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WC will be plh .1 wd to have lei tes upon
tit subhject froi at% of tl gentiemieni men
tioted in Mr. Rihin0In-n lette[. or froui ither

ieindiers of tt' tr.it ,eW hîle Iii ng tilii
%utli)eî t it would bel- ti' nt as ntg t ikeia wide

tield and study p le, it s rate generaliv oi
daily, nec'kv ani ti eng l.ip .'<

ESTABLISHING PRICES.

Tlhie wtiiîîhe"..li' tr.îde it i inItiîsis .m, .'git îsI
ujMinî aî seltig, pli î e un bîi.tsîl i oiltiîses slit h
ai the ilIm' t e n " i.is- i 11 n. I1c .nIe

l urir.* Silai s I I in i t' * . ot'Il
a% oi otier Iigilh Hiik-

.Annual n ll l% ' .l .it ' lici Il,% fm. • fip to

$50 net, ot-er s$ ; .i rf 'et tent ll( tid onti t

.\llonancesin .01 i .l s oin1t i erms '\et
ca'h. ilitn;ia i. 1> iuo

SiscellaneioNs hoo'k. pu1bsl'hed b thiie Re
lhgious iritf S 't ietv. nl flot le." th.m 2'0 on
( lie -1i lîng.

S t u lliih.l it
Soctety for pritin:ting Ch*liristi.iii Ktonhl'dge.
:ît not lew% iliain z I t, t ite Ihtliing

M e l.ii'o', h'k- puh-led b\ other
liglish house-. ai no.t irew than iip> to ilie

shilling. %tt tht' settion of lob Iit.
wt hIch. li to usi 4 itiifutoni.i. arte to he r uoted

.- i itihel net ind ni it at .i 5re to the shdnIl g
The' follow ing e't eptuto', nia le iim.ide % hin
lesireti : -in ordets attiounting to $šox . ind
Over scth amotiunt to be mstade up net of t1i

cellancou- hook, and I0 book, bti not tie
include Ilibles. p filr s okh No le-
stnctions :s io pîrln e n <Itmlg li t le puis

cation of the 1K T . .d 2 t 1'. C K , uht hi.
withouit entionl)S. remamtl 2c. .and 218. ta
the shilhng reeîî elF

Ni rcetrictiii a. ti îpt.h or price neied
ic mnade tio cuttoner, reseliig in Toronto

or (>t:tn.

No unpoliirt order for books til be datei
later titan Nont-mihier. inles sIilue after
that date, I n lit l <ae ite are toe hu edaci

ai time of shipntct.
Termiss of p.lient .s fioîhlliws ii i

itoinlts from N ii 1. il floi latet d.ite oi
shiipmntii, or 5 per (ent for .iti thirtN li
frot No . il oi Iri lates date of -hipine.it
or I per cent. itoi *.îlh net 1.1iî1.1r% 1

CUTTING PRICES OF PERI-
ODICALS.

W*c have bere s r<ui tiil.t, ,ct oult b%

sîubsenlpionîî aîgestis It the St;ic otrt-ering
Enghhlt and .\mIerutan penoh.ils .tt le,

than the t.ude here i siu ppilv then. These
agetnt% arr tîkely to I.b a grleat deal of hatt1t
for theni tu'sine s o f'i a mos."t uiciobus k bar.
acter. and iltey .re sndting their i urh .lars .dl
oivrr Canadia >ne îmî. -. i s tiliit hle s, tifer-
ing thies.e p.pe il lom pnt es ' ithe jei.it t
of countter.ut itig the iniiiicticc if the i sc.hea
and iiimral hteraturie. lre vit a list of a
few oif the pènniip Ilai papîers they air offering
and tIle pnis ai which ilhry w III sir -ub.

,cripitionsîi. ibsere th.it thiti prices they

quolte it a.l po't p.ud

isse :efi.t .u

Attatt \iintl $4 <o $3 35
Aiiierican Agrnetur.hst t 5 i to
Ceniur . ou 3 65
liarlpcr .. 4 oo 3 t0
Iiarper Yout Peope 2 Vo t 65
Pustck .. . . ; ou j oo
plopul.ai Stiie \onthil\ oo 4 15
1m ribneir . . ut 2 (K)

11 in duable erh..1l, hee.1gent, le-.ne 1

the t '.idîiatr.idel t' i ini In hlie' t old entircly.
i r euniupte lhe regul.ir pie of i Iemsr-

re-t is $2 Commiistisg io the trade in lite regi-
L.u n.&% thiN miag.ume would pay% il dut%

-if aliosit - e'r otbp or ('. lier anM1t1111.
Yet ties-e fakir,ì. sýrt iî to ouir iutomers and

tite giienr. publi I $1.5. \We imtigit tlsot
.itlt Io titis the diercutîe in postage. It i-

de(itdedll. titifir Ito thie trade tliat the ipost
Slie ).artmteIt slouild .illon this dis-

irnai on.u m .i>s f iour of the .imteri.i dealer.
I lie remsîeids li'' n. titi- lands of the Amterî-

ian p1 11ubhiier', and the C.mnadian Botokseller:.
Awo uio should -et' that Ilhe inatter ii

repîresnted t itii.

