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matters worse, and  during the week middling
uphods at Now York dec'ined to 11-1-16c.
There bave beon more frequent sales of wool,
Lut prices remain at previous low levels, Some
13le woolen mill machinery lias started up, but
some has been stopped.  Grocery staples have
tevn quict. Sugar is cusier, Coffee weak, with
3 reduced consemptive demand, and tea is
:¢ jower. Dairy products are quict and 1 buyer's
faror.  Petroloum made but a shght advauee,
wu the fece of the prospective mcoming ot new
wells. There wore 174 failures in the Umted
sutes during the past week, as compared with
25 in the preceding week, and wich 195, 153
B iood 1’1 respectively in the corresponding
! jouling weeks of 1884, 1583 and 1552, About
f /3 per cent. were those of small traders whose
fapital was less than §5,000. Cunada had 26,
t3n increase of 2.

The Coal Trade.

i Gradually the several ports and places are
{
H

cpening up to trade, ard there are pricc lists
row being issued, so that one wmay say the An.
tbracite coal business has entered upon the sea-
Yonof 1885. It should bea good one with any
‘ sdecveutly hooest management, fur there was
vercr 2 better foundation apon to ground the
B bLusioess stractuce.  The coal has an intrinsic
% \alue, it is wanted in cestain quantity, and
E adequate retu.n should be forthcoming, Tne
)priees wade for tidewater delivery are fully
fives space to in another column; as a rule
four dollars for stone size is the quotation, and
L ﬁt seens to us & low one, and the steaw sizes, as
ihey are called, ere kept at a low range m order
F Lot to give the trade up entirely to soit coal,
Yessel owness are trying for a sceveuty-five
pate from Buffalo to Chicago, while stuppers
# e working for sixty cents. Iiis appatent that
E itocksall round arc very light, for we hear of
Deats loading hero forgCanada, and at Buffalo
or Chicago, to get out on their trips as carly as
E bessible.  The Hadson iiver is 20w open, and
fonsiderable tiade will Le done along tius
[ tonte. The stocks in fizst hands were uever so
i:owu at present, aud even the retail dealers
¥ dre seing the boards of their yards.
§ With the opening of rivers and c.nals there
éaspﬁng to even tho soft coal trade. Balu.
K 3 Bore is now doiug a large shipping trade, and
i e ootice that freigints are ruling very low.
[ %ne feature of the seaboard trade to note
B i wick is the closing of the contract for
B Serly coal to the N.Y.C.& H.R. milread ; it
$ Bosorer ahundved thonsand tons. We are
"} -#forred officially that the company decides to
“BE aleno coal by water this scason ; this places
B ie contract with tie Clearficld Bituminous
“Wg ©alCo., and it is just so much loss to what is
b alled the Cumberland interess.  The strike
%003 the Mononghahela is ended, at three
f &nts per bushel for digging; the operators
ﬁe ia becanse they find stocks depleted, due
tamonth’s idlencss, and the fact that many
flfgeoontracts must be filled, and to do this
‘ fﬁkmcn must be put to work. The risc in the
3 l%cn kking off the stock loaded, and giving
R clance for Lringing up the empties has
..&En 3potent fartor in this result, which may

beloag lived for many good aud sufficient
2 —Coal Trade Journal,

Keeping-up with the Times.

The loug-coatinued depresston of trade, and
the couseyuent greatly itensihed competition 1n
almost all branches of business 1s undoubtedly
bad iu many respects for everybody, yet in
some things 1t nay he deemed distinetly ser-
viceable, In prosperous times people are apt to
grow carcless and slovenly. They ncglect the
little matters m favor of what they consider
mose important oues, and so acyuire habi.s aud
practices which are Jecudedly detremental to
them and their affacs n the fong run, When
trade is bad more stisctness 1s observed and
enforced, and the nunor matters are as care.
fully lovked anier as though cach and every one
of them represeated the diffe.ence Letween sue-
cess and failure, That that shou!d be so is of
itself a great gain, thevefore we have the im.
pression that dull times tre not in all respeets
bad for traders. It also needs no argument to
prove that the keenness of comypetition sharp.
eus wen's Wits, promotes enterprise, and ucces-
sitates cconomics which are most useful of
themselves, and frequently lead to develop:
iwents pre.iously not contemplated. Starting
from these premises une nughe wfer that as the
depression %:as now lasted fo: some years, we
ought to find almoest every member of the trade
in a state of almost svpernatoral perfection and
*“ sharpness.™

