16

THE BRITISH COLUMBIA COMMERCIAL JOURNAL,

PRICE MARKS ON GOODS,

On this subject a correspondent writes
as follows : **Secret markings for de.
scribing the cost and selling prices of
goods in country stores, while some store.
keepers prefer such a method on account
of the privacy of dolng business in that
way, are not recommended by numerous
merchants in the larger citiea, This latter
class claim that there is more profit in an
open display of at least the selling price,
and a few go 8o far as to confess the truth-
ful margin of profit to anyone who in good
faitl: chooses to ask forit. Whether it is
advisable to go wo far as this, on general
principles, may be an open question, but it
is pretty well cstablished that it pays to
mark all izoods so far as the selling price
is concerned. in plain figures which any
customer can sce without asking the ques.
tion of the salesman., Thereasons for this
practice are thatthe customer in secing the
price plainly marked feels assured that he
is not beinge deceived by the salesman and
no advantage is being taken of him or her
because they happen at the moment
to be wearing pretty good clothes.
This latter particular, as odd as it may
appear, is a feeling which prevails more or
less among the whole people. Customers
feel this way because of an old practice in
formier years by a certain class of more or
less unscrupulous dealers who “sizedup’a
customer and packed the price on accord-
ing to appearances. While this usage is
still in vogue with a certain class of Shy-
lacks, who should Le shunned by honest
people, the systen, so far as it prevailed
as such, has practically been abolished;
uevertheless, mothers remember the old
abuse and frequently warnthe membersof
their familics not to entera store too well
dressed.  Plain marking of the selling
price removes at once all this peculiar
dread, and assures the customer that heids
Rgetting as good terms as anybody. People
do so hate to bLe cheated that everything
donc by the storckceper calculated to
remove all agitation on this subject
ceventually redounds to his credit.”

SEER LEGAL ADVICE.

It would be well for cverybody, espeei.
ally retai! merchants, to refuse to sign
documents such as bills of sale, leascs,
ctc., until l=gal advice has been procured
and a {ull knowiledge has been obtained of
the contents of the documents to which
the signatures are desired. A very effec-
tive weapon n the jobbers hands is the
bill of sale. The guilcless retailer is re-
quested—-as a mere matter of form—to
aflix his nawme to it to sccure & small debt,
and generally does so without the slightest
hesitation or knowledge of its contents, or
fear of what the conscquences may be. In
another column mention is made of an
action which has been begun by a retail
Rrocer against a jobber, who sald up the
former ou a bill of sale. procurcd, it is
alleged, a= many such documents usually
are, through deccit and in conscquance of
the utter iguorance of the victim. We
believe very few biils of sale would be
signed by retail grocers if every member
of the trade would scck legal advice before
taking so great a risk.  As arule only
slow payers are requested to give such

security to their debtors, but many retail
dealers have their periods of stringeuncy,
when it {s hard sledding to make both
ends mect, yet afterwards pull throughall
right and finally attain prosperity. It at
such times of temporary difliculties the
retuiler succumbs to the persuasionsof the
adrolt and often unscrupulous collector,
aud signs away his business—for that is
what the giving of a bil; of sale practically
amounts to-—his career is summarfly cut
short by a sheriff’s cale, and the retail
business knows him no more; whereas, if
a lawyer had been consulted at an expense
which, compared with the loss of hia
means of livelihood, would have been
nominal, the dealer’s signa*ure certainly
would never have been aflixed to so fatal
a document. lecases and mortgages often
contain provisions, smothered in a verbose
and intricate construction that either
escape the non-legal eye, or, if seen, are
not clearly understood, and the conse.
quences may be very annoying, even
disastrous, to the merchant who is tightly
bound by the document so easily signed.
Legal agdvice is not difticult to fnd, nor is
it so expensive relatively, at least—andit
certainly shouid be more often resorted to
by rctail merchants when there is occa-
sion to enter into agreement with other
parties and legal documents require sign.
ing. ~Merchants® Review.

NOT ACCORDING TO THE BILL.

