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THE MONTREAL TRADE.
GROWVTII OFDCIAtTix STOIS.

M UC II lias arredy been said in these
cohimns on the much.talked.of quies-

tion of deparumental stores antd their effect
on trade. In regard ta thc extension of the
book and stationery department of tht largest
oîf Montreal's dcpartmentals, 13oOîKSîL.1Lt
ANI) STATIONEk asked the traclt for their
opinion of the efTect, of this on their business
and on trade ini general. Ilitre is the
result

A prominent bookseller ivas first ap.
proached. Ht said: -. 1Tht departinental
store has no doubt affectedl our businiess and
caused us loss. But It is tu a certain cxtent
a natural growth, and tht sale of books by
such an establishment cannot be prevcnted,
WVt booksellers miust simply change aur
mtthods. Ont change is this :The large
stock hitherto carried, and the consequent
large capital invtsttd, must bt reduced.
This mntans that more of our business mutst
be dont by order. This, of course, applies
to the hightr class of books. Another
change necessary is ta get exclusive rights
over certain books. rhese books tht de.
partniental stores cannot procure, and con-
sequently purchasers of such books mnust
corne to us. Naturahly, %when dealing wvith
us so far, they are inclined ta deal in ather
classes of books as well. On tht class of
books tht depautmental stores offer for sale,
of course %we must meet their prices.

Tht next visit was ta a stationer wvell
known in the trade, and %vhose opinion is
of valut, especially as he said he had tested
the truth of ithat he says -There has
been a great deal said.- he replied in
ansiver to my question, « both in your valu-
able paper and in other sirnilar publications
in regard to the departinental store evil, and
much of it bas been pure bosh. Such Stores
necessitate a change in methods, but do flot
necessarily mean a loss. 1 have changed
niy methods ta suit the turnes and have flot
felt the cffects of such competition. That
cnuld be tht experience of everyant if the
proper course were followed. Tht proper
course, let me say, is flot ta sit down and
wvhine about loss of trade. Another coin-
petitor in tht field is ail the more reasan for
strenuous and sustained effort. Tht times
arc changing. Change business methods
correspondingly. Tht deparimental store
,an be met on its o.vn ground successfüîly,
and those who keep up step by step wvith
these establishments wiIl have no reason ta
compiain, and. in fact, tht extent of their
business wilI It-ave thern fittie turne for
grunibling.-

Another b',oksellcrexpressed his opinions
as follows: -Aithough tht departinental
stores are gtowing. and their book depart-
nients are growing, they enter into comnpeti-

tion with uis in orîîy a few lines. These lines,
of course, are paying ones, andI there is no
hclp for it. %'e nîust keep) even with theni
in prices, andi lose much of our profit on
those particular fines. But it iS a rnistakc
tu suppose that tht mont>' spent in books il,
a departinental store wotîld be spent. in tie
regular book store if there hati been no book
departient in the store. Sortie of it un-
Ulotbteclly ivoulti, b>. fot întch, artcr all.
rhese stores cauise uis a loss, but flot so great
as is oltesi said. Tht only way to meet it isCASTELL'S
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to keep pace %vlth thcrn. Thcy cannot bc
preventcd <romn selling books."

MNr. William WVatson lias been spending
part of the stiuler andi autunin at WVinder-
nitre. I is next volume, whicli ivili bc puù.
lishied in Decemiber, wilI contain, besides
the - Ode ini May.- and the poern entitIed

-T'he tnknowvn GotI," which appeared ini
The Fortnightly, a considerable amouint of
wvork wvhich will bc printed for the first timne.
WVhat tte the book will bear Mr. WVatson
lias flot yet decidcd.

AIRE THE BEST.

We cari stilli make you a good assortment.

Dominion Office and Pooket DMaries for 1898
ini ail sizes and bindings.

THE COPP, CLARK CO., Limited, Toronto

Wesel Interna-.1onal"l.
In fs varlous attractive bindings At malles ] iA Ciloicc Gift Déin r

for Chrlimaî anti other occasions. .7ar
Th nternatIonalIsa IL orough reV 8 ono I te Unabrdged.

tte ptirp<.c of %vlich has ttieun îo iîlyfrtcpo so fmtr
*forboasi.%fulau ~hwadvertiscînet, but theclue, judliciolis,scltol.arly.

thootili )vtccît)gc; uf îîrk îhich ini ail tt ,îages ofitsgrowili has
\ ~ obtailied iin 11cluul degrtvc the favor and confidence of st:holars and

of tliv gencral pu lie.
"It lis Tlie Oiie Great Staitdaril Aistlorit>-

1 . ý( t Ie î rforltion. or dtilt iirle.; i ) %% ~t rittes ilut. 1 >. J. lire%% or..itOiu ot
St lt t îte..q Stîjri-11t (otîrlr. wvin o icIes ltn gt'nerai sotingeîtt.

HlAVE YOU 001 TIEM?

MAMMA'S DARLING-Anothcr miirth.provokcr. somcîvhatt sinîzlar to that old
favorite DVonkey P>arty. The secret is, *f'o pin on the botule. PRICE $2
Per doz.

RAQUITS-A gaine for loyers of checkers. It needs no explanation, and
will sell itscîf. PRICE $2 per doz.

"1NERVE CROQUET "-Undoubtclly the winter's find in the gaine business.
Ever family ivill havte one. PRICE $2.40 -per doz.

NAPOLEON-The favorite board game. PRIOE $4 'par cloz.
OU IJ A-Still to tht lore. We are selling as many as ever, so can you. PRICE

$12 per doz.
l'or the young ones, parents desire a good strong block. Our FARMt ANI)
FIRESIDE Block fIlls the bill. PRICE $6 per doz.
Tht new ico*cent Gamnes. ROBIN REDI3REAST and CASTAWVAY, now
rcady. PICE 80c. per doz.

________SEND FOR ALL 0F TIIESE.

Trhe Copp, Clark Cons Limited, Toronto
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