
Letter of Intent
White the client is visiting Japan, and if the client

,mIy convinced that the technoiogy in question
Id boister his competitive edge in North America
enhanced profitabiity, the client is encouraged to
are a Letter of Intent with the assistance of the
1, summarizing what has been discussed and agreed
i. The Letter of Intent shouid cover oniy the basic
ne of what has been discussed and agreed by both
es inciuding, if possible, terms and conditions of a
se agreement. The Letter of Intent is flot a formai
ractual agreement, but is a paper describing the
itions of both licensor and iicensee.

Negotiatons wîth the Lîcensor
Negotiations on terms and conditions of a license

ement, joint venture or coliaborative R and D usu-
:0110w within two or three months after the ciient's
to Japan. It is aiways advisable to have a TDO
ýt in negotiations. A common mistake committed by
mnadian client is to bring a lawyer from Canada
ea are more iawyers in Toronto than ail of Japan).
Dtiations shouid be conciucted between the licensor
licansea in strict accordanca with the Letter of
it which was conciuded aarlier betwean the both
as, normaiiy without the prasanca of a lawyar
ss legally required. It is wise, however, to have a


