experience, 18 It any wonder that they
do not succeed?

But this is not the only cause of
fallure with the beginner. The others
might briefly be stated as too much
Jand; buildings too seattered, entail-
ing too much unnecessary labor; the
breed or selected not being
sultable for the purpose Intended;
pouses mot built upon the sanitary
plan; too much changing of the bill
of fare; unmindfulness of small de-
tails; harboring too much unprofitable
stock; carlesaness in caring for ailing
birds; relying too much on hired help;
and learning too fast,

It Is & waste of money to buy too
much land, From five to ten acres
|s sufficlent for the largest kind of
plant. A general mistake is the con-

Ing, and that regularly followed. The
bill of tare should contain the great-
est variety possible, but the system
ghould not be changed. New articles
of food should not be given to the

guainted with them, All additions or
changes should be gradually made. If
the fowls are doing well on what they
are getting, no change should be made

t all
§ Probably the most common error Is
“earning too fast” It Is & note
worthy fact that, as a rule, by the
close of the first year the beginner
forms the opinion that he knows It
all. Thirty years spent in the poultry
yard has taught the writer that he
has much yet to learn. There is al-
ways something new turning up. The
wise man reads, studies, practices
and investigates, thus daily adding to
bis store of kmowledge.

Peginners must go in to win. They
must not become faint-hearted. They
must put thelr shoulder to the wheel.
‘n all occupations the successful ones
ave those who stick to their work.
Tuere will be dark clouds—it is so in
all businesses. There will be days of
discouragement, but the wideawake
man battles right along, never tiring,
never getting the “blues.” He knows
that “every cloud has a silver lining,"
and that the sun will surely shine
some day.

The poultry business wants men
with pluck.

Marketing Hints
ERE are a fow hints to those
H'homrhtmltryormltry
roducts:

P
Market th® roosters separately.

Try to build up a reputation for
prime stock.

Grow bone and musele first and
then fatten.

the consumer,
Do not mix whiteakinned chickens
In the same shipment with yellow-

&

vl i Ll Lo e
FARM AND DAIRY m 837
Poult: ots made #o by nature’s remedies: pure you first notice the mites clean the
Never sllow :!“jn plebigl o air and searching suushine. house thoroughly and spray the nests,

Every poultry keeper must fight droppi; boards, J
* Pping boards, walls and rches
oo dl:n:hl v-nolb-'. Such a condl- mites. They are carried by sparrows with kerosene. As n precaution, white:
vessels MMM mem.‘ - and in various other ways. Mites wash the entire house.
by b & e ould be thrive in unclean houses—in the nests, Chicks will not make the best de-
s :‘“""I.r ot & on the floor, and in cracks and crevices velopment unless they are free from
ln[dmdoor- g P er, the windows about the roosts. They are first no- lice. Fight the mites and lice vigos
P i Aig e mmdl should be ticed in early summer hiding under ously during the hot months,
:’Nlr o P ow the frosh and about the perches. When allowed Begin to market the old hens as
= l-l.mpo-phof: l&ter and purify to multiply they spread to all parts of they stop laying. Be sure they are
s Bt . :‘:hon. oleanll- the house. They attack the bird at good and fat.
Md'ﬂ:d 1.hlblnx the floor, night and Lve by sapping its blood. A layer is a hen or pullet devoted
T e ® walls clean, They may kill little chicks and ef- to market eggs, and should not be
¢ mess of the air fectively reduce egg production. When used in breeding pens.

New Prices, August 1st, 1916

The following prices for Ford cars will be
effective on and after August 1st, 1916

Chassis . . . . $45000
Runabout . . . 47500
Touring Car . . . 49500
Coupelet . . . 69500
TownCar . . . 78000
| Sedan . . . . 89000

f.o.b. Ford, Ontario

These prices are positively guaranteed against any reduction
before August 1st, 1917, but there is no guarantee against an
advance in price at any time.

Ford Motor Company of Canada
Limited
Ford, Ontario




