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A parior Jesign uf ceurrous paupertions with
irividuality Lut s 1thoit peomidence I
sarndaliat ﬁ{ll a.el eneam staded in pafe
dohs oF greoais, I Atims avery mieh selling
ol pdoettines ated W varied fumtshiuge - of
the dPning rootn and 16 wamier talics for
tue tall or dinlug-room.

tarush, and which we jeprodace below,
~hows that ~svstom, fnn besimmange e
el haddeT by ability and enciny, wath
comage o Fny l} stk eme ate told he
dewd, o tull tange of high-grade efesctinge
goods, it the cause of bis sueeenw, We

the thooghtio)
o, believang 11
nd imetract

e nd the it (tov
comsideration ot the 0
comtains much o mtenest
the averape dealer,

The wirter of this article dodz nm
prv-umne thas the dew reanths e ool
make e the Juuted  space o1 a trade
wutnal  cammatscntion  <hould e con
seloed cb iore valin Iy ats enders than
thesr geood sense detessmnes, nether does
he ek any notoriety  thervivom,  there
tone the encuse he mahes for thus at
tempting o offer sugreestions ta those
emapnsd in the wall paper business s
that hie has boeen ached 1o do xo by one
ot the leadimg mianufacturess of the e
m Canada.

 The buving, the peiving, the caring
for and the selling of wall papers each
ioats tan shoah]l neene the aaretnl at
tention and  wnccanmng activty ot all
theee o ngagead i thy busiess very work
g duy of the sear, propuctors and
clerhe alike

T Eaoept ot large ety busiaesses the
dealor should parchase his <toek from one
manatncturer only . selaaowe. o he can,
the om who otlfies hon dhe lange<t rang-
amd rom whom he can purchuse all s
wants, an extrn aeddantagee Ieing the dis
vount oficied Tor quantities of a coluring
by the mpker.

*To seleet goods from wore than one
manwinecturer’s ~amples will  invarinbly
tesult i duplieating  the dealer’™s pur
hinses i many of the wgrades, thereby an
teaasng fus habiliny wahout  maeasing
his abidiy 1o supply the wants of  his
customers. This mistake, it diccoversd at
ofl. wall b when it s too late to be cor
et

*The serv amportant business of decid
e ageete dosisns aned colonings while mak
my  sehvtions  from the manufluctures’s
‘lllu]-lv'\ ~|Iull|t| [t llull" \Ivliln-rnu-l)' ‘I-\'
the proprntet, assisted by all the clerhe
who ave to e enpaped in the sale of the
soneds when they come to hand. The pre
prter ~hould have a definite objeet in
view s to the wants of his community
and e dngae~od with the Tl that
s not buving wall papers 1er hix own
duellmgr. but dor lus customers, whae
have varnd tactes av o design, color
and quality, 1o v catersd ta. The Jdealer
who, when purchasing his ~tock, fails to
st a~ude o opreat weasare his o indi
vidaal pocudiecs and tabe into account
and  well  concider the varied tastes of
his pro-pective cactomers will find  when
hisn new gowlds have arrived that there i«
o monotony and someness throughout the
stock, even thangh, o far as then s
vaviety, the designs amd coloys are good.

A oreat dead of valuable advertisiong
can b csared By oa display of the stock
e the day the soods are neenved, Selsvt
a fine Jdayv when a great numdser of people
are expevted te be in town, wach s n
matket day, and hove the roods drawn
by the carters and pilsd ap neatly o
feent of vour place of hudness there to
ety the greater partion of the dav.
I vour - teh is Jaree, so much the hot
tr. as ot will wnpress all who e it wah
the oatent of the <tack carned.

The wnter havig mnde a fow e
marhs re the bwying and oeviving of o

wall paper stk will suw proceed to the
thirst part of his article, viz.: * The best
way ta keep o wall-paper stoek,”  The
writer’'s eapevienee Jeads him to the con
chiion  that the bist way to have the
voonds ~hipped 15 in the Stroll bundles,
senpped nd nuberad, having ends left
open Previons, however, 10 reeetving the
new  gooile, nognent deal of preparation
work s~ pecessars. This convsts e gomys
over the wld ctock, dusting and trimming
and  removing all small lots,  which
shoubd et up in neat paveels, leav-
mg the cost and selbng mark on same
aml placad in o consprenons position in
the <tane <o that they mayv he disposed
of when the upportwty arrives. Thepe
= Teaethe 4 ampratant jtem that can best
Tn -lnm\.\lwful‘r the new  stoek arrives,
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Oue of the mastyaecesful hallor dining-room

palicrns of the seavon. 1t wi)l e quickly
acovplod as devirable for mnn{ arposes. In
denigD esscentiglly twolern, In coloring —
Specially on pale blue with aluminum
treatment ained reds and yreekia with gitt -1t
1< effoctive W0 A degree.

amd that i< o et your sample books
from the manuiacturers @ aud from your
wnowe tmarkh wpon each sample of wall,
Tuerder and «viling, the quamity oi your
purchase ; and the cost und selling prices,
Then, when the goods armrive, you will