RUDE CUSTOMERS.

Wlien the cuttoier prfess io ktion so
11m Ih andel iii lie 'si Jîoità ne in his assertions.
.id wlieu there t isotuing rcally i tIhe ch.r-

acter or pr it e of the goods. warranting the ins-
isiludit reii.trk', le aty mnat.ke. the best way

to part: them. if i tie desirable noîît to give
oiTenri<e is b a litile gentie r.illery. whicl lie

t.mnot take mis, b which helic is givei to
indrserand liat hie IN a'.îsi g what lie Iles

no t thiiy i iîk abtut the goods. So that lie
miu.1y hac ithem otered cheaper. lhle extent
Io whith this rIesurtcet um e afai led of mst
depend lupon the acquaimtance and relatic

position as wo age, cii., of lithe salemian and
tihe t u,îstmcr. Il is it bsct a langerous
lfemerdy, anti tnles', there ts al fair certainty

that il wtili asiwcr tle purpose ii any partic-
tuar t.ise it I- best toi ,noid risk iii a. silent

subntwii n to the remai.îrks, wit perhaps a
simpiîtle euxpreN-.i<in of regret tIhat the article
dlot-, not suit. Stili tiieie will occur imistances

uhter( t s.ilesmiu self reslpect requires
i iîtt tilt- the customCr stoiultid be InfrmIetd in the

poiite't na> puib-.lle that hii' tiljust asser-
[toits Id remsark% are without iniflueciui or

etirt . {lltoN to KeCI a Store.

A FEW DON'TS,

Dntc advertise your ctmiipctitor's estab-
lishniuti. If lc wantis io coipete with your
shop for thte traic of your tifwn, let hisîm do
his own adî a% îertising. Adv-ertising is too> valu-

Albe to giie away% . lin oither nfiords, <lont
îalk .aboit % our coipetitir's shop or his w ork.
F'hat is, don't run down his work. If vou are

iu clo.idcd and iust %hotot oflyyour nouth as
soinething, dop't aim at your business rivai.
If ti be ce sIuict if contersation. and yoti
must say somnething about hin, draw it mild.

If a customier is withmi car-shot. draw it very
iild indeed :
F"roi a business point of view, advertising

a mipetitor by contintied criticism is not
oiy. wrong, but foolih. ierhaps your hicarer

has never beforc ieard of vour rival and his

siop shop," as you teri it. But it is quite

piossible Ithat lis enriosity inay be aroused,
ie may think le will go around and sec

what i, going on there. lie miay find the
-itiuion nt just a', voi repîresentetl t go bie.

and le imay concttde that, if you do not tell
the truth about youir neigilhbouir's work, you

pojib don't about your own. Or, hc tiay
see suethii mgeiii thevre that jutst suits hii, and
Ibuy il, wh-lien. if you had not thus advertised
the opIoition tablliiimeint, you imlight have
imade the sale yotirself, In any case you see

il i practictlly givmng your neighbour a
loaded gun wtht which to blow off your own
heaid.

i lii e serai tllimes had positive know-
ledge of coipetitors imaking sales and obtain-
ing good cuistomers front such free advertising
hy iiiiscrect rit ais. " I didn't know there
was, any shop hiere uin:il old Ilown told mie
about you.i" remnarked one customer. Another
aIidl : " 1 declarc I hadn't thought of ibis

place at ali until Smith down there happened
tes mention it."

VALUE OF OLD STOCK.

Stiomie dealers are very reluctant to take a
sutticientl reduiced view of the value of their
old stock whien they are really desirous of
selling il off. As they go over their stock

piece by piece, one article after another
which should be sold off is reserved and laid
back în the sielves, because it is cheap
enough aIrcady, or is intrinsically worth more
than is asked for it. Or perhaps because it
is not just the season for selling it. Of

course tliere are periods of the year when
certain gîods sell better than ai other times,
and soume things may bc reserved for the
appropriate scason, but to a mian who wants
te reduce lis stock there is no lime like the
cver.prc.snt now. It is a good method, in
pîassing juigient on the value of such old
stock, for the dealer to consider what he

wvotîlît be wvilling to buy more of it at, and be
goivcrned by this view' as to its rel worth.

'flic Copyright ill has lbccn printed, and
it is thought it will beconie lawi' this session.

'ihre is nothing icwt to note in the malter
of postage, but the t' rade are pronised that
the difficulty about postage and duties will

le made satisfactory.

Standard basebali goods are selling very
well this year owing in no small degree to
the favourable wcather. One house has sent
a third re-order this weck.

We Icarn that Mr. C. M. E. Ridge, who
has represetcd Brown Brus. for many years

vb ill this mionth transfer bis services to Buntin,
Gillies & Co., for whom lie will cover same
ground as at present.