A fecling of deep disappointment per.
vades the United States, snd apparentlv
Canada is the cause of it. When both
parties in the Republic concentrated their
forces on retaliation, and gave the tail of
the British lion an extra powerful twist,
they expected to sce the animal jump.
That is what they paid tkeir money for.
TheDemocrats parted with their individu.
ality, and meekly supported His Majesty
Benjamin the First in putting on the
Sault Canal tolls for that very purpose.
The intention wastofurnish a meal for the
tail twisters composed of the British lion,
aud the President certainly got ahead of
his rivals in preparing the feast. But to
the consternation of them all the animal
isnot slaughtered, and the banquct has to
bedcclared off.  Instead of getting ready
for death, Canada scemsto be remarkably
cool and unconcerued under the imposi.
tion of canal tol's. DBusiness goes on as
usual. The banks open their doors daily.,
The strect cars run {except on King street,
Toronto). The farmers go ontakingina
finccrop. There is no sign of panic, and
the popular pulsc beats casily.  The tail-
twisters were promised devastation; it
has not come, and they want tlie gate
money back. It isasad case, and we can
offer no comfort to the sorrewing. But, in
in all scriousncss, do our United States
friends know who it is they are trying to
coerce?  Ilave they not some personal
knowlcdge of nations which spring from
the British stock? Do they not know that
if their Congress were to imposc tolls as
high as the sky, stop the bonding privi.
lcges, and harass Canada in every possible
way, thiscountry would bear the wound,
and still refuse to be crushed? Ecery un-
friendly act of our neighbors simply
causes national spirit here to run higher,

Toronlo Empire.

INGOT COPPER.

In its issue of Aug. 5, the London Daily
News considers the copper situation after
this manner :

*“What the natural position the
copper arket may be, nobody knows. There
is always o combination, and usually a counter-
combination, among buyers and sellors; for
business in copper on the metal exchange ro.
presents only a very small proportion and that
mainly speculative, of the trado in the article.
It is well known that dating from July, this
year, Amwerican and European producers who
control toxcether four-fifths of the world’s sup.
ply of copper, have entered intoanarrangement
by which, inreturn for a slight reduction in the
output of European minces, the American pro.
ducers engage to keep down their exports
according toa sliding scale, which will Legin to
operate when the exports tend to exceed 40,000
tona in one year., According to racent advices,
the exports will not reach that amount during
the next twelve months, and seeing that the
average imports into France and England alone
from North Amecrica have been 30,000 tons per
annum during the last three years, the restric.
tion is an important one. 1n favor of this com-
bination, it 8 to be said that no attempt has
been made to regulate the price of copper, but
ouly to make such a regulation as will convince
buycers that the market will not be flovded with
new copper aud 50 depressed. Al legitimately
interested in the copper trade find an under-
standing desirable, but the lesson Jearned more
than threo years ago, when the French copper
ring broke up, has beenborne in mind by those
concerned, and no further cffort to manipulato
theprice isnowmade. A good deal of stress is
laid just.now upon the undoubted fact that the
visible stocks of copper in England and France
have tended to increase during the last four
months, At the ead of April tho visible stock
was 33,328 tons, and is now 59,738 tons, the
result mainly of an incrcase in supplics. Ac-
cordingly the price of copper has been weak.
Therccent inerease in ~tocks has been taken to
mean a continucd tendency to increase.”
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CREMATION.

Says Dr. R. Heber Newton, as quoted in
the Ura: For many years 1 have thor-
oughly believedincremation—ona variety
of grounds. Having tried to make mylife
one of usefulness to my fellows, I object to
the possibility of injuring any one after 1
amdead. The thought that what I cannot
takeaway with me to 8 higher form ot life
is to be left as a means of poisoning life, is
abhorreat to me. I preler that my body
ahall be sodisposed of as to put this out of
the question. The religious objection has
always been nonsensical to my mind. Be-
lieving thoroughly in a life tocome, I have
notthe slightest notion of that higher lite
being conditioned in any possible way by
the way in which we get into it. Nothiog
but the stupid prejudice of a blind ortho-
doxy could allow auy notion of this kind
to have weight. In sofarasit does have
weight, it ought to be exposcd and ridi-
culed. Ihave also, for years, had the in.
tensest horror of thinking any cae dear Lo
me undcrgoing the noxious process of
decomaposition, as we have made aurethat
it shall be.made noxious by our whole
mode of interment. 1 want thosel Jove to
pass {rom this life to a Ligher life witbhout
any such abhorzeat decomposition of the
form once dear to me. Oa svery hand

cremation has commended iteelf (0 m
judgment, and I amsure thatitis duune‘
to prevail in the future. I expect to be
disposed of thus mysel!, and donot know
of any expression of opinion which I could
on'lcr that could have more weight than
this,
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