic 
ahead o^them were the rumbling milk

A REO SYMPOSIUM
ON SUCCESS

The Good Maxwell
and

Chalmers Motor Cars
The Hit of the London 

Motor Show

Universal Motor Sales
London, Ontario Distributors

J. GILMORE
FORMERLY FORD DEALERS.

wagons.
MR. HODGINS PRESIDES.

Wilfred Hodgins, president of the 
association, made a most excellent 
chairman and his address was full of 
the sort of vigor which is every auto
mobile salesman’s birthright. His 
speech also contained a mass of im
posing facts and figures relative to the 
undisputed success of the motor show, 
which comes to and end this evening 
with a dance.

From every point of view the exhibi
tion has been much superior to that of 
last year. Receipts have been much 
larger, due to an increase of 40 per 
cent, in the dally attendance. Approxi
mately 6,000 presons have paid admit
tance to the show, while last year's 
record was exceeded by 3,000 
on Thursday. Every day there has 
been a substantial increase In the 
visitors, who have included hundreds of 
persons from out of town. Rural resi
dents are showing a growing interest 
In motors and arc among the shrewdest 
estimators of car values. The display 
of automobiles this year is much more 
representative and includes makes of 
machines not usually seen on the streets 
of the city.

Mr. Hodgins was enthusiastic as to 
the manner in Which the manufacturer 
had co-operated in the making of a 
truly ’national" show. During the past 
few days a number of the heads of 
automvuile concerns have visited Lon
don and done everything in their power 
to see that their cars were well repre
sented. Manufacturers of accessories 
had likewise seized the unexcelled op
portunity of displaying their wares and 
had contributed to tne success of the 
association's efforts.
MR. McLACHLIN.

Frank Mol^achlln, one of the best- 
known automobile dealers in Western 
Ontario, proposed the toast of "The 
National Motor Show of Western On
tario" and voiced his personal convic
tion that the exhibition was the biggest 
1 actor in securing public Interest In 
cars and in stimulating buying among 
prospective owners.

In reply, T. C. Kirby took the oppor
tunity of thanking all the various in
dividuals and organizations whose 
assistance had been instrumental m 
running everything off smoothly. He 
especially wished to thank the president 
itnd the treasurer, Tom Terry, for their 
untiring efforts, ihe show committee as 
a whole, the exhibitors, the press, the 
police and tiro departments, Mayor Wil
son and the contributors to the daily 
musical entertainment.

Responding to the toast of "The 
Trade," W. C. Miller, secretary of the 
Merchants’ Association, of Canada, de
clared that without the co-operation of 
the trade It would have been impossible 
to stage such a show as had been held 
during the week. It was only by work
ing hand-in-hand that the objective 
of the manufacturer and dealer alike 
could be attained. The Western Ontario 
show bore out the truth of this fact.

Tom Terry, the indefatigable treas
urer of the association, emphasized the 
importance of the manufacturers recog
nizing the show. In proposing a toast 
to them he said that they had been a 
wonderful help all the year long and 
that they had come to recognize the 
value of the show, which had become 
an annual fixture. Representative manu
facturers had stated to him that they 
would be disappointed If there would 
not be a similar show next year. In 
this connection lie quoted W. D. Wilson, 
head of the Tuarc Wheel Company as 
saying that the show was the best show 
that he had ever seen in any center of 
less than 200,000.
MR. SANAGAN.

Claude R. Sanagan, of the Dominion 
Overland sales force, made a suitable 
reply, in which he pointed to the mutual 
advantage to be derived by both dealers 
and manufactures from the exhibition

Roy Simpson, of the Oldsmubile Com
pany, thanked the press for the pub
licity which they had given to the show 
and drew attention to the fact that 
without the co-operation of the local 
newspapers such large crowds as had 
attended the show would have been 
impossible. Walter E. Gunn, of The 
Free Press, and H. B, Muir, of The 
Advertiser, responded.

The menu, or "auto 'blowout' 
was termed, was a treat, both 
eyes and the inner man. A fe 
delicacies which were dished 
the benefit of the motorists we: 
sommee au gasoline, fillet of 
lubricating oil, saucy young 
and chasers with slip covers, 
leg of lamb with demount» b; 
potatoes mashed by Ruggles 
spark plug pie and Jam tarts 
absorbers and Scottle coverin

Recent publication of the , annual 
statement of the Reo Motor Car Com
pany Is just another reminder of the 
wonderfully consistent growth and out
standing success of the conservative old 
Lansing concern. As is usual in such 
cases, others seek the key to that 
achievement and here are 'the reasons 
as the various Reo executives see them.

Donald E. Bates, treasurer, who 
handled the first dollar received for 
Reos and all the hundreds of millions 
since, says: "Reo financial standing — 
which is one of the strongest in the 
world—is due to our policy of conduct
ing a cash business; to the practice of 
our sales department contracting only 
with distributors and dealers of sound 
financial standing and of the highest 
personal Integrity; and to buying for 
cash and discounting our obligations 
promptly."

"Buy right,” sums up all that Pur
chasing Manager Smith has to contri
bute to the symposium.—“Buy Right.”

