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TH1È MAN FROM SOUTH ONTARIO
Reciprocity as Debated on a Railway Train

By WILLIAM HENRY

W Ewerein the smoking compartment of a
train between Montreal and Toronto.
The day was particularly bot and the
trip so f ar had been uninteresting. After

lunch two well-groomed men strolled back to the
compartment and, lighting their cigars and com-
fortably seating themselves, continued a conversa-
tion which had evidently occupied their time during
the meal.

"It's a bad business, John," said the olden of the
two, "no matter how you look at it."

'"Yes, Mr. Brown," dolefully responded the man
addressed as John. "It is strikibn- a deathblow at
the industries of this country."

"The worst feature," responded the other, "is the
attitude of the farmers. They are ail prosperous,
neyer more so, and that prosperity is due to the
markets we manufacturers have made. Why the
farmers of this country are simply nolling in money
at the present prices of farta products. Wallace
Nesbitt the other day coined a good phrase when in
an interview abroad lie said that *the country is
drunk with prosperity.' I think in this movement
for lower duties the farmers have been supremely
selfisli. I suppose it is a dangerous thing to talk
politics in public places, but I see that none of you
are farmers."

"I don't know about that," laugÊingly answered
a well dnessed, dlean cut young man sitting at the
end of the long seat by the window. "For one, I
must answer to the soft impeachment, but pray
dlon't mimd me; I arn interested ~In yeux point of

"I did not mean to give offence, I assure you,"
poiiteiy replied Mr. Brown, 'wben I referred to the
farmers as selfish."

"Oh, that's aIl right. I guess we are selfish, enougb,
but don't you think that self-preservation has a lot
te do witli nature in the facton;y as well as on the"
f arm ?"

"Perhaps it lias," answered Mr. Brown, good-
naturedly, "but you must realize that we manufac-
tuners have so much at stake ini this question of re-
ciprocity that we are natunally alarmed. You see,
we not only devote our time tQ the industries in
which we are interested, but our capital is also at
stake.Y

"Well, I guess we are in the sanie boat again,"
responded the other, slowly. "I arn not farming
in a big way, but mny hunýdred and fifty acres in
Snil+, COntmr;n 'oe4tli h iinu !ind rI nrnvp-mênf
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suppose you can look at it that way, but yon
apparently prospenous with so much capital,
if you will excuse me for saying so, a few

s ago it would be a rare thing to see a fanmer
îng as prosperous as you."
arn doing ail right," neplied the other. "I arn

complaining a bit, but, when the capitalists of
)nto recently signed a mianifeste as to thein un-
npled prosperity it was loeked upon by us as
er unnecessarv, We knew that thev were nos-

sundown, and shortly afterwards to bed to rise and
repeat the performance day after day. Would you
be content to run your factory on those bours and
with that profit ?"

"My work is neyer finisbed," said the other. "You
have little idea of the worry of a manufactuning
enterprise."

"Maybe tbat's true," answered the fanmer, "but
if you were as dependent upon weather conditions,
the effects of drouth, ramn and frost on crops as we
are, you would say that our lives are not witbout
worry. But that bas little to do witb reciprocity,
I arn really very sorry that it injures you gentlemen.
May I ask wbat business you are engaged in ?"

4"1 arn a shoe manufacturer," neplied Mr. Brown,
"and my friend is in the woollen goods business."

"Is your protection mucb reduced ?" sympatheti-
cally enquired the farmer.

"No," answered the other.
"How much ?" persisted the farmer.
"Well," said Mr. Brown, hesitatingly, "you see

we are not bit at ail as yet, but it is the thin edge
of the wedge we are afraid of. You must realize
that the country cannot stop at recyprocity in farn
products. The reciprocity pact must inevitably lead
toa general lowering of the duties."

'And you mean to tell me," questioned the other,
sharply, "that, having accused the fare of selfisb-
ness, although uninjuned as a manufaairer, you are
opposed to reciprocity because mayb* erhaps, pos-
sibly, something may happen in tleEstant future
to lower your own protection as a rest of this pact
going into force ?" The young maiMrned to both
the manufacturers, speaking quickWand showing
b yhis voice for the first time the Wat of debate.
There was a silence for a short time and then the

olden of the two men spoke.

