
$ *
> »s -•40 • JC

♦5
ho
S»
•s•s
>1»Sho

l
«« ....

9»
• 90 O 
. 90 e 

90 o 
90 o

: :b
D •
ri ....

• >M
• • ao
3* ....
S ....o
s •

o • 71
» ....

'4 • <5 
IS o<W.
. • “iii .

IS
b tie
. • 3».
is 1 *ri• « ID • 01

:n • M
• a»

>4

1
At first sight it would

extraordinary that the
the situation.*
seem

i
[fisc]almost

0f the lower kinds of crossbred drnitmiAmmran

insurant? Campait^ 
N«p|ork

colonial wools should have risen, since 
from 4d. P« lb. to i4d. per lb.,1002,

and that this great advance should still 
be maintained in view of the 
son’s wool, from Australia being due to 

in bulk within the next two

new sea-
CAPITAL

$1
V

arrive
months; but here, again, we have to take 

consideration that during the past 
eight years the stocks of these

9
NET SURPLUSinto

1 *seven or
low colonial crossbred wools have been 
greatly depleted, and that,* in addition, 

is probably a greater consumption 
than at any previous time since 

a really large

99
ASSETS

there Iof them
the importation began

The high price of these cross-
99 ron

AGENCIES THROUGHOUT CANADA.
bred colonial wools is certainly causing 
a considerable decrease in their use in 
the Bradford trade, ai they are specially 
suitable for the making of cheap dress 
and men’s wear fabrics, but the high 

carried them beyond the 
It has,

and lost everything. Their experiences t 
emphasise the value of singlc-minded-

They hint at the im- . |

the country sustains a loss, of abou^, j 
$200,000. Happily, the accident was not 
attended with more serious results, but 
as it was, three hundred feet of wharf, 
carrying 850 tons of coal, belonging to 
the R and O. Navigation Company, is The case of one of the most success- 
at the bottom of the river. The break is full dress goods salesmen in New ork is 
attributed to the underlining influence to the point. Fifteen years ago lie 
of water from the river Richelieu. BuT, assistant to his uncle who was 
this structure was only put up in 1903- man in a large notion house- The uncle 
04 How is it so soon wrecked? Did sold goods in big quantities an g 5 
no one know about this “water from per cent, commission on all his sales.
th„ Richelieu*” Must we still continue He had an extensive acquaintance among the Richelieu. ^ ^ what is thc huycrs who flock to New York every

year, and in the course of ten years he 
Then he decided

in business.ness
portance of “a shoemaker’s sticking to 
his last.”

prices have
reach of working-class wearers, 
however, been found possible by mixing 

crossbred wools with a proportion 
and shoddy yarns to produce 

fabrics of good appearance of the 
which could be sold at

these 
of cotton 
dress 
tweed character, 
popular prices.

was an 
a sales-

Mercantiie Summary.
to have instances 
known as L

It is believed by some parties in Mont-
of the

Government work?The St. Catharines Building & Paving 
Company, Limited, capital tsfifico, has 
received an Ontario charter. It will 
make and sell brick, stone, flooring, 
roofing, poles, and products made from 
cement, marble, gravel, sand, etc. J. >• 

and Jos. Johnson, of St.

accumulated $75.°°°-
into business for himself. Insteadto go

of s(lifting a wholesale establishment, 
the kind of enterprise he knew, he went 

in Kentucky and opened

that the real purchasers 
Shore Railway recently were the 

& Hudson Railway Company, 
the Grand Trunk would

real 
South 
Delaware 
in which case

formidable competitor in its own
to the British Columbia , ca^" enuance'into Montreal -phew^who “^Lphew ^ to

™i; “S l^». j. ^.« «•>«-. «— *• —•

great attractions in the neighborhood of ,nay be stated that ,h' ^lJt ; road • N the imclc had what business men 
in the Horsefly district. Company proposes to extern! •» Now tn ^ w knew a„

California «Pert from Sojdj^*o the Lut dress goods and other dry good, - 
would be ass^teu y „e so,d big bills and he got 5 per cent,
amount approx.ma commission on the whole amount. W hen

* * * .he Went jinto the retail business he

KEEP.NO THE BUS,NESS IN 8o„d b„,„.......
HAND Rut that was not all. For example,.he

• paid eight cents a yard for a bolt of
walking PQrty yardg of doth and he sold it at

retail for ten cents a yard. Two cents 
good profit. But he did 

he sold

V
a re- 

hc was
to a town 
tail store. In three years 

He is now working for his 
more than $6.-

find aPetrie 
Catharine? are among those interested. ?

An item

'Harper s camp 
A few weeks ago a 
reported that the prospects w

of $30,000 to ascertain 
oil in paying quantities, and 

the Beaver Valley Qil Company has 
been incorporated to prospect for 

Valley, which is adjacent 
with a capital of $100,- 

based on

the expenditure
if there was

He knew all about
now 
oil in Beaver

The New York brokers were ' 
down Broadway when -a
of a» office building and passed them ^ ^ #
His Iclothés were shabby and he lia a ^ cot15;dcr that in many
nervous, worried look. 0„ly five or eight or ten yards out of a

“l>jd“you notice that fellow. < - whole bolt and that the rest of it rested
.one of them. t idly on his shelves! a dead loss. That is

"Yes. Who is he?" why he failed. He did not have the
• The usual story. Five years ago he ^ mind „ Hc had gone into a busi- 

wasi a rich merchant in Mississippi^ e ^ ^ hc did not know. 
had made $200,000 in the dry goods busi-
ness. He thought he could make more ^^eat merchants 

in New York by becoming a singlc.mindedness succeeds. He started,
looker.’ He got an of A . ,jfe as a 9lnan merchant and bu.lt up
'safl The safe is all he ha^ ^ vn„rmous rçtail business. He was 

y|ou can meet dozens o M ^ ^ fathcr of the department store. He
this man every day m ^ ^ who was the kind of man who could walk 
cve|y other city. » > nne busincss around his stores, smiling at h»s cus- 
bavk made money m each ■ tomers. asking if they were well cared
îak'-n^another that they did not know . for, and the people whom he- wa.

to Harper’s camp,
Opinions of reliable 

what is now known l 
are favorable as to the chances.

We observe that the Canada Chemical
Limited, has 

and

men
about the locality,

000. came outman

cases

Manufacturing Company, 
opened a sales office for Toronto 
district in the McKinnon Build,fig of 
the latter city, Mr. Albert Neighorn be
ing in charge. This is in addition to 
their distributing warehouse already m 
existence in Toronto. The company 
finds the growth of its acid and chemical 
business in Ontario necessitates^,v.ding
the territory into sales districts. w 
make acids and chemicals as usual at 
London works, but these ivisiona 
points” are for the convenience 
company’s customers and for facilitating

business.
On Saturday, last, part of the Govem- 

wharf at Sorel, Que., gave way, and

1

other hand, the career of one 
shows how

of the

ment

THE MONETARY TIMES

.

A Jill

8 8
*5

4

—

f

Tz
zrui

S B
U

 
u w

- w
 ~ 

---
---

--
---

---
-—

 m 
go

 • ■ w
 • ■ 

-•
« 

—
 —

 ~
 

---
--

88
88

88
88

88
88

88
88

88
88

88
88

88
88

8 |
 8 8

t*
8: 

*8
8 

88
88

8*
88

88
88

8 
■

8 8
 8

88
88

88
8T

%
88

88
88

88
88

88
88

88
° 

*»
8«

<*
*»

 P»
8«

H
nm

r

' 901


