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DUTY ON TEXTILE MACHINES.

F :îre taken to taik hy The
Uanadian Manufacturer %r

nuîr -artile on " tIuty tni Textile
S"linerrv " We rnfeis at nnce
chat we enade a mistake in scat-
ing that the Uinited States Gov-
ernment imiposes a royaty of
Sic nn blanket hemmners The
dlifferencte in price between thle
Fng.i,h and Amiericain machine
led us into the error Ouiside
of this confession we adhere to
ail that we asscrted in our arti-
rie it mav be truc that " blan-
ket henming machines can be
nanulacturedinCanatia.dabut tlie

factt remains that they are not, lerause. as we said before. there is
not the ttaet ia this enuntry in rail forth a suflicient demand for
them to compensate the manufacturer for the heavy cost of the
requisite nachinery, Granted that the N. P. is necessary to pro.
tect the maanufatrurers. it surely was flot intended to apply to
an industry chat does aot exist in the cosmtry. Any textile manu-
facturer "who wants te Dominion Government to mantain high
duties trpon ail sur gnond as he manuftrueires. and wants the duties
removed frmin everv artirle le uses in his fartnry" shnws, we think.
a proper appreriatmon and knnwledge of protection: We submit
that to ta a nan anuIt nne thrd the --aile of the marhinery he
reqwres-fnr the- mnanufarture of his gnds. when srh machinery is
not manifartured in the rnuntry. is neither in the interests of. nor a
part of, a poliry of pirntertion T'îese renarks apply to blanket
henners, marhines for a.k;ng fashinn gntds and the finest kind of
kntting machines, and wve have yet ta learn why a duty of 30 per
cent should be levied upon them

With the keen eompiîenion of tte present day st is essential that
our textile manufactur 's should have their milis equipped with
the newest andi mos. proved inaachinmery s as tu be in a
pnsition to turn nut the very best "lasses of goods at the
lowest possible cost ta themselves and ta the consumer. We
contend th-refore that it is the duty of the Government ta
Coster tins nast stmport-nt ndustr in every way possible and
encourage the mianufacturers in their efforts ta supply the
trade with goods, which in point of quality and wtorkmianship,
will compare favorably with the importei article. But they wal
never be able ta doa so as long as thcy are conpelled, through the
inpit of a heavy duty, ta purchase second.hand and discartded ma.
chines. Why do they use such iachinesl> Simîply because the first
cost is sa nuch lower than for new machines and the duty is cor-
reslponiangi less. M,.t of ota mill owners rannot afford to pur
chase the latest and most approvedci machinery and pay one-third
the value in duty, and they ate therefore forced tu huy second-hand
ottes. i ake the t/uebct \\ trated t.,.. as iN ilusta.îtson. Thar% lut
the:r anaptai me e a e.n4ssful buline 40,th
aldi ma.chinery, and hiadt to sell out recently to the Paton tlanut.ac-
turing Co, of Sher•rýoke. Que., for a aeme song. The latter are
rcmovmiot the best part of the macinery tu Sherbrooke, and the
Queber Worsted Co. as a thing of the past. If they had been in a
position to purchase new and *împroted naciinery the would have
had a different tale ta tell. Another illustration in point is the
Streetsville Woolien mii which is now closed up.

We have no desire ta enter into a controversy on the question of
protection versus fre trade. We tmierely wish tu sec every encour-
agetient given ta aur textile manufacturers ta produce the best class
oi goods. t does nlot seem to us good pohcy, an ihis instance at ail
events. to tax tie many for the benefit of the few liv taxing the
n'achinery most of our mdils, as we have aiready said, are sentenced
ta buy second.hand and discarded machines, ar.d as a resulti ta
manufacture oniy infenor goods, whereas aif the dt.t were remaved,
instead of being killed, existing iianufactories would 'le revived and
enlarged and new ones would spnng up, especially for the manutac-
ture of fine goods, which we now import ta a very large extent.

RETAILEtRS AS IMPORTERS.

