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pecessary. A very ordinary cause of sterility is
a inflammation’of the mucus lining of the womb
which causes a discharge from that organ, Aso-
ther cause is chronic inflammation of the vagina,
Lften called “whites,” in which case the discharge
is from the vagina. The treatment in these cases
is to flush ouat the parts with a five per cent,
watery solution of carbolic acid or creolin till
the discharge ceases. Sometimes a crop of blis-
ters will form in the vagina, which will prevent
conception for a time, but which usually soon
disappear.

Cows which have suffered from contagious
abortion are not likely to breed till all unnatural
discharge from the vulva has ceased, which usu-
ally takes from two t three months. Some farm-
ers have had difficulty with cows which have
aborted coming in heat again in two or three
months after being bred. The chances are those
cows conceived all right, but aborted in a month
or so, and then came in heat again, Such cases
are most likely to cure themselves in time, as
after a few abortions a cow usually hecomes im
muré to the action of the contagion, and will
carry her calf full term

Sometimes barrenness is due to bacilli in the
vagina, in which case the ‘“yeast" treatment is
often effective. It consists of adding to an ordi-
nary yeast cake sufficient warm water to dissolve
it, and allowing it to stand in a vessel for about
13 hours, then adding enough water to mikke
pint, and injecting it into the vagina about an
hour before breeding, In the case of sterile
mares, a “atery solution of bicarbonate of soda
(baking soda), one ounce of soda to a pint of
warm water, has been strongly recommended, in-
jected into the vagina about an hour before
breeding.  The theory of this treatment is to
counteract an excessive acidity in the secretions
of the mucus lining of the vagina, T same
treatment has been used with success . cows,
and other preparations, such as soap, carbolated
soda, creolin, and other alkaline agents,
given good results,

Incurable Sterility
Incurable sterility may be due to a variety of
causes, such as an absence of the ovaries or a
diseased condition of those organs, Sometimes
the ovaries are only imperfectly developed, and
in other cases have become shrunken and hard-
ened, and occasionally we find an occlusion of
the ovarian cavity, which hinders the egg from
getting out of the ovary. The trouble is some-
times situated in the womb, which is occasionally
very imperfectly developed and quite small; in
other cases, the size of the organ is normal, but
it is hardencd by disease. Chronie inflamma.

(Continued on page 9)
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The Business Side of Farming

The Business Basis

By C. H. Bassett, Specialist in the Uflice of Mar ket,

United States Department of Agriculture

P to now, the farmer has almost entirely

disregarded the business end of his work,
leaving this quite largely to hig banker. Numer-
ous agencies have succeeded quite largely mn
placing farming upon a scientific basis, but we
have now reached the point where farming must
be placed upon a business basis as well.

The problem confronting us to-day is not so
much that of increasing production as it is dis-
posing of the produce at equitable prices. Both
producer and consumer complain—the producer
that Re does not receive a fair price for Ms pro-

fields and orchards for want of profitable market.
The remeay for this is more equitable distribution.

Cooperation and Marketing*
F. C. Hart, B.S.A., Director Cooperation and
Markets Branch, Toronte

TIII‘.RF. are several factors entering into suc-

cessful cooperative marketing. One of the
most important of these is to have the goods
graded before they leave the farm. At the pre-
sert time seeds and apples are about the only
farm products that are legally graded. There
are many other products which could be graded
to pdvantage. When eggs are sixty cents a
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ducts, and the consumer that he pays too much
for them

When the farmer has raised his crop he has
accomplished but half of his work, The other
half is selling and this determines his year's pro-
fits. In marketing his produce he comes face to
face with his greatest problem,

The largest cotton crop and the largest corn
crop in the history of our nation have yielded
the producers of these crops less than former
crops of less production and during this time
of heavy yield prices paid by consumers have not
reflected in a proper degree the low prices paid
to the farmers.

It is evident that there is lack iof an efficient
system of distribution and marketing of agricul-
tural ‘products. While one market is suffering
from congestion caused by over-supply, .another
may be suffering from dearth, even though tons
of food at the same time way be wastng n
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dozen, the sixty cents helps to pay the poor
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Grading on a
farm would to a large
extent prevent this
large waste, and both
the farmer and the con-
sumer would be bene-
fited accordingly. To
illustrate the benefit of
grading we might take
the case of three bar-
rels of apples, graded
numbers 1, 2 and 3 re-
spectively. If these are
taken and mixed up
and then put on the
market, they would not bring as much as if mar-
keted under the different grades.

Efficient marketing is another essential. In
order to secure the highest price for his produce,
the farmer must have it properly presented to
the customer. Farmers do not pay enough at-
tention to this part of their business, They
should be very careful in selecting the right
package and in making their produce look as
tempting as possible to the consumer.

After a market is secured, great pains should
be taken to keep it. There should be unifo
grades for the c ity, and when p i
slackens it may be necessary to fill orders from
outside quarters, Community effort in organiz-
ing grades should receive every encouragement.

Whenever possible the manager should be a
business man. The average farmer is a pro-
ducer, not a produce dealer or a business man.
For that reason it is generally best for him to
attend 10 the producing end of the work, and
to hire a man to handle the business end of it,
The manager, of course, should at all times
work under the control and supervision of the
officers of the organization,

Cooperative marketing schemes work all right
if they are properly organized. Failures are
generally due to a wrong system of organization.
In the first place, a club should not be organ-
ized unless the need of it is urgently felt, and
on the constitution there should be a clause that
contracts for the member’s loyalty. In handl-
ing the farmers’ produce it is a wise policy to
pay part cash and to build up a reserve for this
purpose. Start with handling one line of pro-
duce and spread out as the opportunity pre-
sents itself.

Our present system of marketing farm pro-
duce is inefficient, wasteful and costly. We must
have a better one, and cooperative marketing is
proving that it can greatly assist in solving our
present marketing difficulties.
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