in: the' §ears 197 47 8, the’ agency ‘reported 352
adlan mvestments and was able to put a figure on

mall fry Fmal ﬁgures for 1979 are not available
e time of Wmtmg but a preliminary estimate is
Canad1an mvestments worth $2.146 billion were

ears

They cannot take account of the fact that a signifi-

% part of the funds flowing from Canada into the
particularly in the real estate field, actually orig-
in Europe and are not under ultimate Canadian
itrol. Slmllarly, some Canadlan compames 1nvest in

ent of Canadlan nationalysm, and which was
i ‘thought to have scored a great nationalist coup when it
| %@k control’ of Texas Gulf in the United States, actu-
holds this U.S. corporation through a subsidiary in
e Netherlands. Canadian Pacific Enterprises, to cite

ing mto account unreported private mvestments
€ an s_take in themU S. ‘may now.approach $20

ada trade last June that Canadian direct invest-
nt in the U.S. had risen from $3.3 billion in 1970 to

al kgut $20 billion in 1980. Asked about the source of his .

e, he replied that it was a mistake and offered in-
-e;ld the ‘official’ estimate of $7 billion. But he was
ybably closer to the truth the first time.

5 ate. Among the 10 largest developers in the
, five are Canadian and they put their names
udly on skyscrapers in Manhattan, shopping plazas

;&e Sun Belt states. Hardly a week goes by without a

@gagraph reporting a new. pro_]ect by Cadillac Fair-

view, a new purchase by Olym and York a develop-
nt by Genstar or Daon or N

, estate corporatlon
anadlans. are. studylng proposals to redevelop that
gst Amerlcan plece of property, Times Square in New

e US. Under ;Secretarwaor International
de, "Robert Herzstein, said in a speech on U.S.-.

: York bulldmg condomlmums on the West Coast put- -
~ ting up homes near Atlantic City to profit from the

gambling boom, and developlng suburban housing—

~_and the shopping plazas to serve them—all over the' ,

United States.

The Office of Foreign Direct Investment noted 85.
‘real estate deals by Canadians in 1978, totalling well
over $1 billion in value and accounting for perhaps 75
percent of all Canadian investments. The total value of -
Canadianmeal estate holdings in the U S. now runs:

money borrowed in the U. S Accordlng to Michael Gal-
way, Executive Director of the Canadian Institute of
Public Real Estate Compames the major Canadian

corporations moved mto the Umted States when they o

the maJor Canad1an 01t1es they had a surplus capac1ty .
and they saw the opportunities for expansion in the
U.S. market. As national corporations in Canada, with

the support of national banks, they often found them- - :

selves in the United States in competition with much
smaller U.S. developers depending on.the support of
local U.S. banks. Often it was no competition. As
shrewd managers, they noted also that the projected
rates of population growth were higher in the west and
south of the U.S. than in most other<areas of North
America and they concluded that that'was the place for
a real estate developer to be. The 1974 downturn in the
U.S. shook out many local developers but the large,
better financed, and more diversified Canadian compa-
nies were able to survive and take advantage of the op-
portunities in the U.S. market.

A E. Diamond, Chairman of Cadillac Fairview,
now the largest real estate developer in North Ameri-

" ca, has said that expansion into the United States is

natural and logical for a company that has reached the

" size in terms of assets and human resources that his

has, arid now has to go beyond Canada to maintain its
growth momentum. He sees in-the U.S., growing mar-
kets in which there is less government involvement
than in Canada and where the citizens have more -

- spending power than in Canada. He believes that the

U.S. operations of his company,'and of many others in
Canada, may well grow larger than their Canadian
operations, but he emphasizes that he is committed to
remaining a Canadian corporation. Angus MacNaugh-
ton, of Genstar, expresses the continental outlook
when he says that there is no more problem in manag-
ing operations in Newport Beach or in San Francisco
from Montreal than there is in managing operations in
Calgary or Vancouver. Jack Poole, of Daon Develop-
ment, adds, “I really don’t believe that nationality is a

- factor at all. Americans are not afraid of anybody.”

The second largest sector for Canadian investment
in the U.S,, after real éstate, is manufacturing. While
many major Canadian corporations have for years had
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