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. he_can report big returns for a little
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a,dvem;iﬁgt;s and legitimate means. The
fact is we don’t know how the
so-called values of land will climb, and-we
don’t care, so long as we are not on the
top with our money when the big and
final drop takes place. t we are all
trying to do is to take our profit while it
is there, and we are fearful to stay in the
market too long, and just as afraid to get
out of it too soon. In other words,—in
real plain English,—we are all gambling
on futures, quite as much so, as though
:{y were trading in the stock exchange
th insufficient’ margins. If we are not
too late we shall win; if we are too soon,
we shall have to wait for our profits.
But everything depends on the general
prosperity of' the country, on lots of
capital conting here, on the steady influx
of 1%&11%5, and on the business confi-
dence that i§ always behind large enter-
prises. * The/intrinsic' worth of the land
we buy is unknowable, at least, this is
what & representative real estate man
told me after I cornered him into making
a confession, and finally made him come
round to my side of the question. He
tried to u%i;e’,,th&t any price obtained for
land was the value of it, and I contended
that the intrinsic’ worth of land inhered
in the rental possibilities of it, possibilities
that allowed a fair rate of interest on the
buildings erected on it. When I got him
to figure a little, he concluded that I had
the best theory, and let the matter drop.
After all, none of us care to take the
trouble to find the real value of land we
buy. All we want is a chance to make
some money- by buying and selling it
before the reaction takes place, before
certain dreaded events precipitate a crisis
which will result-in a wild panic, which
will knock away the props from under the
top-heavy prices, out oiP:vhich we expect
to_make our fortune. We do not want
to be disillusioned. It would irritate us
to have our scruples aroused, for they
would undoubtedly prick our conscience
to do its duty, and then there would be
no peace of mind for us. Just a little
longer we want, a little longer of profits,
and of opportunities,to make more with
the money ‘we have gained, and then, the
devil take the hindmost, we have won
out. , - o3 : :
Tt is this spirit that induces the new-
comer to puf his savings into lots for
speculative purposes. He feels that he
hasto doit. = Everything seems to demand
it. And he wants to report to his old
folks away off in the ollc)lo country pre-
cisely what a new country means, how
easy money can be made in it, and how
quickly. a ecompetence can be realized
with a little judicious risk. The quicker

capital and a little time and labor, the
bigger the success he is supposed to have
made, and the prouder his people are of
him.  Money is the great thing, the test
of a man’s mettle and the worth of a
dountry to him, and the sooner he gains
it, the quicker his old bad record is blotted
out. You see the force of temptation is
too strong for the ordinary man to resist.
He makes money because it is the easiest
thing to make, and the only thing he
came for. . ..

So he attends auction sales every Sat-
urday night, and buys lots in towns he
has not seen,—buys them because they
are apparently cheap, as knocked down
by the glib-tongued auctioneer. . It is
just what I did, and just- what thousands
of wise duffers are doing all the time, but
we soon lose our loyalty to a salesman
when we discover that he has sold us lots
five miles away from a town that has no
name and location, and the consequence
is that other ‘suckers must come forward
to fill our empty chairs.

Then he begins to study the brilliant
rhetoric of the sub-division salesman,
and compare representations very care-
fully as though he knew what he was do-
ing, and finally, as-the result of a slight
suggestion from a friend, who is, by the
way, getting a commission for his casual
reference to the subject, this lamb is
driven again to the slaughter, with the
greed in his soul.

