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tells of the difficulty of a Costa Rica merchant iii Lon-
don. Heicould not get the goods lie wvanted iii Londoni,
becauise there xvere no sainiples, and hie liad to, go, or
seud, to provincial towns to see the goods. WIien, liow-
ever, hie weut to Hamnbtrg, hie discovered a very differ-
eut state of affairs. There the buyer was taken to large
showrooms, where not only Geiman but Englisli mainu-
factures were displayed, and prices quoted. .o.b., Len-
don, Manchester and Liverpool.

A later issue tells the experieuce of the editorial
writer himself, whlo visited Hamburg later and wîshed
to assure himself that the Costa Rican's tale was truc.
He visited three sliowroonis in that German civ., kept
by three different firms, whose naines are given. At
one were eatables, beverages and condiments. At au-
other, leather wares, clectroplate, fancy goods and tobac-
conîsts' sundries. At the third, toys alone. Thée first
were slîown on the ground fluor of a large building ini
the centre of the city. At the writer's eutry, cectric
lights were turned on, and a music box begait to play,
as if in welcome. He goes on.

We commencedl our tour of inspection. Almost every
kind of merchandise connectcd with cating and drinkig
seemed te be represented in this room. A certain antount of
space is given to each article, some are in cases, sonle boldly
niassedl together, ail effective, ail iicatly arraitged, and ail dlean.
Netlting dirty, nothing dusty, nothing unsightiy. I swoppcd
to admire a show card of a liqueur, immedîatel), a spring ini
the table was touched, up camie glasses aîtd a decanter asnd a n
invitation to taste. A lady assistant followed us with cigars,
miatchtes and scissors with an invitation to smoke. Prettily
clecorated arbor-like sriuggeries are dotted about the roins.
for those who wish to chat, with comfortable ariu chairs and
the inevitable cigar. Goods ol a iperishable character, such, as
cheese and butter, were represented by dumneiis wticlt faitt
fully represented size, color and shape.

There were catalogues it abundance-serîous cata-
logues, humorous catalogues, pictorial catalogues. If

any Canadian is disposed to laugli at this, or at the
nGtion'of music and cigars, and even liqueurs, as induce-
mients to buy, lie must remember that contintental peo -
ple are used to these "delights of life," and that the
merchants find it pays to provide them, At the ntwý
showroom, the London writer found Î12,00o sterling
worth of samples, ail dlean, ail well arraîîged; albumis
ini silk and leather; musical instruments; statioliers'
articles; terra cotta goods; electro-plated ware and "a
nîost intelligent salesmnan, who spoke Englisli well, was
ready to chat on trad.p requirements, to, offer sugges-
tiotns--and to sell you goods." As to the toy ware-
room, we need noît stop to describe it, furt ber than to
say that toys from ail Germany were shown, but must
note that the proprietor, as well as one of lis staff,
spoke English. The writer in the Guardian explains
his object in thus referring with some minutetîess to
tlîree establishments which lie names:

In selecting these gentlemen znd their exhibits, I have
net been moved by any desire to puif them or their wares.
Rather have I been anxious to point out to British traders
what is beiiig doue iu Germaîty, and ask whether the niethods
are not worthy of at least cousideration. It must be under-
stood that these flrms cater for expert trade. In the homne
trade, we can, of course,, show warehouses inflnîtely larger
and with far greater variety of goods, but these firms are
nianufacturers' agents, wlîo seil oniy from samples, and not
factors who keep stock. If there are any manufacturers'
agents in London who eau furnish anything like such au exhi-
bition, as I. have descrîbed, I should be glad to hear froin
thein, as it is my desire to give them bold advertisemniet.

From what we hear of successfui canvassing by
Luropean and American inerchants hi various countries
of the world, and from w~hat we kniow ef latter-day
etustoms, it becornes apparent that uinustual inethods are
beirg taken to attract trade. Further evidence is at
hiard, as shown in the foregoing extracts, that Ger-

i zxaîy is gîving lessons to, England in the art of makiîig
the purchase of hier goods as easy as possible. There
is a lesson here for Canada, as well as for Englaud.
If we wîsh to extend our trade, we must adopt comn-
mnercial methods of to-day. And commercial miethods
of to-day do not consist 0f private correspondç ne with-
out samples, or of High Comutissioners' offices out of
the business quarter. Thcy are radier represented,
amioîg other things, by the direct caîl of a well-
informed salesman, or at least by the wareroom in the
licart of a city, with samples of product ani an explana-
tien on the spot of ternis and conditions.

110VWL TALK.

Anit îteresting discussion, which began, if we tris-
take not, iii tce Toronto World, but lias extended to
other papiers, and other cities, lias for its subject the
pronunciation of English, as exemplified in Canada.
Some of the points made hii discussing the subject are
worth, empliasizing. First, and worst, there is too, niucl
trth lu tu charge thait good intonation and proper
pri.i]unciatioun are itot alwvays taught in our sehools.

1 Many of mur scolteachers do flot understand, at
lcast (Io not exemnplify good old Williami Lennie's
(lefinitioli of Etiglish graniniar. Said that worthy mi.
"English granrnar is the art ç>f reading and wvriting the
Lnglish language with proprîety." lnstead of which
we find it taughit witlt the mnost uncouth and exasperat-
lu- int1propriety. Teachers should know how to uLse
tlit Ir owni vocal organs properly, and itot set their pupils
the example of a too high-pitched voice, an erroneous

I nticction, or slurring, often miîspronouncig words.
Thei rising generationi in this country suffers from hear-
iîig alnîost ail around tiier, and even ini school, the
nasal, strident voice procceding front lîalf-fllled lungs,
aud a wrong use of throat and tnose, iustead of the
deep, rich, chest toues, that a delîghted listenier hecars in
Eugland or Virginia.

1 The pulpit, to which we look for accurate pronuin-
ciation and careful use of the voice, often disappoints
us. WMile in gramimatical forin its discources inay be
fauitless, the tone and accent seent affected. This miay
in part arise, however, fron thel habit of iutoning a
liturgy, which is apt to give the delivery of even a good
and sensible sermon an unnatural effeet. What seenus
to have given most interest to the discussion, however,
is the blow given by the voice and speech of our future
Kiug to the pretences of the people among us who
speak what is populariy called law-de-daw English, and
who pride themselves upon its being "the proper thing,
do7n't you know." To the discoinfiture of sucli snob-

Ibush people Prince George uisedi none of the ultra
Ofrd-English frilîs li his speaking. He did niot, "awsk

for a glawss of wotah," for instance. He spoke Eng-
lislt, as an educated American or Canadian speaks it.
.May bis royal example have some influence in freeing
us front the tiresome aping of fasîtionable English
pronunciation that we so> often becar. Professor Churcli,
in his letter to the "Wcrld," calîs the people who iu-