44 controversy about reciprocity invoives tooA rany details of a train discussion, but as we
bave started I wiIl try to briefiy state oun position.
The National Policy of protection is the basîs of the
prosperity of our countny both industriai and agni-
cultural. You on the farm and we in the city are
dependent uipon one another. Protection lias built
up our towns, and our towns have made your mar-
kets profitable. It is much better for you te selI
to us than ini the far-away markets; on, in other
words, in the home market the fanmer gets the price

en alike in the nuin;- and bie-
r the farmer and protection
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home market can be reacbed by the Canadian pro-
ducer only at great sacrifices. Can you blame us
for preferring the near market to the home market?
Now as to our being dependent upon each other-
you have stated that the manufacturer has made the
farrner's market, but you have neglected to point out
that the farmer bas made the best market for the
Canadian manufacturer. It seems to me that, mnas-
mucli as your prosperity depends upon ours, you
would favour rather than oppose anything for the
benefit of your good customers-the farmers of this
country."

"I. arn afraid you are talking more fairly by the
manufacturers than usual," said the younger manu-
facturer. "Fromn what I know of the farmers the
majority of themn are out and out free traders. Take
for instance Drury, wbo opposed Tommy Russell in
debate at Beaverton. Don't his free trade views
more nearly represent the farmers than the moderate
protection views you have expressed? Take Rod
Mackenzie, Secretary of the Grain Growers' Asso-
ciation, and Dr. Clark, the Member for Red Deer.
How do you reconcile their position with your own?
Surely they are champions of the farmers' cause and
we are entitled to take their statements as represent-
ing the views of their constituents."

"There are a number of free trade farmers just
as there are free trade lawyers, doctors, university
professors and even manufacturers. I for one arn
not a free trader. I believe in a tariff for revenue
and a tariff for sane protection of those industries
which neced and deserve protection. I will admit that
there are industries which, liaving resorted to com-
binations in restraint of trade for the purpose of
artificially raising prices. have forteited in my opin-
ion ail rights to any benefit from the tariff. But in
the main we farmers are proud of our manufac-
turers."

"Except the impiement manufacturers," rather
sarcastically interrupted the younger manufacturer.

"No," answered the other goodý naturedly and
overlooking the tone of sarcasm. 'You are in the
wrong furrow if you think the Canadian farmer and
the Canadian implemnent manufacturer are natural
enemies. We buy heavily from them, it is true, and
naturally pay some of the duty which protects them.
In some cases, if 'I arn flot wrongly inforrned, you
manufacturers are allowed to bring in machinery
that you use for manufacturing purposes at low
duties or entirçlyfree of duty. We' miglit put in
the same claim f or our implements. But how little
have you heard of free implements since the 'reci-
procity pact was brought down at Ottawa? The
Canadian implement manufacturer has kept abreast

of the times, in sonie cases aliead of themn. We have
paid him geed prices, but we have got goed honeat-
made iniplements."

"I thouglit you complained that farm implements
made in Canada were sold cheaper abread than
here," suggested Mr. Brown.

"Yes, we did, but the manufacturer countered on
us. with much the sanie argument 1 gave you a few
minutes ago about the home market. He showed us
that the home mnarket was flot in ail cases the
cbeapest market te reacli, and from this yoji may
conclude that there is nothing in that mystic term,.
'the homne market,' that over-rides distance with
either the manufacturer or the farmer. And of
course you must not overlook the fact that we get
a very substantiai reduction in farmn iniplements un-
der the proposed tariff arrngmets.

"Gentlemen, I must apologize for speaking at
such length. When I get warmed up to this subject
it is liard te stop. As a penalty I am going te buiy
the cigars. WIIl you join me?"

"I was on the point of rnaking the sanie sugges-
tion," said M4r. Brnown. "I amn sure that we will
accept yeur hospitality with pleasure, altbough for

one ~ -I utcofs cannot accept yeur reasoning.
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