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Co-operation
T:

Daily 
Capacity 
300 Barrett

HIS is the age of co-op
erative buying. Send us 
your address and let us 
tell you how to buy, by 
this plan. The Flour that 
is always good.

ECHO MILLING COMPANY
GLADSTONE. MAN.

GOLD DROP :
HUNGARIAN

24J4LBS. -

FARMERS—Y ou save time, 
labor and money when you 
buy STANDARD FENCE 

and POSTS
fou don’t have to employ labor to dig port 

noies. One manned a lioyenti set up more stand
ard Fence in one day than could three men and u 
boy working the old way.

SEND FOR OCR CATALOGUE.
Don’t order fence until you h. e seen it.
It te”s how to judre fence, how to measure 

up the a Mount you require and how beat to order. 
Get it. Write fur it to-day. Address

Standard Tub; & Fence Co. Limited
Dp/)I- F. WOODSTOCK, ONT.
Live agents wanted for Standard Fence, Potts ind 

Gates. Write for special terms to-day.

DARD FENCE
139 WISCONSIN

Ü Ordered Together ”î„1??^°‘ahnHmw«lnD”__for
_________ _ _ „__ _____ __ _ pay all

freight and dutv charges to any R. R. station
----------------- ---  in Canada. We have branch

■varehouses in Winnipeg, 
Man., and Toronto, Ont 
Orders shipped from nearest 
warehouse to your R. R. 
station. Hot water heat, 
double walls, dead-air space 

______ between, double glass doors,
copper tanks and boilers, self-rèpilating. Nursery under egg tray. Especially 
adapted to Canadian climate. Incubator and Brooder shipped complete with tner- 
mometerib lamps, egg testers—ready to use when you get them.

TEN YEAR GUARANTEE- 30 OATS* FREE TRIAL __
Incubators finished in natural colors showing the high grade California Redwood 
lumber used — not painted to cover inferior material. If you will compare our

Brooder and covers freight and duty charges. _ _ _llie,
ssa;; WISCOWSIfi INCUBATOR CO., Box3»e . RACINE, WlSy

California
Redwood

Concentrating the Buying Power
Grain Growers’ Grain Co. acts as Purchasing 

Local -Co-operative Societies
Agent for

Naturally, the first step the farmer 
has taken to reduce the cost of living* is 
to get back to the original producer in 
order to eliminate as much as possible 
of useless labor and ’ expense. While 
our governments have been appointing 
roya-l commissions to investigate, the 
united farmers have been helping them
selves. They have been straightening 
the path of supply, shortening the "dis
tance between producer and consumer, 
and thus accomplishing a more practical 
service than all the commissions and 
economists. This task, however, has not 
been as easy as it might seem. It is hard 
to get out of beaten paths and blaze 
new trails. It did not pay the manufac
turer to send out $.10 or $ 100 worth of 
goods to an individual farmer. Freight 
rates made that impossible. Co-opera
tion, however, solved this difficulty. 
Farmers soon saw that by clubbing their 
orders together they should be able to 
bu> to better advantage, as well as to 
reduce the freight charges. lint another 
difficulty soon arose. Old customs _<Li.tt. 
Iiard. The retail associations brought 
pressure to bear on the wholesalers and 
manufacturers, and by tlie method of 
boycott forced the latter to sell only to 
them. As long as the retailers’ trade 
was more important than the farmers 
tlie boycott worked, but it was clear 
that if sufficient of the farmers’ trade 
could lie gathered together to make it 
worth a manufacturers * while to crUcr- 
to it, the farmer was assured of Ills 
supply, and the manufacturer of a ready 
sale for all his output.

Making It Worth While
It was to meet this situation that The 

Grain Growers’ Grain Company opened 
a co-operative department last May. 
The effect of this move lias been marvel
lous. As soon as the farmers began to 
concentrate their buying thru the co
operative department of their own com 
puny,' and thereby demonstrate what 
their patronage was worth, the manufac
turers’ partiality for the retailer dis
appeared. The manufacturer lias no par
ticular sentiment as to whom Ire should 
sell his goods, and his choice usually 
lies where lie can sell the most. '

At first it was necessary for the com
pany to manufacture their own products, 
because other satisfactory arrangements 
could not at that time be made. A flour 
mill was leased, and such lias been the 
demand for flour from the farmers that 
from the 'commencement this mill has 
been kept running day and night, and 
for the past six months has not been able 
to catch up with the orders. During the 
year the company has had a large num
ber of offers from other flour milling 
companies, both large and small, to sup
ply its requirements at prices in some 
cases as low as it could manufacture. 
Why are these offers made ? Simply be
cause these manufacturers realize flic 
value of the farmers’ patronage, when 
it is concentrated by co-operation thru 
one central channel.

