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ROOKS AND NOTIONS.

The Empire, Toronto,  John Atwater Wilk-
inson, Toronto Ont,

5504, Reports of Cases deaded e the
Conrt of Appeil for Ontano, dutng parts of
the years 1889 and 1890 Reported under
the authority of the Law Socety of Upper
Canada.  Volume NXVIL The Law Society
of Upper Canada, Torontn, Ont.

5593 The Bell Telephone Company of
Canada, Toronto  Exchange  Subscribers
Ihrectory, Untano Departiment, September,
1890  T'he Bell Telephone Company of
Canada. Montreal, Que,

5500 Diviston of Profits :pamphlet.s The
Free Press Printing Compauny, London, Ont,

53597 McPhilhips Brothers Map of the
Crty of Winmpey and Vicmty. George Me-
Piallips, Windsor, Ont, Frank & Robert
Charles McePhilhps, Winmipeg, Man.

5598 [ he Black-Box Murder, by the Man
who discovered the Murderer, by Maarten

Maartens.  John Lovell & Son, Montreal,
Que
5599 Famous or Infamous, by Bertha

Thamas. John Lovell & Son, Mantreal, Que.

3000 Plan of Minmng Distncts West of
Port Arthur, Canada. Russell & Co, Port
Arthur, Ont.

5601 Ihcture of President Lincoln and the
Members of bis Cabinet conwidermyg the
question of emancipating the Sleves, and en-
ttled Shall They be Free?  Mathias B,
Eaton, Montreal, Que.

3602 My own Canadian Home.
by Edwin (6. Nelson, 5t Jobn, N. 13

3003 St Anu's Manual.  Mes. James
Delaney, Toronte, Ont.

3604 Trate Theorique et Pratuque de la
Responsabibte des Archutectes et des Entre:
prencurs, par Lo K. Pelisser. A Penard,
Montreal, Qne

5003 In the Autumn, Gavotte by .
Morey. Whaley, Rovee & Co,, Toronto, Ont.

INTEKIM COPYRIGH TS,

311 Bancrofts kulogy on Lincaln, bear-
wye date the 15th day of February, 1866, and
addressed to the Hon George Bancroft, sad
Fulogy bemg the production of the Hon
Joseph Howe, deceased. W R Dunn,
Halfax, N. S

312 The World's Dewire, by H. Ruder
Haggard & Andrew Laug. Wm. Bryce,
Toronto, Ont

Poem

A collection of all the emsting Copynght
Laws and Treaties i bemy prepared by Mr.
G. Hedeler, of Leipag.  The tirst part, just
out, contins  Germany, Aunstria, Great Bn
tain, France, ltaly, Swivcilad, and the
United States

The News Dealer savs - I'he announce-
ment that . S, Ogihie has svrrendered his
repnat plates to the Trust was the best news
ot the month  His out-put has for » me ume
been handled mainly by diy -goods and ba-

2aar stores, and  has done more to demora-
lize the tade than that of any pubhisher since
Lovell's jump m rates. Mr Ogalvie wall here-
after contine s pubhshing buuness to the
praduction of Amernican copyrnight works,

DO PERIODICALS PAY?

To Edtor of Borks AND NOTIONS.

DEAR S1IR, No doubt many n the trade
have asked themselves the above question,
and have been compelled to answer it nega-
uvely. In hopes, by starting th. ball rolling,
of hearing from other members of our craft,
I beg to call attention to a few facts that
have come under my own observation.

Owing to the precarious nature of the
¢ News™ departinent of our business, [ have
ceitserd to push it o any great extent — simply
supplying my customers with the standard
magazines and papers when ordered regu-
larlv.  Now I wish to speak of the reasons
that led to this.  Some years ago [ catered
for that class of trade, and wn order to com-
pete successfully, 1 had to carry a heavy
stock of all the different story papers, maga-
anes and periodicals hkely to be asked for,
some of which were returnable, while many
were not. Result - Some weeks 1 would sell
completely out, and have to order extra
copies of certamn papers ; next week the de
mand would diop off nearly one-half.  Espe-
cially was this the case with standard papers,
such as Frank Leshe’s Dlustrated Paper,
Haiper's Weekly and Bazaar, Puck, Judge,
Gup, cte.  Whenever there were specially
fine illustrations, everybody nearly wanted
them ; then during the neat few weeks per
haps not half of them would be sold.  Most
notiweably was this the case with Harper's
Bazaar.  The numbers containing pattern
sheets were eagerly sought after, while athers
were often unsaleable, so that the loss on the
unsold copies more than ate up the profits
on those that were sold.

