
THE -:- DRY -:- GOODS -:- REVIEW

OUR TRAVELERS.

.T MiuSTi not be suapposed for a
moment tiat I have any objection
to commercial travelers calling u>on
nie; for, on the contrary, I nuiber
sonie of themî anong my best

friends; and, even of those wlio
only give nie an occasiona cill,
Cani truthfully say that 1 invariably

give them a courteous reception,

even if 1 have no timie to look at

their samples.

But there are travelers and travelers, some to the nintîner

bon, with an easy way of introducing theniselv:s and tleir

ods that rather makes you do business with them vietier you

will or whether you won't. And, again, there arc others who,

no mîatter what special lines thcy deal in, are handicapped by a

nianuerisrn which is repellant. Therc are travelers who are

rininiing over with commn sense and tact, and who know ta a

nicety wlieui ta pusb tue trade and wlien ta just rui in auîd give

a mtak ie tte band and rush off again ; and there are travlers

wo go blundering on without the slightest bit of tact or dis-

cretion, raid are always pushing their gonds at the most inop.

poruine monment.

This last individual generally calls on a market day, and

begins by saying that he is sorry for interrupting you when your

,hop is full of customers, but what with early closing days and

narket days, lie finds a difficulty im dodging arouid sa as to

avoid them. He is profuse in his apologies, and cloquent on

tic advantages that will accrue to you if you will only leave

your custoniers, and give him just five minutes ta look througli

his samples. You, of course, feel very much inclined to tel'

hini that lie is only an ass to attempt to do business at sucb a

tine. But still, even then, he cai't quite sec that his presence

is not required, and so long as you are civil to hini be w:il go

on " pushing the trade," and it is not until he secs a storn

gathering that lie will pack up his traps and be off.

It is necessary, of course, for travelers ta push the trade, as

if they took " No " for an answer every tinie, they would do pre

canus httle business ; but the best traveler is the one who ca

pul in sucli a quiet way that his customer docs not notice tha

iliere is any pressure being brought ta bea. upon him.

One of the best-known drapery travelers vas a perfect demo

lot work. He would go without food for a long tirme, or jt

have a stand-up snack at a bar so that he could continue hI

b.usiness with the least possible interruption. When his day

work was donc he would do his traveling at night and slecp

hlie train. By this means lie did an e.traordinary rctum, but1

was one of the best.liated men on his ground, both by his cu

tumlners and by his fellow travelers.

When he came into a shop he invariably brought in

.ulc of parcels with hini, and, if the least encourageme

w.as given, lie very soon had hal his samples lying about

the counters and floor.

" lring in the barrow, Mr. ," was a remark he hea

-ften enough, but he was sa thick-skinned that a little sugg

bn of that kind had no effect upon him. *'here was oniy o

way of check-mating him, and that was by keeping out oi 1

way altogether ; but, as lie traveled for a good house, that was

not always conv aient.
Or <lutte an11 oppo)site character is the joacular traveler, genier-

ally a fine big chap witl his heart on his sleeve. When a young

fellow wants a berth it is to this kind of traveler lie applies, and

lie goes through the forn of asking al particulars, only to for-

get then ten minutes afterwards. But lie has a good heart for

all that. lie cones in sniling and shakes Ianids aIl round, as

if it was his greatest pleasure in lire to sec theni ail afteran

absence of about six weeks. Then be makes for the governlor,

and·takes hii aside and relates one of the liatest comniercial-

roomn tales, spicy or otherwise, according to the taste of the

custoner. He lias no samples now, but lias just looked in ta

say that lie is here, and will be rcady for business at nne

o'clock next morning. As lie is friendly with the assistants,

they take the trouble to look up all the orders they cai for hini,

and when lie departs lie takes leave of thei in the most affec-
tionate ninner.

A harmnless individual is the 'suggesting " traveler. Vou

are contemplating sonie alterations in your premises (drapers

gererally have some project of this sort in thicr minds), and it

is lie who Cali puit you up ta a tlîig or two in dit way. Vou

must do this and not do that, and mind and iot neglect the

other ; until you begin ta think that youi ouglt to commence

pulling down forthwith. Meanwlile youi are order nlg away be-

tween whiles until by the time the suggestions are conipletcd

you are pretty deep in the travelers order-book.

1Everybody knows the talkative traveler -how lie dors talk,

to be sure. What won derful orders he lias taken ! H1e sold a

big lne of this to Snith, and Brown offere.d to take ive liuid.

red pieces of that if lie would only give himî an eighth off, and

Jones's accouit had been closed siiply because lie had inasulted

the speaker. As I an iot interested in what Snith, Brown &

1 Co. buy, I feel sonewhat annoycd with my talkative friend, and

whilst he is jabbering on 1 arn thinking of the most diploiatic

way of getting rid of hii without inisulting hin and gettimt my

accounît closed.
'rhere is not much to say of the niasher traveler, as lie is

getting rarer every year, but at present lie is still to the front.

Withî collars of the latest cut, and a suit of the loudest pattern,
' he has an idea that be can book orders by a simple p.rocess or

fascination. If he is traveling in ladies' outfitting lie miglt

n possibly stand a chance of occasionally booking a line througl
t beig got up in a killing manner; but, as a rule, he is classilied

as a fop), whom sensible men avoid.
n A rarer bird still is the lazy traveler. but even lie is to be
st met with. He would never dream of taking a line or two in his

is hand when he gocs in ta sec a customer. Oh, no ! that would

s bc quite out of the question. He must corne in and have z
n long chat, and if he is told that there is nothing wanted, he wiil

me Most likCly say "'Well, I shall be liere again in a nionth, pur-

s- haps you will find me a line thei." It was one of this species

that made an appointnent in bis stock-roon with a cutmer,

a and when the customer got there he fnund the traveler fast

nt asleep.
)n *herc is one class of traveler thiat almost every draper does

his best to avoid, and that is the pompous traveler. What a

rd tremendous man he is ta t>e sure. He walks into the shop and

es- shouts " How dey do!" in such a tone that customers turn

ne round and wonder who the dickens lias cone now. lie is such

his a mighty big man ihiat one feels tlhat it is a g.ar.cnelescendon


