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The Mýark Lijane ,xp)reýss of October 22, in
its list of iluototions of foreigu ivhoats, quotes

)uliuth at 213 to 21s per 4961 pounds, ex
ship, and -Manitob)a at 2 t to, 26

So mielh for the London market. At
iÂverpool ou October 23, the Corn Trado

News qîtotes spot lîrices as follows pier 100
pouIVdS

No. 1 liard D)uluth 4s 9d te 4s [Id. No. 1
liard Nlaiitoba 4s 9d to 4s 11d.

Ou 'Septeim-ber 24 'Maniltoba liard sold at 4d
over Duluth, in London. Also on Septemnber
17 Manitoba wheat sold at 3.ýd premnium over
Duluth.

Wliere Manitoba anid Dulutli -,heats meet
on commion ground. as in British markets, it
iit he seen fromi the aho-ve that the Manitoba
5grade lias the preferencc. In the Uinited.
States, owing te the limited supply of clioice
liard wlieats. Duluth No. 1 liard seils for the
doînestie milling trade at a premitim over ex-
pîort values. Manitoba wlieat cannot be sold
ini the United States for milling purposes,
owing te the existing duty of 20 per cent.,
andl therefore it is unreasonable to compare
the home milling value of Duluth wlieat witl
the expert value of Manitoba wlieat. The
twe grades can only ho compared in'open
markets, wliere they met in fair competition.

The Commercial of October 29 contained a
statement furnishied by the Minnesota State
Wareliousing Commission, sliowing a legs of
21 cents per buslel on Dulutli wlieat sold in
bondon. In ether words, the Duluth market
price was 2Ï cents abeve an expert basis.
Aniotlier statement bas come te baud tliis
week sliowing a loss of 1ï cents on a similar
transaction, as ivili be seen by the table given
lîelow. Tliese staternents f ully explain the
apparent difference between Duluth and
Manitoba prices. lDulutli wlieat cemimauds
a premium for the United States domestic
tr-aie, ini whicli Manitoba -cannot compote.
Frec [rade in wheat is what we reqîîire to re-
iiioNe this differeuce. Th~le Monitreal Trade
Bulletin recognizes this situation in tlie fol-
lowînig words:

" That iDdluth No. 1 liard brings a pre.-iumn
over Manitoba liard in New York is only
wliat migît bo expected, as the former lias
the privilege of sale in two markets for home
and expert, whereas No. 1 Manitoba liard las
oly tiue expert demand te) depend on. and
l"esides, it is hampered by custoins charges,
wvlicli, -altliougli smail, are ahvays, an extra
hotiier to buyers."

Fo)lb îwi ng is the stateiiieit of the M innesota
Siate.Railroad and Warehouse (,Ioiiinissý,ion
showi ng the price cf No. i lardwlieat at Dulutlî
()I Oe-tol>eri 1.5, comipared witli tlie actual sale
oif 8,0tîO buîsliels of 1)îlti No. .1 liard at Liv-
erpool, made that day fer bonidon delivery, c.
i. f. (Cost, freiglit anid insurance.)

Oct. 15 -
Vrice per bushel No, 1 bard in 1ulxîîh.......... .67
DulIuth elevater charges, weighing inspection .0085
Laike freight an(I insurance, Duluth te Bnffalo. :(350
Bluffalo elciator charzes, coininssion, etc ..... oo
Canal freight and insurance, Buffalo to New

York ... ... ................ .... .. .000
New Vork elev ator charges, viy., weiehiiîg, de-

inurrage, transferring, towing, trini-
Ming, etc .............. ....... ...... .0150

Oceaxi trih and insurance, New York to
London ............................. .2.5

loss ini weiglit, Dululh te London ............. 006

Cuit delii ered iu lAndon c i.f................. .;35

Oct. 15-
1,030 qIri. (8,000 but;hels) sold in Livesrpool for

delivery, ci, n London for 22s 6d per
qr. of 483 Iba (or 67;,c per bushe.)..... 6750

Loss in the transaction (about Ice pet bushel ... .0185

IRRELIVÂNT CO MMENT
A great deal of silly commnt lias been

made upen tlie question of mixing Manitoba
wheat. The following from the Toronto Mail
is about as far-fetclied as anything we lave
seen. The Mail says:

" Ou account of mixinq of goed Manitoba
wheat witli inferior grain, Manitoba wlieat
selîs at from 1 te i ý cents lower in tlie east-
ern markets tlian tliat shipped from Dulutli.
This difference i3 loet te our farmers, but it is
net lost on tlie intending agricultural emii-
grant fromn Europe. Ho perceives tliat wlieat
grown in the western states souls higlier than
Canadian, lience lie infers tlat land sentI of
tlie lino is more fertile. Tliat settles lis
cboice of homes and wo lose tlie immigrants."

Tlie paragrapli quoted abovo, ridiculous as
it is, lias been copied witli apparent appreval
by some Winnipeg papers, wlio are more con-
cerned in making political capital ont of tlie
discussions tlian tliey are in disseminating a
reasonable view of tlie case. In the first place
Manitoba wlieat does net sel] at a price under
Duluth, as British market quetations else-
wliere in Tlie Commercial will show.

