
BOOKS AND NOTIONS.

B. MARCUSE, MONTREAL
M
A STRIKiNU
C will be the new Collection of

U Christmas Cards,SE Booklets and
- Novelties
823

2 BAIshortly to be issued byCRAIl
ST. B. 0S nt L

Je S. RUSSELL,
INI'OItTFRS OF

FINE FANCY
a-oons.

ALL THE NEWEST LINES IN

Plush, Brass, and
Leather Novelties.

WValklug Stficks of Evory Description.
G.old, 8ilvr and Steel Laces. iugo@4 etc.. for R-

gah)a and Dros Trimminingu.

Natural India o an Xain, Sow-
shoes, Tobégan, etc.

110 BAY STREET, - TORONTO.

Juliai Sale & Go.
FACTORY:

z69 BLEEKER.
TELEPHONE 8105.

Sample Room, 24 front E., Cor. Scot.
MANUFACT1)RERS OF

FANCY LEATHER GOODS,
POCKET BOOKS,

PURSES
MEMORANDUM iBOOKS,

MUSIC ROLLS,
SATCHELS,

CHATELAINE BAGS,
FOLIOS, ETC., ETC.

-T~E-

-Art Metropole
131 YONCE ST., TORONTO.

INPORTERS 0F

Atists' Colors and Artists' Matedais
OF EVERY DESCRIPTION.

Alita Bànglih Enamel peinte for Homoe decora.-
uons. s saleable gooas in ther market.
owia C : varod to grant au Agncy In avery

toil. a ah uyer. for the gnot Saleable and
Profitable goods in our line, which we cootrol.

CORRESPONDENCE SOLICITED.

REINHARDT MFG Co .,

MONTREAL.

p LUSg IZZANO WALNUT
ENTIRELY NEW DESICNS

Prices Lower than Last Year

IZZANO, in Oxidize Silver,-in de-
signs, as Horseshoes, Lions,
etc., etc., are elegant.

JEWELRY ANO SILIERWARE GASES.
A Larger Variety and Lower Prices.

Our Representatives on the Rod.

Gilt Mouldings
White and Gilt Mouldin gs
Plain, Shaded and Carvet akMouldings,
Oxidized Mouldings, ail colors,
Picture Franes, alil kinds,
Etchings, Engravinga, Photogravures,

Artotypes, etc.

Artists' Materials
In great variety, including Winsor and
Newton's Oil and Water Colora, Propared
Canvas, Wlatnan'ii Drawing Papers,
Brushes, Lead Pencils, Academy Boards,
etc.

Looking 011*,, Pictur'. Glass. Pictur, Hardware.
Easls. Room Mouidings, Ourtain Polos, etc.

Recently appointed Sole Agents for the
Dominion of the Celebrated Art Publica-
tions of Goupil & Co., Paris, France.

Evrting both Whoisaie.and Retail.

MATTHEWS, BROS. & 00.,
93 Yonge St., Toronto.

BUSINESS CHANCES.

FOR SAL -On of thb load Nlow and
Stationory butinoes 1. ta City of Haiiton.

Stock new and wel.axsnrtet. Pirnt-clas reasons
for meiling. Applyto Box 1216 Hanilton. Ont.

(1001) BOOK. STATIONARY. AND MUJSIC
BiUSINESS for Maoe i the. town of Portage la
ri'arl,anitoba. iiistoin lias ovezS.Ut iubé-

litanta. anti i. stnatd inti boe faruia ditriet
iu the Province. For tuit particulars arpî5,t

ai A.ortage 1 Prarie.

WARRANTED GOODS.

Our attention lias recently been called to
the question of warranted goods. We am
asked whether there is now any strong reason
for inanufacturers continuing the custom of
replacing a deftctive article. This is a prac-
tice handed down from a former generation,
and is probably one of those peculiar time-
honored institutions which il will be hard ta
overthrow. It is a relic of those ancient days
when every workman took such pride in his
task that to engrave his name on his work
was ta erect an enduring monument of his
skill and honesty. One can imagine with
what confidence a worknan of that class
would hand a tool ta a customer and tell him
that if it ever failed ta give satisfaction in any
respect to bring it back and get a new one.
The warranty was as much a leature of such
a sale as the sale itself. It was not a
bad custom either in the infancy of our
manufactures, and when it was necessary
for domestic makers ta compete with
famous houses across the Atlantic, ta have
domestic edge tools warranted, so that the
purchaser would risk nothing in his haz-
ardous expenment of buying an unknown
make of saw or chisel or hatchet, or what
not. The volume of business was lighter in
those days, with our sparse population and
our limited development, and when war-
ranted goods were returned the time of the
merchant who was called on ta make the
exchange was not severly taxed. The cus-
tom of warranty in those days probably ac-
complished a very usefuil purpose and was a
nost capital feattre in pushing trade in new
articles. lut such reasons as then existed
for warranting goods have wliolly passed
away. We are living and transacting busi-
ness in a new era. Our ianufactrers now
have a reputation which needs no such bol-
stering. In the case of the old 'established
makers the custom is probably coutnued be-
cause it is hard ta drop an old habit, while new
fledged manufactures are forced to adopt it
because it is the custom oi the trade. Price
and quality are the two factors which now
govern commercial transactions. Those who
want cheap goods merely care nothing for a
warrantyand do not look for it. When quality
is sought for there are other considerations
that will govern a choice apart fron a war-
ranty. It bas grown to be an annoying fta-
ture of modern trade, especially in the case
of the large wholesale houees. The ship-
ment of a single tool, the correpondence, the
receipt of the exchanged tool, the transmis-
sion ta the retail mnerchant and the corres-
pondence in his case are ail consuiers of
time and interferences with the harimonious
dispatch of heavy trade. Our population is
now too great, the volume of business tran-
sacted is too large, our manuifacturers are
too well known to continue this ancient cus-
ton of warrantv. Quality should be made
a sufficient test, and the manufacturer who
pays strict attention ta keepng up quality
should have no necd of attac ing a warranty
to every tool. -1rnn A gc.