The company's next step was to ar
range for a supply of winter apples from 
the Co-operative Fruit Growers of On
tario. This was not only the most econo 
mical way of buying, but it was also 
linking up two large co-operative units 
for their mutual advantage. The apple 
crop last season vas the worst in many 
years, and the business done was limited 
by the supply. As it was, about 33 car
loads were handled. There was nothing 
but the highest satisfaction with the 
fruit, and a saving of 20 to 30 per cent, 
was effected.

The Coal Business
Perhaps the best evidence of the real 

vitality of co-operative buying is shown 
by the results of the company’s coal 
business. Offers were received from 
scores of coal companies, and such favor
able terms were secured that the farmers 
were actually enabled to purchase some 
grades of coal thru their own company 
at considerably less money than the local 
coal merchants could buy from the mine. 
The large volume of business con'rolled 
by the farmers themselves enabled them 
to buy on the most favorable terms. 
About ten thousand tons have been 
handled aheadv. with little or no adver

tisirig. Next fall the coal business will 
be pushed to the limit, and it is expected 
the sales in this line alone will amount 
to from fifty to a hundred thousand tons.

During the past tqonth three other 
most important commodities have been 
added tv the co-opofative list—lumber, 
fence posts and fence wire. In these 

-tines also the influence of the united 
farmers’ buying power has been strong. 
Few lines have been as well controlled as 
the retail lumber business, and altho it 
was the farmers who wanted the lumber, 
and in the end had to pay for it, the 
manufacturer dared not sell to him. If 
he did, the retailers withdrew t.hcir pat
ronage, and the manufacturer went to 
the retailers, or to the wall. Why? Be
cause the retailers controlled the far
mers’ buying power, and were in a 
position to dictate. What did the 
farmers get for giving the retailer this 
power?—The privilege of paying ten to 
twenty dollars per thousand extra for 
every foot of lumber they bought. Al
ready ..a-number of lumber companies are 
breaking away from this combination 
and trying to deal with the farmer 
directly, under various co-operative 
names.

A Big Deal in Fencing
In supplying fence posts and fence 

wire at reasonable prices the company is 
doing a great deal to make mixed farm 
ing~atnl stock raising possible. Recog
nizing the value of the trade which the 
Western farmers were concentrating in 
the cooperative department of their 
company, the Sarnia Fence Company, one 
of the largest fence manufacturers in 
the Dominion, requested The Grain 
Growers ' Grain Com) any to handle their 
entire Western business. After satisfy
ing themselves that the fence was second 
to none on the market, the farmers’ com
pany accepted the offer, and have there
by secured for their members a perman
ent benefit. It is expected that a full 
announcement regarding this commodity 
will be made shortly.

The larger part of the twine wdiich 
will bind next year’s crop will be pur
chased thru the co-operative department 
of The Grain Growers’ Grain Company. 
Arrangements for handling twine are 
now completed, as shown in tlicia an
nouncement in this week’s issue. 
Other commodities that can be handled 
itv car lots will be added to this 
list as the demand arises, and as satisfac
tory arrangements can be made.

THE MAN BEHIND THE PLOW
(By Sam Kiser)

We sing about the glories of “The Man 
Behind the Gun ’ ’

And the books arc full of stories of the 
wonders lie lias done:

There’s something mighty fetching in 
thé flag that’s waving high,

That makes us want to holler when the 
boys go marching by;

But when the shouting’s over and the 
fighting’s done, somehow,

We find we're still depending on “The 
Man Behind the Plow.”

We’re building mighty cities and we’re 
gaining lofty heights ;

We're winning lots of glory, and we’re 
setting things to rights;

We're showing all creation how the 
world’s affairs should run,

Future mail will gaze and wonder at the 
tilings that we have done;

But they’ll overlook the feller, just the 
same as we do now,

Who's the whole concern’s foundation 
that’s “The Man Behind the Plow.”

I never yet met a man who had séri
ions! v forecast the means by which his 
fellow countrymen could lie bettered 
who did not detect the readiest means 
in co-operation. The kindliest and 
most genial men have labored for and 
advocated it ; the shrewdest and most 
prudent have commended it: and if the 
mass of working men fairly grapple 
with the problem and undertake to work 
it out. the present progress of the Eng
lish nation will be as nothing Compared 
to its future.—Thorold Rogers


