BOOKS AND NOTIONS

5

BOOKS AND NOTIONS

ORGAN OF THE

Book. News and Stationery Aaso-
ciations o Ganada.
Nubscription, $1.00 & Year in Advance,
OFFICE :

No. 10 FRONT ST. EAST, TORONTC.
Montreal Office 136 St James St,

E. DEsnaRATS, Agent,
New Yorh Offi e Room 9t Tunes Building
Ry V' Sourrvitar, Agent,

Enropean Branch
Canadian Governnent Offices,
17 Victonia 8§t London, S.\W.
R. Harorxavxs, Agent.

RATES OF ADVERTISING :

Oaqe Page Lo ees e -eeees t Month . $2y o
One-lhﬁ( Pake coiie rene - 14 o0
One.Foutth Page . N 40
Ony Column .. . cene - 10 oo
Half Colutnn ... H

uarter Columit...... 180

ighth Column . 2
One Pago .. .... . 2¢0 w0
One-Half t'age ... . 130 0O
One Fourth Page .. .oovvao o LI
One Column...... wainaneann " 100 ¢o
HalfColnan ... . ..., o eeee e - w
guaner Colemn. .., . e e " w 3800

ighth Column (.00 .... . . (LY

Copy for advettisements must reach this office not
later than the asth of the month for the succeeding
month's issue.

BOOKS AND NOTIONS, ToRONTO,

Vol. X.  Toronto, July, 1804. No7

RELIGIOUS BOOKS.

LTHOUGH Canada very liberally
A supports several large bookselling

houses, dealing almost exclusively
in books religious or of a religious tenden- y,
there does not appear to be the active inter-
est taken by the retail wrade generally in
publications of this character, and too fre-
quently we find the most unattractive portion
of a book-ellers' store devoted to the stock of
this nature, and only an indolent interest
betrayed in its behalf. We find various, yet
not insurmountable, objections urged against
a cultivation of such a class of business,
and the most common one, that of nece-sary
discounts, seems to be the great bugbear.
In what other lines of bookselling are dis-
counts not necessary ? List prices on any
save net books are to-day scarcely ever ob-
tained, and yet these same reasons are not
employed by the dealer when discussing
other lines of bookselling.

If the trade in religious books has been
driven to the bonk centres, it is largely an
outcome of the lack of careful interest and
cultivation on the part of the local book-
selier. Right here comes the solution in
part of the Sunday school library difficulty.
The church trade properly cultivated wiil
run through local trade channels much more
readily than any other class if the dealer
aims to supply the various kinds promptly
and correctly, and the difference between
trade and retail discounts 1s sutliciently

large to admit of a very profitable class of
business being obtained and maintained.
As a natutal consequence, thosc buyers are
alimost invariably the ones chosen by a
school to select reading matter for the schol-
ars. And what more natural than that they
should seek the source of supply where their
individual requirements have becn most
satisfactorily met. A large stock is not
necessary, and the publishing house will not
be slow to recognize and support any mem-
ber of the trade who seeks to build up and
localize this, the best class of bookselling.

It is beyond a doubt that Canada offers a
market unsurpassed by any other country,
population cansidered, for the sale of a
highly moral and religious class of litera-
ture, and the dealer who by his eflorts suc-
ceeds in building up such a trade has the
double satisfaction of having a profitable,
prompt paying class of customers, and of cir-
culating literature calculated to build up the
community,

Further, in no line of thought are new
books more anxjously sought or more
eagerly purchased than in those devotional
and religious, and from a casual dropper-in
the dealer will find those in every community
who will become regular customers,

If, then, in seeking new avenues for eneryy
the bookseller will givea careful considera-
tion to the religious book trade. he will, we
safely venture, not find that energy mis-
placed.

EATON'S BOOK DEPARTMENT.

N Toronto there is a big diy goods store
owned by The T. Eaton Co., Ltd., and
this dry goods store possesses a book

counter which does a rattling big business.
T'he books sold are of the cheap variety, be-
cause most of the people who buy do so ac-
cording 10 price, not according to the ment
of the book.  Still they have some purchas-
ers who ate very discerning.

For example: Last Friday, this great
company advertised ** Ships That Pass in
the Night," at five cents. \Vell, the whole-
sale price in the city varies from twelve to
fifteen cents, and of course there was money
in them for somebody at fivecents. A bright
youny man saw the advertisement and he
went up and picked up the entire stock
ten copies--and paid his fifty cents  Then
took them away and sold them at fificen
cents each.

Some more examples : Nearly every small
bookseller in Toronte goes regulatly to
Ea‘on's and buys his stock, whenever he can
buy it at less than wholesale. Ifhe 15 asked
the regular who'esale price, he prefers to
place his order with the regular wholesaler,
but he buys with avidity whenever Eaton's
prices are below cost.

The Eaton Co. ate supposed tu sell below
cost for advertisement purposes ; yet about
two-thirds ¢f thestock sold atthis price goes

into the hands of the other booksellers, and
hence The Eatou Co. pay for advertiving
which they never get.

This is an example of itensely slick bus-
ness methods, It is also an example of the
fact that large stores, hke vorporations, have
no souls; and puisue a vourse of unrelenting
and selfish cutting which is disastrous to
established tracde.  “T'he slack business meth-
ods are not neviable, but they are very
likely to existin g very large business. This
indiscriminate cutting is a feature which s
also not inevitable, and which has really no
part in the methods of conducting a large
retail store of the kind managed by the ‘I,
Eaton Co., T'aronto

Noone objects to the laryge houses selling
at close margins, but when they have a
small stock of a book which 1s much in de.
mand, and they cut the price down below
cost, clean out ther stock and get in no
more (they sold ** Heavenly Twins" at 210,
they are simply doing something which in-
jures legitimate trade and does themselves
no good.

The part that the departmental store will
play in the future is an economic question,
too vague and toolarge forpresent di cussion,

MAY WAS QUIET,

General business during May was very
quiet if the bank note circulation is any cri-
terionn.

During last month it dechined $1.530,000,
and at the cnd of May stood at $28,467,000,
the lowest figure for this penod n many
years, as the following comparative state-
nment shows -

CIRCULATION IN MAY,

1894.....928,467,000 18590, ... .$30.831,000
1893..... 31,0927:9c0 188g..... 30,012,000
1892 (... 31,383,000 1888....., 20,278,000
1891..... 30,917,000 1887 30,086,000

Of course owing to the general decline of
prices during the past year, the circulation
of 1894 is undoubtedly e¢qual to the circula-
tion of 1887. This is an important con-
sideration when companng distant dates.

Stifl the bank reports which have been
pablizhed during June show that nearly all
the banks have done an ncreascd busines.
for the twelve wonths ending Junc 1st, 1844,
and have made a good p ofit.  Most of
them have also increased their reserve
funds, and hence a bank panic s unhkely
yea, impossible.

THE AUQUST ISSUE.

The first speaal number of a trade journal
devoted 10 fancy goods, toys and holuday
goods ever issued in Canada will appear
about August ist The number will be
special in every way and will Le profusely
illustrated. It will contain full information
as to the character of the goods shown by
all the leading Canadian jobbers, and also
by foreig:: jobbersand manufacturers who sell
in Canada. It will be a complete indexof what
can be bought for the coming holiday trade.



