
trasction~s. IHence, these trans~actions have potetially différent valuatiozI consequeniees

for both sellers and acquirers. In this context, th~e Blumberg and Owers (1 996) fmndings

for sellers in~ cross-ore transctios were surprising. However, their overa11 findings

mnlue a range of ouitcopies for wlien sellixig to fin domiciled in différenit countries.

Ovrte(-1,0) anucmçpt wiin4ow, the retun$ range4. froimia 44gh of 2.5%/ (when

sligto West Gema quires to a low ofQ05%4 (when selling to Swiss aqiers).

Mor reevatlyto hisstuy, n te sbsapleof ranactons involving sales to

Canadian firs thie U.AS. dvstzing im xeineanvrgebomlrtu rth

(- 10)anone n wndow of 0. 8% whichwasnj 4infcnl dféent frmzeo


