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Engineers discuss Gazette, Election
-

The meeting was well attended; those present were 
responsive and plainly interested. The Engineering 
Society shows an enthusiasm not usually seen on cam­
pus.

Engineering council representative Dave Bell med­
iated a lively discussion concerning the Dal Gazette 
at the October 15 meeting of the Engineering Socie­
ty. The consensus of opinion was that the Gazette 
needed improvement. The paper’s “radical, leftist 
orientation” and the fear of resulting misrepresen­
tation of the entire student body to the general pub­
lic, evoked widespread comment.

whereby individual council members could become 
better representatives in the strict sense of the word, 
and at the same time, increase the relevancy of 
Council to the student body.

Blood Drive on Thursday
7% of Dal’s student body gave, the worst percentage 
in the Atlantic provinces, from one of the largest 
schools. As a result, the Red Cross has allotted us 
only one day for our blood drive this Fall, and they 
can accommodate just 300 students. We’re not going 
to coax, cajole, and plead with you this time, but we 
MUST get those 300 pints! Next spring we are going 
to be asking for 1,000 pints, so be prepared. 

Date: Thursday, October 24.
Place: Basement, A&A 
Hours: 10:00 - 1:30 

3:00 - 5:00 
7:00 - 8:00

Having thus arrived at the predictable impasse, 
a rather typical ploy was adopted. The engineers 
decided to do something, and hastily elected Patricia 
Warren to act as official communications liaison be­
tween the Engineering Society and the Gazette. The 
move is intended to serve a dual purpose in creating 
improved publicity for the Engineers, and increased 
campus coverage for the Gazette.

By JANET MADSEN, CHAIRMAN, 
BLOOD DRIVE ’68

WANTED: Just one pint of blood from each of 300 
students. It’s so little to ask. The cost to you is next 
to nothing, and although you don’t get anything tangible 
out of the deal, someone else does-The Gift of Life. 
I know, this expression has become a cliche, but, as 
with all clinches, it’s so true-your blood CAN mean 
the difference between life and death for somebody, 
and you never know when that somebody might just 
be you!

Last year’s turnout was positively terrible - only

Following a sports report, the discussion turned 
to Bookstore policy. It was recommended that Socie­
ty president, Peter Stout investigate the feasability 
of resurrecting the Engineering Society bookstore, 
which in the past had sold prescribed texts at a 
minimal profit, sufficient only to cover operating 
expenses. The limiting factor, according to Mr. 
Stout, is space, there being at the moment a critical 
shortage of unoccupied broom closets.
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At this point, the meeting was turned over to vice 

presidential candidates Pam Etter and Will Offley. 
Each spoke briefly before a lengthy question and 
discussion period. Miss Etter feels that experience 
is essential in a candidate for this election, since 
the term of office will begin in the middle of the im­
plementation of a legislative program, and conse­
quently there can be little time for orientation.
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« «..Mr. Offley remarked, “Basically, I don’t expect 

to carry Engineering, but I’m here anyway.” He then 
proceeded to delineate his views on potential issues, 
concentrating extensively on the question of respon­
sible student government. His chief recommenda­
tion in this vein concerned constituent meetings,
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UNB runner leading 
his team to victory.
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Doug
It’s like owning 

my own business’
Marriott’s

ESSO
Cor. Quinpool Rd. & Robie St.

Specialist in 

Sports Car Repair

Roger Kedwell, a London Life sales representative in TorontoWE PRIDE OURSELVES 
IN GIVING THE 

UNIVERSITY STUDENT 
COMPLETE SERVICE 

AND A 
FAIR DEAL.

An economics graduate of the 
University of Western On­
tario, Roger began a three- 
month London Life training 
course in the summer of 1966. 
Within a year he had estab­
lished himself as an excep­
tional life insurance under­
writer. To learn more about a 
career in life insurance sales, 
see your placement officer. Or 
write to the Personnel Depart­
ment, London Life Insurance 
Co., London, Ontario.

"It's true. At London Life you 
get a concentrated, personal­
ized training program that's 
recognized as the best in the 
industry. You can choose 
where you want to work. Then 
you go out and sell. From the 
very first day, you have the 
responsibility of shaping your 
own career. You determine 
how fast you grow, how much 
you earn. And you have the 
London Life name to help 
you."

423-7630 m
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Savings
Accounts

at • • • •

EVANGELINE
SAVINGS & MORTGAGE CO. 

1090 Queen St. 
Halifax, N.S. 
423-6468

MEMBER. . .CANADA 
DEPOSIT INSURANCE CORP.

London Life Insurance Company
Head Office: London, Canada


