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Equipment is distributed almost exclusively by sales agents and direct sales are rare.
Ail customary marketing methods are used. International fairs, and advertisements in leading journals are
common, but most important of ail for the Greek cnvîronment is research and promotion done by the sales
agents. Individual companies should appoint a local agent to promote their products and establish a foot-
hold ln this area.

Financlal Practices

For a large order, paymcnt in instalments is a common practice. A Canadian supplier could also asic for a
letter of credit which is aLso a common means of payment but it is quite costly due to the high inflation rate
lu Greece.

Standards

Metric system.

Import Regime

Greece accords preferential customs tariff trcatment to imnports from. EEC member countries. Imports from
<bird countries art levicd with customs duties and value added tax

Protection of Technolopy

Patents can be protccted in Grecce and one can ask for registration locaily. Building a strong relationship
with local buyers and negotiating a carcfully outfined agreement can guard against copy infringements.

Language Requhrements

Most iniporters and manufacturers can communicate, vcry weil in English.

language for Proinotional Materlals

Promotional material should bc in Greek. Correspondence and literature to agents is mostly donc lu
Engliàl.

Canadian Goverument Initiatives and Trade Shows

Information not available.