In tlie second place, if Manitoba wheat did
seIl at 1 te li cents under Dulutli, it would
net prove that our farmers lest anythiug on
that account. Recently at Livýýrpool River
Plate wlieat was quoted at 3s 7d per 100
pounds, and on tlie samne day Manitoba No. 1
liard was quoted at 4s9d. Now it would be as
reasonable te say tlat tlie î týrgentine farmers
were loosing is 2d because tlieir wheat was
net bringing the same price as Manitoba
grain. Sucli an argument as this is ne argu-
ment at ail. Argentine farmers are no donbt
g-etting ail their wlieat is wortli; likewise
Maniteba; likewise farmers whlo grow
Dulutli grades.

Iu the third place, it is net likely tînt oe
immigrant lu a theusand f rom Europe
kuows anythimîg about the relative value
of Duluthi and Manitoba wlieat. Probably
very few of tliem would know wliere Dulutli
wheat came from, and they would be as
liable te locate Dulutli in Canada as in the
state of Minnesota. There is, liowever just
about as mudli sense lu the îîîail's comments
as in miundl tliat lias been written uipen this
feature of the wlieat question.

INVESTIGATIN9 WHRT lIXING.
'was reported by wire frein Ottawa on

Tliursday that the Ixîland Revenue Dopart-
ment li sent an officer te Fort Williai m,
Port Artliur and Duluth te enquire jute the
custemi of handling wlioat at those perts.
This lias been doue ini view of tlie present
agitation worked iip by certain parties against
mixing,and the cleaning of smutty grain. The
sending ef an olhicýer tt> invostigate is ne
doubt the be>,st thing the department eould
dIo. Lt liardly seems reasonable that any
change will ho made in tlie regulations iii the
iniddle cf the seasomi, as ne changes could ho
made new witlieut doimmg a great deal c f liaria.

If nîi"xing Is te be prevented at the lake ports,
notice should ho given hotween seasons. Iu
tlat case a private elovater could ho estab-
lisled in Winnipeg before another crop comes
in, wlere cleauing and haudliug conld be
doue. The establishment cf a liandling ele-
vater at Winnipeg would ne doubt be the
result of the carrying eut of the demands of
the Eastern people te stop mixing anidclean-
ing of smutty grain at lake ports. The groat
aim in the regulations govorning the grading
and liandliug of wheat sliould ho te obtain
the higliest possible price for the producer.
If the changes' demanded by the Eastern
parties, seconded by a few misguided. persons
lere, are made, it will 'mean a considerable
loss te the farmers of Manitoba, wlio cannot
afford, at present prices. te lave prices f urther
reduced.

End of the Pase Book.
Onle of tlie greatest impositions upen the

retail dealer, remarked an exchango. is thc
pass-book system. He is net only expected
te keep lis own books, but aise te keep those
cf uearly ail lis customers. While tliey ex-
pect thie book te ho properly kept and always
correspond witl the dealer's bookis, tley are
careless about bringing it, and endless aniioy-
ance and confusion is caused. This is bring-
ing the coupon system more than ever inteo
prominence.

It dees away with boekkeeping, saves the
dealer much aunoyance and labor, prevents
ail loss in foregetting te charge the goods sold,
and by offering them at a sliglit discount yen
can soon put your business on a cash basis.
The custemer likes tlem because their is ne
disputing at settlement and lie kuows tînt ne
goods can ho clarged te him. by mistake.

kdvertîsere Please Noie.
"Carbon " in the Black Diamond stri kos

the nail ou the head whlen lie says:-l i i

trade paper is an indispeusible advertisimîg
medium for the manufacturer and wholosaler
cf anything in the lino of its trade policy.
The merchant wlo depends uipon the retailor
for lis livelilieod sinply cannot afford te ho
nnrepresented iu bis trade papers cf character.
The trade paper, if it reaches aniybody, and
ne mnatter if it reaclies but few, and the best
trade paper reacles a good. mauy, maust reacl
those interested in its lino of trade. If the
circulation is ouly 2,000 or even 1,000, then
the paper is read by 2,000 or 1,000 probable
buyers, neot purely possible bnyers. Any
medium whicl cati reacl 1,000 probable bity-
ors is worth more te the advertiser whe de-
pends upen bis sales te retailers than a niiediuni
reacbing 10,000 possible buyers. The advor-
tiser wlo expects te receive direct returus
from lis trade paper advertising will ho dis-
appointed nine timnes omit cf ten. The value
.of good ti-ado paper advertisimîg is not te) ho
reckoned by defimmite returus, se nîany per-
boni-, per day or week; it is te ho reckoned
upmi the value cf its general wliole. The
nmajority o f people wbo (irder goods by seeing
advortisements ini a trade paper, seldom take
the pains te give the paper credit for it. The
lieuse witl its advertisement iii the trade
paper1 coîîtinuously, if thle trade paper ho the
leadiug eue of its lino, k oeps the iiame hofo-o
the probable buyer, wlîo may buy cf humi real-
ly witlout lrnowing tlat le saw the advertisé-
ment lu the trade paper; for the ti-ade papem-,
if it does nothing else, acts asa sort ofunseen
introdnctory medium hotween make- and
buiyer, presenting te tic travelling salesmani

ithe best kind cf respectable assistance.
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