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prefers to go to the regular dealer and
pays his added profit. Here is the

TYHE FARMER’

| bushel, thefwholesale price in cities
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the largest role. He must take the wholesalers, and of course at whoi
arg .
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from $1.00 to $1.75. The Kansas far-|initiative and the consumer will }l]i“]“__\' }’1'1‘,\‘54].”;1 h(l ”1(’1Ch"llljt complaius that

s T . i i i . 5 anage his S 1C to make ¢ a1 i

remedy. The farmer must studv the | mer gets fifty-three cents a bushel for | unite \vyth him. He must }nml.ijﬁw:\ ;:n;in:\'}s" ult make a living at hijg
art of marketing produce and the|his wheat and buys flour made from |own business and not leave it to others. L

business end of it as well asthe produc-
ing end. They must then combine 1o
a co-operative association, the extent of
the association depending upon local
conditions, raise the money to build a
co-operative market by stock subscrip-
tion, hire experienced men to manage
the market, furnish their produce to

wheat on a basis of one doliar per bushel.
The fruit grower gets $1.50 per barrel
for his apples and we pay $6 for them
in the city. The sheep raiser gets six
cents per pound for his mutton and we
pay twenty cents for 1it. J_hc tarmer
gets ten cents per dozen for his eggs and

This will mean that farmers must be-

corn, wheat or potatoes, or a pound of | that
mutton, pork or beef. But without a

with shrewd methods.
does the farmer succeed in 1naking ho]
come business men. I doubt whether |ends meet,with his utter lack of 1
one out of ten farmers can tell offhand | method? e :

what it costs to produce a bushel of | ledge of 111:11-1\'01' conditions is so me
dealers vie with one
getting to the farmer first and s
knowledge of the cost of production 1t s | his produce.
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The average farnier’'s know

'{l;"l'(
another ip
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This does not mean that

eight monthg,later they are taken out of | quate impossible to have any S'lll\(l"h)l}l{liﬂ“?'n(:);
this market in good condition, and |cold storage and sold to us for thirty-|a business of ]flrmz;_zg. z 1{(7 ’ ;tjd““
eliminate the middle-man from the trans- |five cents. The system is devised to|must first learn u'lmt- it cos Si _L;tﬁb“tmq
actich entirelw. prevent the consumer from dealing his crops, then thc‘tostr ()/}l'?;\ tbutang
The immediate results of such a co- directly with the producer. The num- these crops, and then doall his work
operative enterprise would be for the |ber of links in the chain of distribution |a l')\usmess }“ra’ms._ SENPRTI S,
producer to get more for his share of the [ has been increased beyond all reason, lh('A_IﬂC‘r(hdﬂYf Sl m?m(,“, J \\'iqi;]cxn]c
work, the consumer to pay less,and the | with the result that we pay too much the principle of buying a g

quality of the product to be improved. |for farm produce and the farmer.-gets|priccsand selling at retail.
It is easy to understand how co-opera- |too little.

1 tion can give more to the producer and
at the same time take less from the
consumer. The farm price of corn
ranges from twenty to forty cents a

there is any competition among buyers
which would tend to raise the price of
produce to the farmer, but merely that
the farmer is considered an easy prey

What is the remedy? In plain Eng
lish the farmers must own co-operatively
their packing houses, cold storage plants
cotton gins, cotton mills, warehouses

The farmer, | for all sorts of farm produce, elevators
The farmer and his patron [on the other hand, buys at retail and |flour mills, stock vards, creaneries, !

must get together to eliminate the ex-|sells at wholesale prices. He \T)l},\"s cheese 1"“‘1“”"‘5; sugar factories, woolen
cessive middie profits. farm machinery, fertilizers, gmurw{s. I]‘H“S, or they will never get a square deal
In this system of business-like,profit- clnthmg, etc., of retail .d(*_a]crs, He | The material must be kc})t tlxlkﬁt-r t he
sharing co-bperation the farmer plays |sells his produce to commission men or mfmru.] of the farmers until 111«}11115110(3
. product is delivered directly into the
hands of the consumer. When the
o | farmer sells his whéat in the formé of
; flour, his wool and cotton in the form of
cloth or garments, and his cattle and
hogs in the form of steaks, roasts, lard
and bacon, then the cost of production
and distribution will be reduced nearls
one-half, the farmer will make a larger
profit, the consumer will pay less for hic
necessities and the quality of the pro
ducts will be improved. ~
But this is only one side of agricul
tural co-operation. By it the farmer
retains control of his crops and turnc
them over to the individual consumer
But the farmer is a consumer himself a:
well as a producer. An enormous ex
change of products will take plac
between the farmers’ unions in different
sections of the country. Fruits will be
exchanged for cotton and woolen goods
flour or pork and vice versa. In other
words the co-operative method must b

adopted in buying as well as selling
The one item of farm implements is
(large factor in the expenses of the farn
A farmer generally buys one tool at &
time at the retail price.” As soon as the
farmers of a given locality form a co
‘ operative union they find it possible t
buy their wagons, machinerv and housc
/ hold furniture in collective orders at
twentv-five to forty per cent. less than
in individual orders.
We have scen a hundred farmer

lined up along a market, underbidding
one another in their efforts to sell a few
bushels of potatoes, carrots and onion:

