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It Is a waste of mo 
much land. From five to ten acres 
la sufficient for the largest kind of 
plant. A general mistake is the con
tinual changing of the bill of fare.
There should be on1 system In feed
ing, and that regularly followed. Tin- 
hill of fare should contain the great
est variety possible, but the system 
ibould not be changed. New articles 
of food should not be given to the 
exclusion of others until the fowls 
have had a chance to become ac
quainted with them. All additions or 
changes should be gradually made. If 
the fowls are doing well on what they 
are getting, no change should be made 
at all

Probably the most 
learning too fast 
worthy fact that, as a 
dose of the first 
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Beglnnera must go In to win. They 
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Marketing Hints
» y ERE are a few hints to those 
|—I who market poultry or poultry 
I 1 products:

Market tM roosters separately.

Have regular market days.
Try to build up a reputation for

Aim to attract the

prime stock.
Grow bone and m 

then fatten.
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New Prices, August 1st, 1916
The following prices for Ford cars will be 
effective on and after August 1st, 1916

Chassis . . 
Runabout . 
Touring Car 
Coupelet 
Town Car . 
Sedan . .

$45000
47500
49500
69500
78000
89000

f.o.b. Ford, Ontario

These prices are positively guaranteed against any reduction 
before August 1st, 1917, but there is no guarantee against an 

advance in price at any time.

Ford Motor Company of Canada
Limited

Ford, Ontario
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