
You Hhniild (liscounijjc tlils nttitiulc 'H'caiiMr it

iiH'iTnscM your (WtVu ;iltics and makes it aliiitMt impos-
sihlt' to coiM- siirci'ssfnllv with the srrious pntlilcniH
with which you have to <l«iil.

Voii art' coiit :ual!y fared with tlieoiists, who
ehiiin that the present nietJiods of husiness are all

wron^', and that the retail man and the wludesale man
have no ri^'ht to exist. It is the duty of every wholc-
saU'r who e.\i»eets your support to 'ace these issues
w ith you and help deal etTectively with th«'m.

Much confusion at present exists in the United
States on trade matt<'rs; hut we are fortunate indiavinj?
the law <(n business ethics very ch-arly detined by no
less an authority than the Hoii. Sir (lienliolm Faleon-
bridge, Chief Justice <»f the Kinjj's liench.

In his .jud>j;nient in the (Juihl ease he said—and I
quote from the judf;mont:

1st When trade conditions are bad and injurious to
those engaged in any line of business, you have
the legal right to organise for the protection and
advancement of your common interests.

Interference with the regular business channels
may be prevented by organisation, otherwise it

would injuriously affect and demoralise the trade
and the consumer would certainly not be better
off in the long run.

It is not unlawful t > protect one's trade and those
in trade have the right to protect their interests.

Exceptional insight into economic conditions is
necessary to deal with trade matters.

Sellers have the right to impose conditions of
resale, and it would be dangerous to accept as a
settled doctrine of political economy or proposi-
tion in law, that a man, person or corporation
should be declared to have an absolute right to
buy and sell, without restriction as to c^uantity
or price.
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