"Harry C. Teel, factory manager, at
tributes a large part of Reo success 
to the pleasant relations that have al
ways existed between the rank and file 
of workers and the executive heads. 
This in turn is due to the exceptionally 
high class of men Reo employs—prac
tically all Americans—and ninety per 
cent, of whom own their own homes.

"An order is never an order unless 
the dealer can pay for it and you know 
he can sell it to the customer," is 
Sales Manager Rueschaw’s summing up 
of a successful sales policy. "We do 
not ship on monthly allotments and so 
do not have Reo cars or speed wagons 
waiting on sidings for drafts to be 
lifted."

Richard H. Scott, vice-president and

The value of Chevrolet "FB” models 
is the result of long and successful ex
perience in the production of quality 
mdtor cars at low prices. It represents 
many usual and exclusive features of 
design, construction and equipment. 
Among these is the long stroke valve- 
in-head motor for which Chevrolet 
“FB” models have become especially 
famous. Its cylinders have no side 
chamber where carbon can gather or 
the force of combustion be wasted. The 
explosion of gasoline vapor is confined 
to the piston head. As a result more 
than ordinary power is developed and 
less gasoline is used. In addition to 
this combination of power with econ
omy, Chevrolet "FB” motors have great 
flexibility and are very responsive to 
the throttle. They afford an unusual 
speed range. And this is especially ap
preciated both in city traffic and on 
country roads.

Simplicity and accessibility of con
struction add to the dependability, long 
life and ease of adjustments In these 
power plants. Throughout the rest of 
the body and chassis, balance is secured 
by strong rather than heavy materials, 
and an even distribution of weight over 
the entire frame. This results In fur
ther saving of both fuel and tires. A 
special spring arrangement Insures easy 
riding.

Both open and closed car bodies are 
of very smart design. In fact the'.r ap
pearance has largely contributed to the 
popularity of the “FB" model. In both 
these types great roominess has been 
provided, and at the same time the 
effectiveness of the streamline design 
has been preserved.

Let Us Tow In 
Your Car

When repairs are necessary. Pre
war prices for repair work prevail 
here.

OILS, 5 GAL. LOTS, $5.75. 
GASOLINE, 36c GALLON.

All sizes of Tires in stock.

East End Auto Repair
1179 Dundas St. Phone 4256-W.

Day or Night. f

For a Limited 
Time Only—

WE WILL DISPOSE OF ALL

' NEW

Briscoe Touring Cars
IN STOCK AT

$1,250
W. C. MORRISON

174 FULLARTON ST. LONDON.

Just Why We're Glad
We ’re glad we had a Motor Show in London.
We’re glad to have met so many good citizens of 

London and vicinity who patronized London’s own 
Motor Show.

We’re glad to know our fellow dealers found the 
show profitable ; glad to know they all sold cars this 
week.

And, naturally, we’re glad to have sold some cars 
ourselves, and that so many visitors to our display 
arranged to have the new series OVERLAND demon
strated for them in tne near future.

We’re glad 1922 looks so good to US.

Frank McLachlin
86 - 90 KING STREET LONDON.

“Super” 
Ford Service

ABOVE THE

STANDARD
YET DOWN TO THE

PRICE
WE USE

Genuine Ford Parts

Reliance Garage
LIMITED

z

Alemite High Pressure
Lubricator for All Cars

Made in Canada at Belleville, Ontario
Demonstrated at the London Motor Show as standard 

equipment on 90 per cent, of the cars on exhibition.

Sold by All Auto Dealers and Accessory Houses
Dealers write to v

C. W. DESAND
DISTRIBUTOR

Waterloo and Central Ave., London. Telephone 1407
B9v

DUNDAS STREET

td

A
Map Full 

of
Bargains
Watch this space 

each week-end

KING

DODGE TOURING,
equal to new, mechan
ically perfect. A snap,

Hodgins & 
Fergusson, 

Ltd. 
Paige

6-44 & 6-66

F. B. COUPE, looks
Sdl

* and runs like new, hI
ol

i wire wheels and other «
j extras. Buy this and «
3 save $1,100. o

Si
a

STREET

BRISCOE TOUR
ING. Look this over 
and make us an offer.

Convenient terms 
arranged if desired.

** Hodgins A 
Fergusson

68-72 YORK ST.
Phone 1257.

YORK STREET

Vulcanising By
Experts Pays--

CUNGER
London*s Rubber Man

HEADQUARTERS FOR DOMINION TIRES AND TUBES

346 Dundas Street. Near Waterloo.

Oakland^
ANOTHER DEALER 
OPPORTUNITY
The new Oakland “6”, comprising 
Touring, Roadster, Sedan and Coupe 
models, will be ready for distribution 
March 1st.

Our dealer proposition will interest 
you.

WRITE, PHONE OR WIRE.

Oakland Motor Car Co. of Canada, Ltd.
Subsidiary of General Motors of 
Canada, Limited, Oshawa, Ontario.

SEE THE OAKLAND AT LONDON MOTOR SHOW.


