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IMPROVED

DE LAVAL CREAM SEPARATOR
WITH ITS

and Finished Spindleless Bowl. Anti- 
Graceful and without Seam or Joint, 

adjustable to any position by a touch 
more than 100 other features. Write for

The De Laval Separator Co.
Moimiu WINNIPEG V ait couva*

THE STRONGEST 
ADVO C ATES

of Life Insurance are usually those whose character and achieve
ments give weight to their opinions. Prominent men in all 
walks of life are the first to urge the importance of protecting 
dependent ones by Life Insurance.

The late Ex-President, Grover Cleveland, for example, placed 
on record his view of Life Insurance in these words :—

“I can scarcely understand how any prudent 
or sensible man engaged in active work or 
business and not possessing an assured income 
or fortune should fail to protect himself and 
those dependent upon him by a reasonable 
amount of Life Insurance."

The Great-West Life Policies are altogether attractive, liberal, 
and profitable. Rates are low, and premium payments may be 
made to suit the applicant. Ask for information.

The Great-West Life Assurance Company
HEAD OFFICE : WINNIPEG

Write Us
For our new Fall and Winter Catalogue of 

Ladies’ and Men’s Furs, and Men’s and Boys’
Clothing.

It will pay you to do so. You will be enabled to sit quietly at 
home, select your goods and buy without trouble or worry just as cheaply 
as if you came to the city.

You can safely do this, for you are assured of fair, honest 
treatment by our guarantee. If goods prove unsatisfactory we refund 
you your money cheerfully.

Write Us

SZÏ1 The Blue Store “fii
SOI! (ESTABLISHED 1872) Mil,

\A/ A K ITCT . FIRST CLASS MANAGER for lO.OOO acre wheat 
XAZ IV J 1 I J ranch in solid body, under fence, on the Canadian Pa- 
_ cific Railway, 40 miles vast of Calgary, Alberta. Soil
rich black loam, free from stone and brush, practically all can be plowed with a 
steam plow. 1300 acre crop harvested this year. Manager can select equipment 
desired. Will erect additional necessary buildings. Will pay salary and interest 
in profits. Permanent position for good man as property is held as permanent 
investment. State experience and reference.

Address: MORRIS ADLER & CO., BIRMING -«AM, ALABAMA

CATALOGUES AND BOOKLETS
MUST HAVE STYLE AND DRESS

You may want something of this nature. Let us i-nl.i it for you.
, You will find our prices as reasonable as our ser ve is excellent.

>

Farmer’s Advocate of Winnipeg, Limited

GOSSIP

AS THE AMERICAN JOURNALISTS 
SAW US.

Richard H. Little, one of a party of 
Chicago newspaper men who recently 
toured the West, has written his first 
article on the country for his paper, the 
Chicago Record-Herald. Like numbers 
of other visiting writers from the Unit
ed States he has thought it advisable, 
in dealing with the West, to make 
his "stuff” the whoop-lah, come-on 
sort. He has also, in telling his story, 
introduced an impossible Englishman 
and a good deal of American senti
ment. However, some of it is worth 
reprinting. Here are some quotations :

The Canadian who drove us in his 
motor car around Saskatoon said it 
wasn’t very cold in winter time in 
Northwest Canada.

“Sometimes it gets down to 30 be
low, but it’s dry and it’s never windy 
when it’s that cold, and, besides, it 
never stays that way more than two 
or three days at a time. I came to 
this country, in fact, to get into a 
milder climate.”

“What part of Greenland did you 
use to live in?” we asked him.

“Oh! North Dakota was my home,” 
said the citizen of Saskatoon. “I 
couldn’t stand the climate, so I came 
up here. Wasn’t hardly a thing here 
when I came. I’m one of the oldest 
inhabitants.”

“You don’t look very old,” I said. 
“How many years have you been 
here?”

“Five years,” said the ‘Fernando 
Jones’ of Saskatoon, proudly. “The 
town’s just about that old.”

“Did you better yourself financially 
coming up?” I wanted to know.

“Well, yes,” said the Saskatoon cit
izen, “and by the way, my name is 
Wentz—Charlie Wentz. I didn’t have 
enough money to buy a souvenir pos
tal card to send to the loved ones at 
home when I landed here, but I’m 
doing all right. That’s my lumber 
yard over there, and I’ve got branches 
in all the little towns around here.”

“W'hose automobile is this?” I 
asked. I had my suspicions, but it 
was hard to believe. I know lots of 
people that could have bought several 
dozen souvenir postal cards five years 
ago and who still have no automobile.

“This is my car,” said the enter
prising Mr. Wentz, “but I just use 
it to run around the country on business. 
I’m going to buy a big touring car 
next year.”

“Well, of course,” I said, “a man 
that can own an automobile and a 
lumber yard in five years ought to 
be satisfied with the climate.”

“Oh, the climate doesn’t bother 
me,” said young Mr. Wentz. “A 
bunch of us here in Saskatoon us
ually rundown to California during 
the coldest weather, anyhow.”

“Did you have the California habit 
when you resided in North Dakota?” 
I asked him.

“Well, no,” said young Mr. Wentz.
I didn t do much travelling when I 

lived in North Dakota. If 1 could 
save enough money to take my girl 
to the circus and buy her red lemon
ade I thought I was doing pretty 
well. I went to the Phillippjnes once, 
but that w as as a guest of my old 
Uncle Sam, when he had that trouble 
out there. I belonged to the First 
North Dakotas. I saved enough 
money out of mv pav for being a 
hero to bring me up here. And that’s 
all it did, too. When I landed at that 
station over there 1 was busted.”

But how did you buv this car, 
and where did you get that lumber 
yard, and how do you manage to go 
to California every winter? That’s 
what v e want to know,” I insisted

“Oh!” said young Mr. Wentz, “I 
worked in a lumber vard for à while 
and learned the game. Then I com
menced buying lumber and selling it 
my self. 1 made a few little invest
ments ill Cl tv 1 ts u.d f 
and got a fellow with 1, 
to put his mono-. ..grim

arm property 
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Don’t Paint 
The Roof

All the expense of 
painting a roof may be 
saved by covering it with

Brantford
“Crystal”
Roofing

—and the cost will be 
one-third less than for 
wooden or metal shingles

You certainly owe it to 
your pocketbook to learn 
more about this wonderful 
roofing. You should have a 
sample. Then you can test 
the flexibility and toughnesa 
of Brantford “Crystal” for 
yourself—and see with 
your own eyes its time-defy
ing Surface of Rock Crystals. 
A surface that cannot be 
improved upon for weather- 
and-fire-proofness. A sur
face that needs no painting 
at the start and never will, 
as rock crystals cannot dry 
out, crack, freeze, or melt— 
practically indestructible.

Sample, and big roof
ing book, will be mailed 
FREE as soon as we 
hear from you, which 
should be by next mail.

BrantfordRoofingCo.
Lieitei

Brantford, Canada
WINNIPEG AGENTS—

General Supply Co., of Canada,
147 Bannatyne St. 

VANCOUVER AGENTS —
Fleck Bros , Ltd.,

Imperial Bldg., Seymour St.