Do Not Let Physical
Weakness Mar Your Life.
YOUNG MEN ;.55 i

dull-eyed, slow-minded young men,

young meén who have in a few st
vears thrown away the precious vigor of youth, voung men who have scarcel

stepped upon the pinnacle of manhond and find

that they have lost their right to stand upon it, young men By combining their forces these sam
who look back a few years and see themselves as they were, blooming into manhood. and now, as they are., men could construct and maintain o
at the age when manhood should be complete, the heart strong, the eye br ght, they find the force of manhood good market which could be
gone. Middle-aged men and old men, who realize-—-that they have not the

operated
force of vitality that should be theirs men of any age who are

| by five men, thus saving the time of the
: lacking in l [other ninetv-five -

animal vitality—can be made new by Dr. McLaughlin's Electric Belt. It a D MEN \ But how are co-operative association
will not fail. It cannot fuil, as it infuses into the weakened parts the forca f fotrocs in as

of life and strength—the force which is the origin of all vital power, Electricity .

t
be established? Thex
bu

n
should be local mstitutions at first, 1
’ |the larger the better, since the cost o g
‘ DR. McLAUGHLIN’S ELECTRIC BELT .

and maintenance will thu &
| be cut down

The grandest invention of the age for weak men; the surest

diseases. Its wonderful power is directed

and easiest

In the management o
cure for all nervous and chronic

[these small unions, men with the righ w
to the seat of the nervous system, through which its vitalizing | business skill will be developed LLate:
. . = (
strength penetrates into all parts of the body. carrying new life to every function which has been weakened by “;m allilation of the local unions int y
excesses or dissipation, restoring energy to the brain and power to the Vifal oreans. No weak man, no sickly larger asso wtions will naturally follow
or delicate woman will ever regret a fair trial of the Dr. McLauchlin 10le otric Belt, \\!!I\'h” nature's restorer i order to ke P 1 better touch with
of vitality. It w ‘"ll cure every case nf l:)nnm:lti\m: Nervous I'(-b‘iii\tv\‘, Weak l.\w mach l\]v‘!m v and Liver market conditions and to reculate Mor:
Troubles, Lame Back, Sciatica, Varicocele, loss of Viwality, and all Weiknesses in Men and Women. [ ecquitablyv the distribution of the variou
\f’(l!"‘!‘ crop .
READ WHAT THE CURED SAY : i e e is
¥ | J-Operative movemnient among ar
“Dear Sir,—I am well pleased with your Belt; it has done its work perfectly. The llls\-nfw are stopped; my stom- B | larmers has come to stan There ar to
ach is better, and 1 feel better in every way, I no longer have those despondent spells, and life is a pleasure. T wish to g | nearly one million men m 1t at present
thank vou for what vour Belt has done, and your honest dealing with me JAS. BROWN, Hallville, Ont. [not for political pu but for th
. \ g 3 . . | 1t LOT YOUTLICH rposes, b [¢) ( .
“Dear Sir,—I1 have worn your Bel. for thirty nights. and it has taken the rheumatism out of my hip. 4 PUrpose o bendi "I T - bae; lit
3 “Yours truly, J. D, REASBACK, Vankleek Hill, Ont. [ PO rendimiz to their own busi
; e : Nt Fhat is the reason why  the
“Dear Sir.—I have worn the Relt which T purchased from you a month azo, and I am feeling much better I | S . ) o ‘ .
don't have those weuk spolls any more, and I feel much stronger than I did W, I MACDONALD, Leamington, Ont.” |7 ok “y“" bringssresult with so litth
‘ ) noise.  There are already more thai
I can send you one from your own town if you will drop me a card. | don't ask anyone to buy my Belt 700 co-operati raimn elevators ownes
on speculation. 1 know that it will curesany case of Rheumatisim. Varicocele, Indigestion, Constipation, or any by the ners who produce the oran
weakness caused by ignoring the laws of nature, LAame Back, Sciatica, Kidnoyv Disease | has not gone as One of m Ruthven. Towa  1‘\(.
far as Bright's Disease. I am willlng to take all chances. All I ask is fo you to give reasonable security to the farmer ‘»,‘ ‘7. e 1\lf,' 1‘ 1 o
that I will get my pay when you are cured, and 1 will arrange a Belt with all Decessary attachments suitable S “I ]"“\I 1V I
z | ) A J . § Capitalmmvested, 2Ain g aclratio
for your case, and send it to you, and you can I .H A y {
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