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5.2.2 Canadian Fish and Seafood Exporters Sourcing Guide - Diskette 

As shown in Figure 32, almost three-quarters of respondents reported that using the 
document resulted in identifying new contacts for export market development. More than 
half of those who used it reported new export sales and preparations for export. 

Figure 32 - Impact of CFSESG - diskette 
(n=51) 
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