Let us take a few examples to illustrate
the abave Suppose a dealer take five copies
per week of Harper's Bazaar, Let us see
liow he stands at the end of a month four
weeks.  The first week he sells five copies,
the sccond week three copies, the third week
four copaes, and the fourth week two copres,
m all fourteen copres  The other six copies
he may not get anytlang for e has paid
for twenty copies at 8., $1.60, and express,
say 3¢, $1.65.  He sells fourteen copies at
10¢, $1.40.  Net loss, it none of ol copies
are sold, 25c.

Another feature is the loss of express on
returnable goods. These poods have been
subject 0 two express charges, and no pro-
fits accrue from them. Let me illustrate.
Suppose a dealer take twelve copies per
month of *Outing.” The express on these
will be about 20¢., as they wergh about 15 1bs,
He sells 1en copies, which would be consids
cred a fawr sale.  ie therelore gets $2.50.
The other two he returns, and has to pay,

sav §¢., as their portion of return eapress.
His month’s numbers have now cost him as

follows 1 Ten copies, $2.00, express 25c¢.,
2.25 1 net sales, $2.50; profits, 23¢., or 1o
per cent., on which he cannot line and pay
expenses.

Another source of loss 1s the frequency

with which parcels have to be recened by
express. People are in such a terrible hurry
to get their magazines, cte., that they cannot
wait for them to cool, after leaving the press,
This Irequent expressage greatly increases
the cost, as all the goods for one week, if
shipped at one ume, would not cost nearly ay
much as when shipped alinost daily, Ay
is, I have had small parcels seat on which
the expre s charges were nearly as much as
the profits on the contents.  So, taking
cverything into consideration, 1 am of the
opinion that the news department is nota
factor from which fortune flows,

Another drawback is the fact that yoy
cannol get people to pay in advance, asa
rule, and when they do they want publishers’
or club rates, which yield scarcely any profits
to the dealer, and often when papers or
magazines are not paid for in advance they
fail o call for them after having ordered
them, and had them put back.

Daily papers are another source of loss,
With morming, mudday and evening issues,
the time m which to sell them is so shont
that you arc almost sure to have a nuinber
of the different editions left. It would pay
our news dealers to look sharply into this
branch of trade and see how they stand.
Many thmk, because they are sclhng large
numbers, that they must necessanly be mak-
ing money, but they fail to rotice the leak.
ages and expressage which rapidly absorb
then profits.

Yours truly,
A TRADER.

The interior of Messrs, Warwick & Sons'
warchouse is undergoing an improving
change.  All the blank stretches of wall are
being reclammed from the monoatony of bare-
ness, by the application of an idea which
yokes together the @sthetic and the practical,
In the blanks are bemng painted magnified
representations of wares typical of the firm's
manufacture.  On the right hand side of
the entry, between the foot of the stairs
and the ceiling, 15 a magnificent picture of
the Elkhorn tablet. It is an excellent ex-
ample of art enlisted in the service of adver-
tising, as well as of art for the sake of decor-
ation. Both purposes are admirably accom-
plished Ly this picture. At the back of the
staircase is another tablet, the Egyptian
vellum, on an equally large and handsome
scale. The counting-room enclosure 1s to be
backed by a greud series of pictures repre-
senting the difierent bindings, etc., of office
books made by the firm. This will be a rich
piece of wall embellishment. The whole
gamut of variety, which size, color, material
and form unite in producing, will be illus-
trated on that wall.

A feathor dustor disporses butdoes 10% remove
tbe dust from tho atoro.

A roputation for truthfulnoss 18 indisponsable
to permanont and sAtisfying success.

Every lino of goods cmnbodios a history and a
soionco worth y~ars of study to undorstand.




