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THE DETESTABLE LIAR.

There are varlous kinds of Hars, no
doubt, bLut it is not our intention to
enter into a classificavion of the liar
at present. We have all heard of the
cheerful jlar, as one clags--a cowmpar-
atively harmless specimen of the genus.
1t e been sald that it Is tmpossible
to du business without lying at least
oceasicrally. Even the publisher has
heen accused at times of Iying about
his zirculation. We do not, however,
take the pessimistic view of the case
that it is lmpossible to do business
withiout lying.

Businesy men in every branch of
trade are often caused much troabie
by & clase of lurs whom: we shall call
the detestable har. We refer to the
har wlo deliberately tells the dealer
that ke can buy an article at so
mueh less from a competitor. Some
tusiness men Lave been raned finan-
clally by this stamp of iar. Tae
merchant is  told that John Smiti,
arrose the way, Is selling sxactl): the
same article or commodity ut s0 much
less. The customer is s0 positive about
the matter that the fraud is bhullev-
ed, and o slashing of prices begins.
Smith Lears of the cuts Lming wade
by his competitor. He retaliates and
Poth men arc perhaps brought to the
verge of ruin, The case is not an
overdrawn picture, We have actual
resuits of this naturc in view at the
present ttme, wlilelt bave happened in
Manitots during the past year.

One cause of tie Jdifficuity is the
proneness of mcerchants to he sus-
pleions of cach other. Another is the
desire to control oo large a share of
the trade. In most cases merchants
ire tou pronce  to belicve reports or
charges agalnst a competitor. In
discussing  this same question on a
previous  occasion. The Commc:‘_cial
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sald that in vine cascs out of ten tho
party who sald ho vould buy so mucn

cheaper from a competitor, clther
lied dehibervately, or labored
under a  misapprehension.  While
therc is  undoubtedly much deli-

berato Iymg of this nature, with the
objret of securing an articly at a low
er price, wo are charituble enough to
belleve that In most cases the custo.
er 13 mistaken. It is & vory casy mat-
ter for the consumer, who is usnatly
not an expert judgo of the quality of
goods, to bo decelved I his bellet that
the articles at each place of business
aro the samo.

But it is not always in buying sroods
that tho detestable lar gets in s
work. Frequently it !5 the party
who has something to sell to ¢ho busi.
ness man, who lles about thoe price he
hag been offered by another party. 1o
s been offered one cent per dozen
wmore for his eggs, or twu cents mors
per pound for his butter, and so sho
pricc is run up away beyond what
the trader could recasoucbly afford to
puy. As a general rvle, country mer-
chants pay too high prices for farm
produce. the price in the country of-
{en being in excess of the valiue of the
comymodity in the consu-ung inarkct.
Of courso the mewchant hes a margin
on the goouds which ko barters
for butter and  eggs, but
that Is not a good  reason
why he should te deprived of & fair
murgin on tho produco as well. It ig
just as unbusinesslike to pay mor far

produce, such as butter and »uzgs,
than it i@ worth as w0 cut aud
slash prices in  welling for

cash. It would o iuteresting
to know to what extent the detestable
Yiar is respousible for the losses of mer.
chants in handling produce.

There were two conventions of husi.
ness men in Winnipeg iast week, At
ench of these the detestable linr was
discugsed, and from the remorks mude
it wonld appear that the operations
of this indlvidual are quite widesprenad,
In one case it was reported that last
season's irade in lumber at a certaln
AManttoba point, ltad been rained as a
result of Wellieving the words of the
detestable ar, The merchants, when
it was too late, found out that they
had been duped into cutting each
other's throats, or we might say,
throwing away their own profits to
meet the alleged cuts of o competitor.
“The same old story over again,” re.
narked a business man who was pres.
cnt.  The liar had successfully per-
formed Nis ncfarious work.

The business man  who is deceived

by the detestable liar, is a bigger fool”

thait tho liar is a knave, A good motto
for business men in every branch of
trade would be: Mind you own busi-
ness,  Cease worrying over what your
competitor is dolug, and conduct your
owu business on business principles.
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Then there would bo little chance for
the detestable liar to do harm, ™ 'I'he
individual who simply labors under a
migapprolienslon as to the price or
quality of goods offered by another
merchant, would also not be such a
fruitful source of trouble to the mer.
chant as ho now;, e, .

—
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OUR VACANT LANDS.

The periodical efforts in the direc-
tlon of seccuring the settlement of the
vacant lands around Winuipeg are
again te be made. A committee of
the Winnipeg toard ¢f trade hus ask-
cd the clty council to appropriate a
sum to assist In continulng the work
done last year in advertising the
lands. Ib Is not the wish of The Com-
merclal to crilicise the cfforts of the
gentiemern: who have given thelr timo
free to devlse mcans to sccure the
scttiement of these lands. ‘Che ad-
vertising of the lands, In fact, is all
right enough as far as It goes. Ab
the same thno we would like to point
out that it will require wsowmecthing
more than advertising 1o secure the
settioment of these lands as rapldiy
as wouwld be desirable, If advertising
alone would Jdo it, we wouid have
mauny settlers wiere we now lhave
one, iu the districts surcounding the
city. There are other features which
require looklug after, in addition to
the advertising of the lands.

it 15 a populur delusion that the
holding of the lands at speculutive
prices Is the couse of the swmali set-
tlement around Winnipeg. Possibly
this way havc retarded sctiloment in
the early days, but it 8 many long
yeurs slnee lands were aeld at high
prices in this district. in comparison
witl their actual value, market facil-
itics and other features counsidered,
the cheapest lands in Canadue to-day
are probably contained «wwithin the
territory iwmediately tributary to
Winulpeg. Lauds in  the vicinity of
some of the small provinclal towns,
readlly sell at alont double thie price
asked Jor farm launds nesr Winnipeg.

1% will not do to say that the spce-
ulative value placed on the property

i3 the couse of so much vacant land.

around Winnipeg. Neither wall it do

to say that it is lack of knowledge. .

couccrning these lands, nor lack of
conslderation of -the advanfages of
residing near a large consuming mar-
ket, where all Klnds of farm produce
have o ready sale at a higher price
than at country puints, owing to the
fact that the producer nexar ‘the con-
suming markcet saves the cost of
freight and shipping  expenses.  We
shounld face this matter squarely and
try to fiud the real causcs which are
retarding settlemcut. In the oplnion
ol The Comwercial there are two
main cauges. One of these is the
abominable condition of the country
roads In this distriet. The other is



