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you will find prices higher still. There
is very little wheat in Minnesota this
year, and what there was in Dakota
was cut down by hail. Millers in St.
Paul and Minneapolis are anxious al-
ready, and there is talk of a big corner
in Chicago. Nobody is offering again,
while you kmow what land lies fallow
in Manitoba, and the activity of their
brokers shows the fears of Winnipeg
millers with contracts on hand. I can
convince you from the papers and mar-
ket reports I see before you.”

Barrington could not controvert the
unpleasant truth he was still endeavour-
ing to shut his eyes to. “The demand
from the East may slacken,” he said.

Witham shook his head. “Russia can
give them nothing. There was a fail-
ure in the Indian monsoon, and South
American crops were small. Now, I am
going to take a further liberty. How
much are you short?”

Barrington. was never sure why he
told him, but he was hard pressed then,
and there was a quiet forcefulness
about the younger man that had its
effect on him. “That,” he said, holding
out a document, “is the one contract I
have not covered.”

Witham glanced at it. “The quantity
is small. Still, money is very scarce,
and bank interest almost extortionate
just now.”

Barrington flushed a trifle, and there
was anger in his face. re knew the
fact that his loss on this sale should
cause him anxiety was significant, and
that Witham had surmised the condi-
tion of his finances tolerably correctly.

“Have you not gone quite far
enough ?” he said.

Witham nodded. “I fancy I need ask
no more, sir. You can scarcely buy the
wheat, and the banks will advance
nothing further on what you have to
offer at Silverdale. It would be peril-
ous to put yourself in the hands of a
mortgage-broker.”

ARRINGTON stood up grim and

straight. There were not many men

at Silverdale who would meet his gaze.

“Your content is a little too appar-

ent, but I can still resent an imperti-

nence,” he said. “Are my affairs your
business ?”

“Sit down, sir,” said Witham. et
fancy they are, and had it not been
necessary, I would not have ventured
so far. You have done much for Sil-
verdale, and it had cost you a good
deal, while it seems to me that every
man here has a duty to the head of the
settlement. I am, however, not going
to urge that point, but have, as you
know, a propensity for taking risks.” I
can’t help it. It was probably born in
me. Now, I will take that contract up
for you.”

Barrington gazed at him in bewilder-
ed astonishment. “But you would lose
on it heavily. How could you overcome
a difficulty that is too great for me?”

“Well,” said Witham with a little
smile, “it seems I have some ability
in dealing with these affairs.”

Barrington did not answer for a
while, and when he spoke it was slowly.
“You have a wonderful capacity for
making any one believe in you.”

“That is not the point,” said Witham.
“If you will let me have the contract,
or, and it comes ‘o the same thing, buy
the wheat it cal s for, and if advisable
sell as much a; .in, exactly as I tell
you, at my risk nd expense, I shall get
what I want ou- of it. My affairs are
a trifle complica'2d, and it would take
some little time to make you under-
stand how this would suit me. In the
meanwhile you can give me a mere
I O U for the difference between what
you sold at, and the price to-day, to be
paid without interest and whenever it
suits you. It isn’t very formal, but you
will have to trust me.”

Barrington moved twice up and down
the room before he turned to the
younger man. “Lance,” he said, “when
you first came here, any deal of this
kind between us would have been out
of the question. Now, it is only your
due to tell you that I have been wrong
from the beginning, and you have a
good deal to forgive.”

“I think we need not go into that,”
said Witham, with a little smile. “This
is a business deal, and if it hadn’t suit-
ed me I would not have made it.”

He went out in another few minutes
with a little strip of paper, and just
before he left the Grange placed it in
Maud Barrington’s hand.
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Figure up your annual coal bill, divide it
by seven, and you have the amount the Hecla Furnace
will save you every year. ( The steel-ribbed fire-pot
does it. Adding steel ribs to the fire-pot increases its

radiating surface three times more than is possible by any
other method. The steel-ribbed fire-pot heats the air
quicker. It sends the heat through the registers instead of
up the chimney. € Examine the Hecla, Compare it with other
Furnaces.  You will find every feature that makes for
convenience and ease of operation. But the Hecla is the
| only one that has the Steel-ribbed Fire-pot—the fire-pot J
which saves thousands of users one ton of coal in seven. /

HECLA

FURNACE

No Gas or Dust

Section of
fire-pot

showing ribs
of steelplate
which save

Burns wood
as well as
coal.

And this furnace cannot possibly leak
gas or dust. The joints, usually
bolted or cemented, are fused in the

Hecla in a perfectly tight joint.
Time and service cannot loosen
the Fused Joint. The fusing
welds the Hecla Radiator into

one piece.

Our Booklet “ Comfort &
Health” should be in
the hands of everyone
who has a heating

problem to solve. It will
be sent free of charge.

CLARE BROS. & CO., LIMITED,

Dept. C. R., Preston, Ont.
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WHISKY

Great Age and Bouquet; is Heart Tonic,
Digestive and Non-Gouty.

is No Turpentine
Easy to Use, Good for the Shoes

Ask Specially for WHITE HORSE.

Sold by all Wine Merchants, Grocers & Hetels.

IN ANSWERING ADVERTISEMENTS PLEASE MENTION “THE CANADIAN COURIER.



