
1'2 THE TrRADER.

"E coniorn is in Itself a Source of Great Revenue. --Seiieca.

IRADE MARKS.

HO W TO BUT, WHA T TO BUTf FROM WHOM TO BU.

That is the question, and it is easily ans wered. You
should buy closely those tliings which seil best, and from the
parties in whose integrity you have implicit confidence.

Watches are the staples of the jewelry trade, and no re-
ti1ei cari do a healtliy, paying b-Lisiniess unless lie deals on.ly
in rel iable goods a.ud selis thecm at honest prices. No matter
wha--t rovenicnts you prefer, yoii can ma-Lke more money by
handi iing the Goid and Silver Cases made by the Americari
\XT-ltc1 Caise Co. of Toronto, tiiau any others, because they are
se nvnchi lower ini price that you canniot hold your trade
without them. Every Case bea-ring, auy of their trade
miarkýs is fuily gruarantccd to be of the quality stamped upon
if., and t.hey excel ail ethers in finish and excellence of -work-
]llaUlship. Asic your job ber for tb.em, and take no0 others.


