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Oheaper Farm Products.

[Now York Daily Qommercial Bulletin, April 24.]

Theore aro many to whom it scoms almoat in
bomprehensiblo that the prices of some imp-rt-
aut products, such as wheat, continue at figures
whicnn in formor years would have beon con-
sidered oxceptionally tow. Indeed, tho prico
of whoat within the past six months has been
practically the lowest ever rocorded, and thero
wro not & fow who have thought it goud sonse
to buy for that reason only, on the genoral
theory that when the price of a product is as
low as it ever has been there is no dauger of
any further decline. But it is to be noticed
that people do not reason in just the same
way in regard to products of other industrics,
am{' pozslbly thoy are inclined to forget that
the steady cheapening of production, which
has 80 greatly altered prices of the large major-
ity of products in this and othor countries, has
also its influence upon the produots of agricul.
tural labor.

Taking the price of wheat, for instance, it
may bo noticed that the cost of transportation
from farms to distant markets has been won
derfally reduced. Probably it is within the
truth to say that a bushel of wheat actually
pays less than o third as much for the cost of
transportation from Western farms to Liver-

ool as it paid thirty years ago. The rate
getween Western cities and New York has
been reduced injfabout tho same ratio. The
obvious consequence of this chavge is that, if the
cost of production at tho farm had remained
the same, the natural or free market at the
geaboard would have resulted in Jower prices
by nearly or quite the differcnce in cost of
transportation.

But it is also thoe fact that the cost of produe-
tion has not remained the samo., The applica:
tion of inventions and costly machinery to the
work of the farm has been of comparatively
little importauce in some of the Eastern States,
but at the Weat it has multiplicd many fold
the results of human labor. It was Idward
Atkinson who first called attontion to the won-
derful cheaponing of production through the
ase of machinery in the matter of wheat grow-
ing, but since he discussed the subject firat, the
efticiency of farming machinery cnd imple-
ments has been very greatly increased, and a
the same time the cost of such machinery has
been wonderfully reduced.  Statistics showing
the cost of reapers, mowers, and other imgor-
tant farm machivery, show that the reduction
has been quite as great iu that lire as in al
most any other known manufactured products.
The difference in cost to the farmer means not
only & much smaller tax upon the production
each year, but it has brought the use of effect.
ive machines within the reach of thousands
who were formerly not able to procure
them. Hence it comes to pass that,
whereas the few rich farmers who
wore able to handle large tracts of land
and to purchase all the machinery required
realized great profits on what they produced 15
or 20 years ago, becauso the markets for such
products wero on the whole controlled by the
general cost of production at farms not supplied
with machinery. In these days the mackets are
in fact controlled by tho far greater number of
farms which have been able to Lring into use
the latest and most effective implements.

These two changes in the cfficiency and cost
of farm implements and ia the cost of irans.
portation, would naturally have produced a
great decline in the prives of farm products, and
especially of the moro bulky of such products.
Yet, while prices have been exceptionully low
within the past year, and 30 low that in some
cases they have been called the loweat onrecord,
yet it is o fact that the range of farm prices is
on the whole scarcely lower than It was inother
seasons many yearaago. Notwithstanding all
that has been done to cheapen production, not-
withstanding the great decrease in cost of mov-
ing products from distant farms to seaboard

markots, yot tho genornl vacge of prices for
such products is on_the wholo not lower than it
was many ycars before tho civil war, in soasons
when crops were unusually large or accu-
mulations of supply had overburdened the
markots.

It may be said with some trath that tho cost
of farm labor is much higher than it foraetly
was, aud that this difference compensates in
somo moeasure for the reductions alceady noted
in cost of production and ti.nsportation. But
tho differeuce in tho rate of wages, is relativoly
smull. Fur maoy yoars thure has boen o wide
range of difference in rate of wages between
the now and comparativels unsettled States

and thoso more adequately supnlied with labor,’

and the same differenco still exists, I .tit
will be found on examination that tha general
rango of farm wages in States well sctuled,
whore the industry has become fully established,
has not 80 increased as to materially offect tho
cost of production. In fact this change docs
nearly balance the change in efliciency of farm
implements and machinery.

(Sno other consideration is to be taken into
nccount—namoly, that the value of farm land
in tho new and more fertilo states has greatly
advanced. This of course operates in some
scuse as au addition_to the coat of production,
since the farmer, in order to realize a fair
roturn for his Jabor and capital invested,
must get interest on what his land would bring
if sold. But this differences also scems of little
importance compared with the very heavy re-
duction which has been effected in tho cost of
production on farms, through the use of machin-
ery, and in the cost of transportation from the
farms to the seaboard.

Tho conclusions to which theso considerations
tend is that the country may quite possibly
havo to confront even a &till lower rango of
prices for farm products, and especially for the
more important exportable staples than it has
cver yot known, Tho fact that prices are as
low as they ever have been can no longer be
quoted conclusively as reason for believing that
they may not go lower yel. Tho truth is that
most farmers actually net more for their labor
and their capital invested, eveo at the low

rices of to-day, than their predecessors real.
ized under similar cicrcumstauces thirty or
forty years ago.

