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FILL ORDERS PROMPTLY.

1 was chatting a few days ago with a dowa.
town stationer on the suhject of tilling orders.
Strange as it may appear, this meirchant held
the opinion that the most pernicious, if not
the most damaging, habit in daily business
was the lack of promptuess in supplying what
wits ardered. *°T'o secure an order,” said he,
“some men will promise anything and
everything.  You may ask as a favor to
have your order filled on the day agreed
upon, and he will promise faithfully that
it shall be done.  You then make your
arrangelnents and find that you cannot exe-
cute them. ‘The worst of it is that some of
the men who make these pronuses are of
business repute.  They mean well, no doubt,
but | contend that they should show more
regard for their word and respect for other
people’s business,”

These are somewhat severe words, yet they
arc probably warranted, although the breach
of faith complained of is not common. Busi-
ness men, as a role, while anxions to obtain
an order, are equally as anxious to fill it, for
the very obvious reason that the motive gov-
craing them inthe one case is the same which
governs them in the other, The truth is that
in these competitive timeseveryone isdesirous
of doing all he can, and hence he accepts
orders with the belief that, barring accidents
or other unforeseen circumstances, he will be
able to redeem his promise.  Of course the
wilful promise breaker and his business, 100,
regulate themselves, for if & man’s word is
not t0 be generally trusted, depend upon it
his goods will not find a very extensive
patronage for any length of time.—{Stationer.

A PRACTICAL SYSTEM.

—

Some business men do a vast amount of
work without any apparent effort : they are
rarely, if ever, rushed, and are seldom com-
pelled to seclude themscelves from  their
friends on account of the pressing demands
of their business.  Other people. who really
accomplish very litde, are always in ahurry;
they scem to have a dozen things to do at
once, and the result is, they are in a state of
almost perpetual confusion, and the litle
they accomplish is only done by the greatest
difficulty.  In 2 very small country store per-
haps a mcrchant can get alony without any
system or method in conducting his business.
He knows where cverything is tn his stock,
and can lay his hands on it ata moment’s no-
tice, and i a customer calls for it he can
serve him without any very great aumount of
trouble ; but, on the other hand, if he is at
the hiead of a vast business, some great estab-
lishment, perhaps, in which there are a hun-
dred departments, it woukl be utterly impos-
sible for lum to keep track of things without
the most methodical armngement throughout
the concern with which he isconnected. Our
great merchant leaves the details of his
business to subordinites, who ave account-
able to him that everything goes right in the
deparuments ovei which they are placed.
Some of the great establishments in our city
cmploy thousands of men, yet so perfect isthe
system that cvery man can be located at a
moment’s notice, and the closest watch can
be kept upon the work which he is doing.
‘There is a system for receiving and shipping
goods, a system for keeping track of stock
while in the hands of the producer or dealer 3
there is a c2sh system, a system of book-
keeping by which a mistake of a penny can
be detected at the close of every dav's busi-

ness. 1t is only by.these wise and sensible
precautions that a great business can be car-
ricd an successfully.  Thousands of losses,
lile and great, are averted that would cer-
tainly occur did not this watchfulnes prevail
in every department.

A writer m the Detroit Free Press said not
long ago that “there are some occupations
which compel those who follow them  be
orderly and methodical.  There are none in
which these qualities, where they have been
ucglected, can not be cultivated to good ad-
vantage.  Deficiency in them is far from
bemng a token of genius, 1t signifies some-
thing of indolence and much that is slipshod.
Every man knows whether or not he is as
orderly and methodical as he should be.  1f
he 1s not, unless hie s too old 1o attempt the
task, he should endeavour to improve in
these vespects.  “There is no danger of his
carrving 1t to that excess which marks per-
sons who have a passionate love of order, but
there is a likelihood that he will materially
lighten his work, or find that he can do much
more than he has been in the habit of doing.”

It scems to the Criterion that this is the
keynote of a business wan's success. No
man who conducts his business in a slipshod
manner can expect to achieve desirable re-
sults.  He should determine to be orderly
and methodical at the very commencement
of his career.  Order soon becomes a habit
with a business man. and by its observance
he is enabled to do a hundred things that it
would be impossible to accomplish if he did
not go at them in the handiest and most
efiective manner.—{Grozers’ Criterion.

