BOOKS AND NOTIONS.

MARCUSE, MONTREAL

STRIKING

will be the new Collection of

Christmas Cards,
Booklets and
Novelties
shortly to be issued by

w

<
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A6
EET. B. MARGUSE, Montreal,

J. S. RUSSELL,

IMPORTERS OF

FINE FANCY
G-OODS.

ALL THE NEWEST LINES IN

Plush, Brass, and
Leather Novelties.

Walking Sticks of Evory Description,
Gold, 8Silvor and Steel Laces, Friugos, etc., for Re-
galia and Dross Trimniings.

Natural hgnmo,ndg !oc?t:iu, 8now-

110 BAY STREET, - TORONTO.

Julian Sale & Co.

FACTORY :
160 BLEEKER.
TELEPHONE 3105,

Sample Room, 24 Front E., Cor. Scott

MANUFACTURERS OF
FANCY LEATHER GOODS,
POCKET BOOKS,

PURSES
MEMORANDUM BOOKS,
MUSIC ROLLS,
SATCHELS,
CHATELAINE BAGS,
FOLIOS, ET1c., Etc.
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Art Metropole

131 YONGE ST., TORONTO.

IMPORTERS OF

Artists' Colors and Adtists’ Materials

OF EVERY DESCRIPTION.

Alro English Enamol paints for Home decora-
tions. Most saleable goods in the market.

We are wrmd t0 grant au Agency In ovory
towx: toa Buyer, for the most Saleabdls and
Profitable goods in our line, which we control.

CORRESPONDENCE S8OLICITED.

Remasror Mrg Gor,

MONTREAL.

Puus |z y”

ENTIRELY NEW 0esichs

Prices Lower thanLast Year

- e ————

1ZZANO, in Oxidize Silver,in de-
signs, as Horseshoes, Lions,
etc,, etc,, are elegant,

JEWELRY AND SILVERWARE CASES.

A Larger Variety and Lower Prices.

Our Representatives on the Road,

Gilt Mouldings

‘White and Gilt Mouldings

Plain, Shaded and Carved Oak Mouldings,

Oxidized Mouldings, all colors,

Picture Frames, all kinds,

Etchings, Engravings, Photogravures,
Artotypes, etc.

Artists’ Materials

In great varicty, including Winsor and
Newton's Qil and Water Colors, Prepared
Canvas, Whatman's Drawing Papers,
Brushes, Lead Pencils, Academy Boards,
ete.

Looking Qlass, Picture Qlass, Picture Hardware,
Easels, Room Mouldings, Curtaln Poles, etc.

Recently ap{mintod Sole Agenta for the
Dominion of the Celebrated Art Publica-
tions of Goupil & Co., Paris, France.

Everything both Wholesale and Retall.

MATTHEWS, BROS. & G0,

93 Yonge 8t., Toronto.

BUSINESS CHANCES.

= —— = - -}
FOR SALE.~One of the best located News and
Stationery businesses in the city of Hamilton.
Stook new and wcll-assortok.  First-Class rcasons
for selling. Apply to Box 1216, Hamilton, Ont.

GOOD BOOK, STATIONARY, AND MUSIC
BUSINESH for sale, in the town of Portage la
Pearie, Manitobs. Thistown has over 3,000 inha-
hitants, and s situated in the best farmiug distriot
iu the Province., For tull particulars apply to

A.RAYM
] Portage I1a Prarie.

WARRANTED GOODS.

Our attention has recently been called to
the question of warranted goods, We are
asked whether there is now any strong reason
for manufacturers continuing the custom of
replacing a defective article. This is a prac-
tice handed down from A former generation,
and is probably one of those peculiar time-
honored institutions which it will be hard to
overthrow. Itis a relic of those ancient days
when every workman took such pride in his
task that to engrave his name on his work
was to erect an enduring monument of his
skill and honesty. One can imagine with
what confidence a workman of that class
would hand a tool to a customer and tell him
that if it ever failed to give satisfaction in any
respect to bring it back and get a new one.
The warranty was as much a feature of such
a sale as the sale itself. [t was not a
bad custom either in the infancy of our
manufactures, and when it was necessary
for domestic makers to compete with
famous houses across the Atlantic, to have
domestic edge tools warranted, so that the
purchaser would risk nothing in his haz-
ardous expeniment of buying an unknown
make of saw or chisel or hatchet, or what
not, The volume of business was lighter in
those days, with our sparse population and
our limited development, and when war-
ranted goods were returned the time of the
merchant who was called on to make the
exchange was not severly taxed. The cus-
tom of warranty in those days probably ac-
complished a very useful purpose and was a
most capital feature in pushing trade in new
articles.  But such reasons as then existed
for warranting goods bave wholly passed
away. We are living and transacting busi-
ness in a new era. Our manufacturers now
have a reputation which needs no such bol-
stering.  In the case of the old ‘established
makers the custom is probably coutinued be-
cause it is hard to drop an old habit, while new
fledged manufactures are forced to adopt it
because it is the custom of the trade. Price
and quality are the two factors which now
govern commercial transactions. Those who
want cheap goods merely care nothing for a
warrantyand do not look for 1t. \When quality

{ is sought for there are other considerations

that will govern a choice apart from a war-
ranty. It has grown to be an annoying fea-
ture of modern trade, especially in the case
of the large wholesale houses. The ship-
ment of a single tool, the correpondence, the
receipt of the exchanged tool, the transmis-
sion to the retail merchant and the corres-
pondence in his case are all consumers of
time and interferences with the harmonious
dispatch of heavy trade. Our population is

now too great, the volume of business tran-
sacted is too large, our manufacturers are
too well known to continue this ancient cus-
tom of warranty. Quality should be made
a sufficient test, and the manufacturer who
pays strict attention to kccrgng up quality
should have no need of attaching a warranty
to every tool.- ~1ron Age.