Qollecbing Accounnts.

The collection of acconats is one of the banes
of a hardware maa’s life. Disagrecable as the
duty may be, it must be performed, Justasa
continual supply of water is necessary to the
boiler, 80 prompt collection of accounts is nec.

essary to the business. Aud destruction is no
raore likely to follow the absencoe of the ono
than that of the other. How to securs the
desidoratum is the trouble. It isall very well
for people to tell you to collect your accounts
whon thoy are due, but to persuade those in
debt to you to meet their obligations is quite
another matter., In the last issue of Vew York
Metal theto appeared somo kaif dozen commau.
nications dealing with this important subject.
*¢ Go over your ledger the firat of every month
and take off every account,” writes ono; “'after
this has been done select out the different classes
under the following heads: (1) Local accounts
for city collector. (2) To draw on the 10th.
(3) Those not due. (4) Those long past due.
Mako nots on statement of your intention to
draw on the 10th, and write a good, strong
appeal to those long past due. Have a collec:
t.on book ruled to order, and enter every state-
ment in this book, with names and amount of
statement opposite, having the book ruled so
you can make notations how yoa intend handl.
ing the statements. Certain ones, * Draw on
the 10th,” *Gave to city collector,” *Have
written,’ etc.;’ then let the proper ones
go by wmail. Xecp this collection book
up by markiog ‘Paid,’ any of the accounts as
remittances are received, and when the 10th of
the month arrives those marked to draw on

that date, a:nd draft forward, provided you
havo not received any advice to the contrary,
noting on collection book that you had done
g0, and whon your bank advises you that cer-
tain drafts have been paid, mark collection
book ‘D.P.,’ moaning draft paid.  Should tie
draft be returned he writes a courtoous letter,
aud awunvuucing that so.cher draft will be
made on the 15th should remittance not be re-
coived boforo that dato. This attompt faillng
a second letter is indited, in terms a little more
decisive, oxpre.sing torms of surprise, and in-
tinatiog that unless the avcuunt is paid by tho
ond of the month more stringont measures
will be used. **shonld this second letter fail,”
ho adds, “I 2o to my attorney and have him
write the third lotter, stating tha: I have
placed the accounc in his hanas for collection,
ete. Nine times out of ten this brings tho
mouoy. It don’t make any dilaence to mo
with my castomers. I muke ao discrimination
uoless for some very special reason. I follow
the rule mentioned proviously, aod, generally
spenkicg, with satisfactory rosults, and have
escaped many close calls, where the other fele
low got caught.  When you state you will do
so and so with your customors, do it every
time, and establish a precedent, as methods of
this kiod aro invaluable. It matters not how
good a customer may be, if ho does not pay his
accounts I don’t want him on my books.
‘Short credit makes long friends.” If you have
slow payers keep everlastingly after them. It’s
much hacder to pay to-morrow than to-day.”
Another correspondent favored personal solici-
tation. *‘After calling on them the first of the
mounth,” he writes, "% commence the siege, I
nover give them a chance ‘%o toll me to
call next week, or that they will call at
the store, but dodge in on them, speak
of the bill, aud from the oxpression of the face,
take my cuc and quickly get away only to csall
again next day, and especially if I can find this
persor with an office full of people or in a
crowd. Nover call this kind of a psrson out of
a crowd to dun him, for thea he has you at an
equal advantage. He flattera himself that the
crowd may think you want to borrow a dollar.
But approach him direct, quickly and politely,
wearing a * Bilt Nye ™ smile, and, if possible,
by your remark flatter his promptness to make
payment, etc. This, about the seconé rime,
will catch a check.” Asking for instalments is
the covrse another claims to have followed
with profit. * Promptness and perseverance”
is reconmended by still aaother. ¢ Approach
him occasionally in o friendly manuer, and sug-
gest quietly that a little on account would be s
great accommodation,” is the advice givea by a
New York man; ‘“‘not that you would like to
press him, but you are always glad to see him
come iato the store, and trust you are not ask-
ivg too much, and if it is not convenieat not to
trouble bimself,” A sixth would ask a slow-
payicg customer for a pore, while a seventh
would enclosc a stamped and self-addressed en-
velope, and at the end of the month would send
a bill reading something like this:—**Amount
of billto date, $10. I have enlarged my stock,
and your inspection is desired. Hoping to re-
ceive an early catl, I am, ete.” The course re-
commended by the first correspondent is,
dcubtless, the most effective. At the same
timne it might not Lo adaptable to all cases,
But out of the systems here bricfly outlined
readers will doubtless glean somatking that
wilt assist them in tho collection of slow-paying
accounts,.—Uardtare.

‘The Mail’'s Montreal correspondent says the
featusv of the lucal stuck market at present 1s
the steady decline of Canadiaa Pacitic railway
stock, of which there has been a gradual fall
since the anaual meeting. The fact that lead-
ing officials are reported %o have been getting
rid of large quantities of their stock, and the
latest mova of the dircctors in issuing $8,000,-
000 of preferred stock isregarded as accounti
largely for the decline, and on the street tho
general opinion is that the stock will go muck

ower.
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