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RELIMIOUS BOOKS.A LTHOUGiH Canada very liberally
supports several large bookselling
houses, dealing almost exclusively

in books religious or of a religious tenden- y,
there does not appear to be the active inter.
est taken by the retail trade generally in
publications of this character, and ton fre-
quently we find the most unattractive portion
of a book-ellers'store devoted to the stock of
this nature, and only an indolent interest
betrayed in its behalf. We find various, yet
not insurmountable, objections urged against
a cultivation of such a class of business.
and the most common one, that of nece-sary
discounts, seenis to be the great hugbear.
lu what other lines of bookselling are dis-
counts not necessary ? List prices on any
save net books are to-day scarcely ever ob-
tained, and yet these same reasons are not
employed by the dealer when discussing
other lines of bookselling.

If the trade in religious book% has been
driven to the book centres, it is largely au
outcome of the lack of careful interest and
cultivation on the part of the local book-
seller. Right here comes the solution in
part of the Sunday school library difficulty.
The church trade properly cultivated will
run through local trade channels nuch more
readily than any other class if the dealer
aims to supply the various kinds promptly
and correctly, and the difference between
trade and retail discounts is sudticiently

large to admit of a very profitable class of
business being obtained and miiantained.
As a natural consequence, those huyers are
almost invariably the ones chosen by a
srhool to select reading matter for the schol-
ars. And what more natural than that they
should seek the source of supply where their
individual requirenients have becn noti
satisfactorily met. A large stock is not
necesssry, and the publishing house will not
be slow to recognize and support any inem.
ber of the trade who seeks to build up and
localize this, the best class of bookselling.

It is beyond a doubt that Canada offers a
market unsurpassed by any other country,
population considered, for the sale of a
highly moral and religious rass of litera-
ture, and the dealer who by his efforts tuc-
ceeds in building up such a trade has the
double satisfaction ai having a profitable,
prompt paying class of customers, and of cir-
culating literature calculated to build up the
conmunity.

Further. in no line of thought are new
books more anxiously sought or more
eagerly purchased than in those devotional
and religious, and fron a casual dropper-in
the dealer wili find those in etery connunity
who will beconie regular custoners.

If, then, in seeking new avenues for ener gy
the bookseller will give a careful considera-
tion to the religious book trade. he will, we
safely venture, not find that energy mis-
placed.

EATONIS aooM DEPARTMENT.IN Toronto there is a big diy goods store
owned by The T. Eaton Co., Ltda., and
this dry goods store possesses a book

counter which does a rattling big business.
The books sold are of the cheap -.ricty, be-
cause iost of the people who buy do so ac-
cording to price, not according ta the ment

of the book. Still they have saine purchas.
ers who are very discerning.

For example: .ast Friday, this great
compny advertised "Ships That Pass in
the Night," at five cents. Well, the whole-
sale price in the city varies fron twelve ta
fifteen cents, and of course there was mnoncy
in theni for somîebody at five cents. A bright
young man saw the advertisement and he
went up and pit ced up the entire stot k
ten copies--and paid his fitty cents Then
took them away and sold them ai lifiteen
cents each.

Soie more examples: NeairIy everysmall
bookseller in Toronto goes regularly to
Ea'on's and buys bis stock, whenever he cai
buy it at less than wholesale. Ihe n asked
the regular wliesale price. he prefers to
place his order with the regular wholesaler.
but he buys with avidity whenevecr Eaton's
prices are below cost.

The Eaton Co. are supposed to sell below
cost for advertisement purposes : yet about
two.thirds cf thestnck sold ai this price goes

into the hand. ai the other booksellers, and
hence hlie Eatot. Co p'ay for aderitmg
which they iever get.

This is an examtîple or miîtensely %lac k bt.i%
ness mnethods. It sa a naia example of the
fact that latge stores, lke corporattons, have
no soul; and pusue a t ourse of unrelentting
and selfish cutting wthich i disastrous to
establisled trade. hlie slick buiness ieth-
ods are not inevitable. but they are very
likely ta euist i a very large buttsies%. This
indiscriilinate cuttmng is a feature which is

alsa not inevitable. and which has really no
part in the methods of conductong a large
retail store of the kinil managed by the T.
Eaton Co., Toronto

Notne objects to the large housses %ellhng
ai close imiargins, but whenl they have a
snall stock of a book which is mîuch in dle.
mand, and they cul the price down below
coast, clean out the r stock and get i no
more (they sold " lleavenly Twns" at j il.).
they are simply doing somîîething which iti-
jures legitimnate trade and dots themselves
no good.

The part that the departmnental store wll
play in the future is an economic question,
too vague and too large forpresent di russion.

MAY WAS QUIET.

General business during 'May was very
quiet if tle bank note circulation is any cri-
terion.

D)uring last month it decined $i,530,o00,
and ai the end of iay stood at $28,467,000,
the lowest figure for this period mti many
years, as the following comparative state-
ment shows -

'lkCt't.AIION IN NtA.
189)4...$:8,4(.,,00 1890. . . .3.3,0

1893...- 31,927.'cO 188.. 30,012.0o0
189 ... 31,.383,000 1888..... 29,278,ooo
1891.. . .. 30,917,000 1887.. . . 3O..''.t)00

Of course owmng ta the general decline of
prices during the past year. the circulation
of 1894 is undoubtedly cqual to the circula-
tion Of 1887. This is au important con-
siderationwhen conparng distant datei.

Still the bank reports which have heen

1 uIbli,.hel during June show that nearly all
the banks have done an imcreased busnes,
for the twelve iionthb endig J une ist, i 1894,
and have made a gond > otit. \lust of
theim have also increased their reserve
funds, and ience a bank panc is unlikely
yea, îipossible.

THE AUGUST ISSUE.

hlie first si>e<maal numiber ai a traide Journal
devoted to fancy goods, toys and holiday
goo>ds ever issted i Canada wili appeat
about August ist The number will be
special in every way and wîll te profusely
illustrated. It will contain full information
as to the character of the goods shown b)y
aIl the leading Canadian jobbers, and also
by foreig.jobbersanl manufacturers who sell
n Canada. t wll be a conplete indexof what
can be bouglt for the comng holiday trade.


