
* Information Technolégy: Selling Io the U.S. Federal Government

" contract management; and
* automatic data processing (ADP) and telecommunicatians acquisition.

For more information or ta receive a course catalogue, contact:

Educational Services Institute
2775 S. Quincy Street, Suite 500
Arlington, VA 22206
Tel: (703) 578-8810 Fax: (703) 578-8801

Government Sales Consultants, lac.
Gavemment Sales Consultants provides one, two, and three-day public and on-site training seminars and private
consulting on a variety of federal IT procurement topics. The cost of attending the seinars ranges berween US$200
and US$675 per persan. Seminar topics include:
" computer and communications procureinent in the federal government;
" strategic channel marketing ta federal agencies and prime contractors;
" selling from a GSA schedule under the new rules; and
* understanding and using FACNET (elpctronic commerce).

For more information, contact:

Government Sales Consultants, Inc.
1144 B Walker Rond,
Great Falls, VA 22066
Tel: (703) 759-7216 Fax: (703) 759-7388

IDC, Governuient Market Services
IDC is a large consulting firm serving the federal IT market that specialises in muarket research. IDC's services
include:
" specialised federal market research reports that highlight market history, trenids, and future opportunities;
" customised cansulting ta support firms in their development of strategic federal business plans; and
" direct access ta a designated analyst at IDC that can provide timely strategic and tactical advice.

rket Services
rive, Suite 260

(703) 876-5185

commercial information technology industnj that specialises
t's services include:
providing IT sector and federal agency forecasts, strategic

issues, and agency profiles;
-s to identify the fastest growing federal markets, thc top-
ific contracting opportunities, and other market intelligence;
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