In this wise, our young friend, coming
from a respectable country that does not
countenance gambling at all, becomes
infected with the fever that takes posses-
sion of his whole being. He frequents
real estate offices, as he does pool rooms
and stock rooms, and tries to get tips
from railway officials as to the location of
new towns, so he can be first on the

ground to select corners and desirable
business sites. He spends his spare time |

in reading the newspapers, not for the

: : beco hark, bec i
literary of jntallect g iy never mes a 8 ause his nature.

is opposed to the’fundamental change. | unkn

derive therefrom, but for the purpose of | The young man “who made good,” as'
learning about; snaps in the estate | the saying is, (and what a lie is often
market. And, as he gains mere experience | couched in thi conventionalism ) learned

how to prey on others softer than himself, :
83 80 many of our citizens do. Indeed,’
to such an extent is this quick tians-:
Tormation act done that we cannot now:
count all the people engaged in the real:
estate business. It is seriously stated
that we have more brokers in
real estate business out here in the West |
th&nallthgrqstofthevgorldoombined._ 1]
And I am inclined to believe it for girl, | this

boy, man and woman, everybody, as far | them
asicﬁdeta‘mm,mnfom&leél |

and money, he buys Aﬁ'eemmts of ‘Sale,
South Afgqan Scrip, and debts secured by
farms, until he has no other thought in
his mind than thés one of taking advantage
of the other fellow—the man in distress—
who sells at a sacrifice, because he needs
some ready cash to save him from ruin.
From a small beginning, he goes on to a
success which intoxicates him; and makes
him feel that he is one of the lucky
wooers of Fortunei.lfuhsbh:to lose his
stake in the game of life, because privileged
by the favor of the | L i ey
Herein lies the bane of his success. | lots
Whether he wins or loses in the long run, |
he is spoiled for good work in the world. |
The easy and big money, he has i '
the real estate gamble sticks in his mind, | lot:
and he will not do anything else,—some- | the gilt from a pr spect , «
thing that he might do,—if he were to | can chew its story. 'And the aged men | thei
apply his_abilities, for the good of the | and womeén, rea ./to  drop “into ' their | prol
world. The whole West is filled with waiting -graves, are so_unmindful of.the | ther
these ne’er-do-wells. They are obstacles | nearing sweep of the scythe of ‘time in | th
in the-way of real and permanent reform, | their real estate preoccupations, that they | we:
and yet they cannot be utilized for even | are always 1 aken . unawares, ‘and ‘leave | | or
terrible examples, simply sbecause the unrounded careers behind them. - | make u
West at the present time, does not wish | The' sucker that never.wants to. become
to be taught the evil of its prevalent | a shark out here is rare, but he is. repre
habit,—the gin of ing, which is | sentative of a oldss that should be repre
really taking something for nothing, or | sented fairly, for he is the 1 imate
stealng what belongs to the future and |and the last ‘resort of e hungry |
the unborn. : sharks, who séemingly cannot be sa isfied. | |
There is another type, the sucker who | They’ have to be fed, so they say, and I |

Get thls
off your mind

Cut out the fr.et'and/ stew about tengue-
biting tobacco. o R

This applies to you, Mr. Pipe Smoker;also
to pipe-shy men who have had their tongues’
broiled—and to men whe never did dare
smoke a pipe, because every puff was agony. |
Also to cigarette smokers whose taste has

been worn out by ckaff brands! . a7

Now, gentlemen, for a short ﬁece of change |
buy the 2-oz. tin of Prince Albert. - Jam it |
into your pipe or roll up a cigarette. Light
up! Smoke it hard, smoke it fast—red hot!
Be as mean to it as you can. Just try to make -
it burn your tongue! It won’t! :

PRINGE
'ALBERT

the inter-national
Joy smoke

hits a high spot in pipe tobacco. There’s some
class to it. And stick a pin right here. No
other tobacco can be like Prince Albert; because it is |
produced by a patented process which we absolutely
control!

i FoT

Try the imitations! We want you to know your-
self just how much Prince Albert tobacco has
on 'em all. Get the question settled—get it
right off your mind!

G. T. 1. Q.—which means “Go to it Quick!” Enjoy a pipe as you never
enjoyed one before. Why, men, do you realize what 1t means to smoke four |
or five pipefuls at a sitting and never even have your tongue tingle?

Most Canadian dealers now sell Prince Albert
in the tidy 2-o0z red tin. If your dealer does
not handle it, tell him to order from his jobber.
Leading Canadian jobbers are now supplied.

R. J. REYNOLDS TOBACCO COMPANY
Winston-Salem, N. C., U. S. A,




