ONTARID

COLLEGE OF PHARMAGY

Ad GERRARL =7 17,

Tk

CANADIAN DRUGGIST.

voLr. L.

TORONTO, OCT, 1889,

No. 4. ;
l

g THE CANADIAN DRUGGIST,

8 Walllngton St. W., Toronto, Ont.
And Strathroy, Ont.

B WILLIAM J.DYAS, - - Editor and Publisher.

[ SUBSCRIPTION, $1 PER YEAR, IN ADVANCE.
Advertising Rates on Apphication.

The Canadian Druggist is issued on the 15th of cach
B month, and all matter fer insertion should reach usby the
3th of the mon h.

E All cheques or drafte, and matter intended for the edi-
L tor, 10 be addressed to Hox 438, Strathroy, Ont,

New advertisements or changes 1o be addressed

CANADIAN DSUCCIST, 8 WELLINCTON ST. W.,TORONTO

. PHARMACEUTICAL SOCIETY MEETINGS.

f The twenty sixth annual meeting of the
¥ British Pharmaceutical Conferouce was
held in Newcastle-on Tyne, commencing
on Tuesday, September 10th,  The attend-
ance wag somewhat less than usual, hut a
gieat deal of enthusiasm was manifested
in the proceedings.

A larger number than usual of practical
papers’ were presented and read at the
business mectings, which lasted two days,
‘The annual address by the President, Mr.
Charles Unmey, was full of interesting
puints, one of which we give in another
columm, on the ** Present British Phar.
macopeeia,” for which we are indebted, as
well as for a full report of the proceedings,
to our excellent contemporary the Chomiet
and Druggist.

Amoug the items of interest to Canadiuns
was the appointinent of Mr. Joseph Ilem-
tose, F.C S, Montreal, as Honomry
Secretary for Canada in lien of Mr. A. 1.
Mauson, F.C.S,, rsigned,  Mr., Unmney was
ve-clected President, Mr, Branson, Secre-
tary. Leeds wasselected as the next place
- of meeting.

t The “German Apotheker Verein” or
t Pharmaceutical Conference, which has now
: 2 membership of 2,979, held its annual
. mceting at Mayence, on September 10th
and 11th.

k. The wmecting was supplemented byYan
Ezexhibition of Phartaceutical products, at
which the principal German manufacturing
houses had displays of their munufactures,
Altogetlier there were 82 exhibitors,

DISTRICT ASSOCIATION NO. 6.

Minutes of special meeting of the Drug-
gists of District No. 6, held in the Phar-
maceutical College rovms, Toronto, on the
afternoon of Thursduy, 19th September.

Members present : Messrs. J. R. Dodds,
W. G. Smith, A, B. Potrie, Thos. Steven-
son, R. M. Woodford, R. Wood, R M.
Porry, Robt. Phillips, J. M. McCollom,
W, Coleleugh. There wore also present
Mr. Davideon, of Chatham, Mr, Batsee,
of Hamilton, aud Mr, R. S. Muir, of Port
Elgin,

The meeting was called to order at 2 pn.,
the President in the chair.

The members at once proceeded to ye-
view the prico list of District No. 11, with
a view to adopting it, or making such
changes us might meet with the approval
of District No 6, ufter which the following
resolution was passed . —

Moved by A. B. Petrie, seconded by R.
M. Perry, —That prices now adopted be
referred to Comumittee >n Trade and Com-
merce to have published (subject to meet
viows of No. 11), and thut copies of book
coutaining the sume be supplied in time to
introduce the changes on Nov. lst.—
Carried.

A number of accounts were passed and
the meeting closed at 4 pan,

The meeting felt that in order to carry
to a successful issuc the object and work
of the Associativn it would be necessary
that every druggist in the district should
become members of the Association, and
as the new price list would come mto use
on Nov. lst it was excecdingly desirous
that a solid front should be presented on
that date, and that the druggists in the
district should send in at once their fees
(22.00) to Mr. Coleleugh, Moust Forest.

BUSINESS MORALITY.

In these days of enterprise and spirited
trading, business men are very apt to con-
fuse clecer pushing ways with trickery.
The word “emart,” used as it is to repre-
sent both honest and dishonest men of
good business capacity is itself an indirvect
proof of this confusion. Although the
object of both classes is the same, uamely,
the building up of a profitable business,

their modes are entirely at varinnce with
oune another, and the results are almost
invariably quite the opposite of one an-
other. Sconer or later the man who tries
to make a profit by dishonest meuans, or
takes some underband way of * getting
ahead ™ of his opposition, will be found
out by his customers who will distrust
him ever after even in his most honest
dealings, and if they patronize him at all
will compel him to mauke concessions to
them in order to hold thowr trade. The
upright, square-dealing man, on the cou-
trary, will sce his custom constautly in-
creasing, and when be makes a now
connection, he will have no difliculty in
keeping it. His goods will be regurded
as above suspicion. Nor will his prices
be guestioned. I'ublic confidence will
open up new, legitimate channels of profit
which will not be truated to his * tricky ™
opponent for fear of being impused upon.
Fair prices are better than cuts. "U'he genu-
inearticle will always tell against the imi-
tation. Advertising is good until if is
found to be untruthful.  Sell cheap goods
as such, and not on the merits of expensive
ones., Let your manufactured articles
always be equal to the sample shown.
With firmness and politeness deeline un-
profitable business. Endeavour always to
bave in stock the right goods at fair prices.
Witk constant work, intelligence, polite-
ness, firmness, and honesty, no legitimate
business for which there is a demand can
help but succeed. Keene.

. Vd
THE ELIXIR OF TRADE. 1.

In these days of life-elixirs it is but
natural to look for the elixir of trade~a
something to revive not unly the life of
trade by enlarging its vplume, but by
putting the tradesman in such a position
that he fears no competition, to increase
the profits on his business, which, after all.
is the real object for which he is working.
A newspaper mau will likely say that ad-
vertising is the great elixir, the salesinan
will certainly claim that it comsists in
stocking up in his particular wares, while

i