E TOOK occasion in our first and second
issues ta point out to retailers, wlio import
sther own goods, what we belheved to be good
and sufficient reasons why they should be
loyal t local jobbera and not paironize foreign

conpetators. We have receaed the followang
eA, letter tam a Toronto retailer, who takes ex

-j ception to our articles, as follows . i have
been wataing an the expectation that sone
more gifted wrter than myself would reply ta
your articles on " Retailers as 1inporters" out
not inding anythig n your last issue I don't
feel inclned to wait any longer. To my mind
the articles seemed ta be inspired by local

waholesilers aid were written entirely n their interest. I don't pro.
pose ta go into detail but wli state generally my objections ta the
poimts brought forth in the articles in question. It is absurd ta ima.
gme that we do not carefully calculate thte cbst of the goods ta us as
delivered at our stores, includng interest on ail cash payments. It
is also a stretch of the imagination ta say that we disburse from 4o
ta 50 per cent. in imnediate cash; one.thiird,îs 331, per cent., at the
outside, is nearer the mark. The argument that we would save 5 per
cent. by purchasing from local houses is not a sound one. We get
iust as favorable terms and as long dating fram foreign houses as
fronm local houses and are just as liberally dealt with. There is
sinthing an this argument; it is as broad as it is long. The iipres-
sion as conveyed that we bought largely f(om Enitsh wholesale
houses, wlereats the tact is we ouy directly fron the nianufacturer,
the same as thte local jobbers. Does ai not therefore stand to reason
that by dong so we save the profit chiarged by the 'ocal jobber and
can the.trefore sel our goods ta the consumer at a cheaper price.
The fact as we are dong so ail the tante and they know it. It isn't
so much the glarnour of being able ta say "we import our own
goods," but rather the fact that we are îust as entitled to nake money
by direct importng,as whliesale men. Look at the wcalkh amaassed by
soie ai our wholesale merchants, m hose names i need not mention.
Wiy should thîey kick if wc lonestly strive to get a small share of tile
profits that have enabled them ta erect their grand residences and
lve like merchant princes? I dissent entircly froma the charge tüat
direct importing leads ta "the curse of overstocking with aIl its
attendant dis of slaughter sales, etc." On the contrary, the fault
lies ai the door of the wholesaler. Our buying from foreign houses
has resulted in the wholesale people sendmng an army of travelers
through the country, and if they can't sell goods in a certain town
because the dealers buy froa other bouses they make up their
mnads chat tilte' mlaust have an account in that town. They look
arcund and get sone fellow, probably with little or no experience,
but with $i,ooo at lhis cominand, and give lain a start. '1 hey run
hii for a few years and after getting aIl his mone, they turn round
aid say ihat the business is unsatisfactory, that they will have tu
close down on hin and get a belter man, and the upshot is that
another b.inkrupt .ituck is thrown upon the market. That i% what
teads ta slaughtier sales, etc. Why, instead of thinking about a
"glaxmour," we, who import our goods, are forced ta do sa ta protect
ourselves against bankrupt stock dealers. I da not blane the
retailer as much as the whule.saler for this condition ofiaffairs An
other strong reason for our being forced to import direct was caused
bv the condurt of the wholesale people themselves. When new-
goods came out they put a bg price on them, advertised then ex
tensively, and whien huyers came ta the city in February or March,
th werc allured iota buying by the temptation nf 'April tsti,
and got their stores filled up witia stuff at these big prices. Then
the traveler came along cutting and slashing prices, telling dealers
that " this is the fag end of the lot and we must clear them off.'
lieing already tilled up wis.h stuff at the big price you told him you
did not want any more, and what did he do? Vhy, went ta your
iext door neighbor, who had sense enough not ta be " stuffed ' by
the allurement of"April ist," and sold hum the same goods at 25
per cent. less than you pard for them, compelling you ta sell at cost
price and lose money on them. That is one reason, and a very
strong one. whay we are now buying from the foreign imanufacturers.
Let mile say in conclusion that the Englisi market is not open to
dishonest and ir.competent rivals, but only ta men who have business
capital and brains.