BRAINS IN BUSINESS.

—

One secret of success in business —the se-
cret, in fact, of success on a large scale—isto
conceive of it as a matter of principles, not
merely as a series of transactions. There are
great merchants as there are great statesmen,
and there are small merchants as there are
small politicians, and the difference is very
much the same in both professions. The
small politician works by the day, and sces
only the one small opportunity before him,
the small merchant does the same thing-~he
is looking for the next dofiar.  The statesman,
on the other hand, is master of the situation,
because he understands the general principles
which controlevents ; this knowledge enables
him to deal with large questions and to shape
the future. The great merchant does the
same thing, his business is not 2 mere money-
getting affair, not 4 mere matter of barter,
but a science and an art ; he studies the gen-
eral laws of trade, watches the general con-
dition of the country, investigates present
neceds, foresees future wants, and adapts Lis
business 1o the broad condutions of time and
place. He puts as much brains into his work
as does the statesman, and he ends by being
not a money getter, but a large minded and
capable man.  An cminently successful busi-
ness man, of statesmanlike quality, said the
other day that the more he understood of life
the more clearly he saw that it was all done
on business principles. By which he meany,
not only that the universe stands for the dol-
lar, but that the universe is governed by un-
varying laws, that promptness, exactness,
thoroughness and honesty are wrought into
its very fibre.  On these business principles
all life is conducted, if not by men, at least
by that power which is behind man. It ought
to be the aumbition of cvery young man to
treat his business from the point of the states-
man, and not from that of the politician.

DRUG MARKET REVIEW.

Aungast 10, 1880,
Business for summer months has kept
up very well, and for the past month there
have been no notable changes in value.

Quinine is dull; there is & strong im-
pression that quinine will not bLe any
lower; an upward move seems probuble.

Morphia and Opium, slightly advanced.

In Camphor there is a large demand and
a further advance probable.

We were in error regarding duty being
taken off tanuic acid, it is only free when
imported by manufacturers for manufae-
turing purposes.

Cubebs are dear and scarce. supplies are
smaller every year.

Caseara Sagrada huas gone back to old
prices.

Pot Jodide and Bromide are nnchanged.

Fair demand for Inseet Powder : prices
unchanged.

Mercurials ave all higher.

Oil Anise will probably be higher as the
bulk of it has passed into the hands of
three holders. The basis of the speculative
movement is owing to the probability of a
stoppage of the shipment owing to a dis-
agreement between the producers in China
and the importers here,

Balsam Copaiba will probably be lower;
the high price was caused by tle crop last
vear not being narketed by the South
dAmerican natives. The result was ligh
prices which stimulated the natives to great
activity in gathering and forwarding the
halsam, and stocks have accumulated rap-
idly, so that at present there are 40,000
1bs, in first hands in Buropean markets.

Golden Seal Root is unsettled and the
tendency is to higher prices. Senega is
in about the same position. Serpentaria
continues to advance.

Coca Leaves reported advanced.

Caffeine and Salts ave cheaper.

Glycerine unchanged, but there has been
a sharp advance in crude.

In Gallic and Tannic Acids the veports
of short crops from China are confirmed.
Galls bave gone up 10 to 15 per cent., and
we mity soon have to ask more money for
Gallic and Tannie acids.

In Sulphonal the extremely keen com-
petition between the eight or ten manu-
facturers has resulted in a decline in price.
As things are it seems advisable to order
only for immediate wants.

0Oil Sassafras is likely to be dearer.

_Opium, cuttlebone, quicksilver, anise
oil, golden seal root, senega root, serpen-
taria root, shellacs, star anise, cassia,
cloves, allspice have advanced.

D. S. Sage, Brantford, is doing the
Continent. Mr. Charles Miller is looking
after his business.

C. H. Moderwell, formerly of Stratford,
now with Caswell, Massey & Co., New
York, was visiting old friends in Stratford
and vicinity.



