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BOOKSELLER AND STATIONER

Editorial Chronicle & Comment

THE POOLE FAILURE.

No apprehension need be felt in trade cireles that the
fmilure of the Poole Publishing Company. of ‘Toronto, is
an indication of weneral weakness i the publishing busi-
nesk in Canada The nstory of the varions enterprises
m which Mr Poole has at different times been interested
disclosed a simlar outeome in every case  The faect that
he has heen unfortunate in s undertakings during times
of undoubted prospetity, s a suflicient proof that the
present farlure has not heen due, primarily, at any rate,
to any general weakness m the publishing business. Al
the other pubhshing houses in Toronte are in a satis-

lactory condition and report excellent business.
_—%———

THE VALUE OF TACT.

The dealer who is uble to  use even an ordinary
amount of tact s in possession of one of the greatest
gift« which spells success  Tact and talent are often
confounded as one and  the same thing, but they are
totally different. tact being as superior to talent as sun-
heht s to tarehlight How many people do we meet
every day who possess talent without tact and are not
a suecess  On the other hand, we see ndividuals on
every side who have no talent worth speaking of, but are
successful in every undertaking beeause they possess that
mdetinable something called taet

Seargll save U Tact s useful i all places and at
all times It s useful in sohtude, for it <shows a man
s win inte the world .t as usclul m society, for it
hows aoman les wany thiough the world,  Talent s
power. tact i~ skdt. talent i~ weight, tact is moment-
um . talent knews  what to do, tact knows how to do
it talent makes 3 man respectable, tact wakes hum re-
speeted | talent 1~ wealth, tact is ready money | {or all
the practuieal purposes in life, tact carries agunst talent
ten to one  Talent may obtam a biving, tact will make
one  Talent wets 1 good e, tact o great ope Talent
caomuinees, tact comverts . talent s Gt for employment,
but tact s ftted for it Tt las o knack of <hipping mto
a place with a slenve and ghbpess of movement, as a
Wlliard ball ansinuates 1tself anto the pocket. 1t ean be
at all ponts of the compass, while talent i~ ponderously
and learncdlv shifting a mngle pant - Talent toils for a
postensty which will never vepay 1t ; tact throws away
ne pawns, but catelies the passien of the passing hour

Talent builds for eternity ; tact on a short lease, and

gets good interest. Taet ix useful, portable, applicable,
always alive, always alert. always marketable ; it is the
talent of talents, the availableness of resources, the ap-
plicability of power, the eye of discrimination, the right
hand of intelleet.””

Without tact a dealer cannot hope to be greatly suc-
cessful, It is one of the chief necessary qualifications.
Possess it if vou can.

—-‘P_—-
THE BOOKSELLER'S WATCHWORD

We hope every Canadian bookseller has adopted the
watchword suggested by us last month as his motto for
the approaching  Christmas campaign.  “‘Books  for
Christmas’™ should sound forth from every book shop and
every newspaper should bear the same legend. We want
to see the bookseller receive his just due this fall. His
mission is a good one. The wenerality of his literavy
wares are highly beneficial to the people sund in wrging
liberal purchases of bhooks for Christmas he is doing
much to build up the prosperity of the country. L.t him
not grow weary or careless, but keep everlastingly sound-
ing forth his watchword. When the public begins to un-
derstand that books are a popular gift, his reward will
come.

—_—
CLAIMS FOR SHORTAGE.

When an order is filled in a manufactory or wholesale
house the goods are checked over very carefully 1o see
that nothing s mssing. The ensemble often includes a
wide vanety of materials and articles, and occastonal
errors are, perbaps, excusable. tHlowever, we have been
told of instances where retailérs claimed shortage, and
while thev waxed indignant at the request of the whole-
saler that another scarch be made, the goods  teposed
suugly in the bottom of packing cases that  had  heen
thrown mnto their cellars  Not long ago a traveler for
one of the prominint wholesale houses (dry goods) was
wformed by a custdémer that a holt of a certain material
which he ordered had not been teceived. Because at first
mention of the matter another boll was not senmt along,
without question, the retailer induced himself to believe
that the house doubted hts word, and he was, in conse-
quence, pretty hot under the collar. He saw the goods
unpacked limself and knew positively just what was there
and what was not. The traveler suggested that they
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