Af a matter of fact weare afrud that that
inference would Le very wide of the mark, and
that 1 undreds, probably thousands, of business
men all over the country bhave been taught very
little indeed by all that has transpired. These
are by no means retail tradesmen only ; on the
contrary, the list includes many mantfacturers
gnd merddants, and some of whom have old.
es.abiisbed bLusinesses, and are well-kuown all
over the wor.d.  liey do not show what the
Anmericans term “‘suap or ‘G’ the con-
duct of their affans, that 13 o say they are
content to go in thesame fashion as thewr grand.
fathers or fathers, and thk the world is all
wrong when it moves on and leaves them be.
hied. This class incdudes all the objectors to
improved machinery amd apphances; those
who do not tead their trade journal reguiavly ;
and those who velieve thas we still have an ex-
clusive monopoly of all hirds of manufactures.
They are bornd down by precedent m  all
things, and will not wove, even 1u the most in-
sigméicant affates, antil they huave laboriously
ascertained what wa: done in siimlar matters
30 or 40 years previous. Iu all their transae.
tious tradition lias a strong hold, and they can
not be brought to anderstand tha' new materi-
als aud methods are better than the old onzs,
or that it is possible fo. any plan to be an im.
provement on what they did ** when they weie
appreuticed,” or ** when father wao hving.”

To gentlemen of this way of tlanking and
acting Galileo would have appeated a revolu-
tionary impostor, Watts a dreamer, and Ste-
p)fcnson a aaving lupatic. They are almost
hide bound in precedent aud prejudice, and
will even lose their businesses piccemeal 1ather
than abandon auny of theit antiquated ways.
They are in wost unpleasant contrast to the
keen modern busiress wan, who deals with

and knows that he must move if he wishes to
keep up with the time in which he lives, Heis
watchful of the doings of his competitors, and
allows them to do nothing of which he long re-
mains ignorant  He is content to sccure a faiy
profit on his sales, and would rather have 500
accounts on his books at an average profit of 15
per cent. than 30 yiclding 50 per cent.  He ex-
tends his operativus, ‘withia sifc bounds, by
every legitimate means, and recogaizes that n
the multitude of custoniers, as well es counsel-
lors, therz is safety  His works and oflices are
laid out and managed in the ranner best suited
to his busin <, and his trz vellers and cgents
are so engaged as to keep them ever on the
alert, whilst the results they sccure are alike
good for themsilves and theit principals. His
bookkeeping is clear and comprehensive with-
out buing involved, and he kuows the great
value of being able at any n:oment to ascertain
at what expense he is working, the profits he is
making, the percentage of expenditure to pro-
fits, and the tike  His accounts, indeed, are so
kept as to siv w him at a glance the weak apots
in his aysten:, aud he has them audited pesiodi-
cally by an umdependent accouutant, so as to
verify his owa conclusions or to detect lus own
weaknesses  Nuch a manufacturer *¢ believes
in” judicious advertisiog ; indeed, ke knows
that, properly done, publicity is one of the
surest, as well as cheapes? methods of ertend-
ing and su-«taining any business. For the samo
rcasous he caicfully and regularly reads all
svitable literature, particularly his trade jour.
nal, in order that he may know what is being
done by his competitors, aud so that ac may
learn what is going on all over the world, In
short, the pattern modern business maa uses
his braing, anl endeavors to so utilize all his
faculties and advautages so as to give wim the
best obtaivable returns for his capital, shiil and
Iabor. Of these two outlined pictures we wish
we were able to tlink that the whole of our
readers cou’d be 1anked in the latter category.
Moct of them are all that could be desired,
some may be termed *“half-and-half,” that is
to say, neither one nor the other, whilst some
are 2 lang way Lehind the times. We do not
wish to fresdd upen any of their coms, Lut in
their own intercsts we have alluded to what we
decm their shorteo nings, and in their own in-
terests we hope they wiil henceforth endeavor
to infuse every possible improsement into their
businesses o1 pursuits, - Tronmonger.
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The Trade Reporter.

The work of aews.gathering, be it in the ser-
vice either of o daily newspaper or in that of 2
weekle trade paper, has, as hzs cverything clse
its wight and dark sides.  In the daily news.
paper oftice, the reporter, unless he is assigued
to one of the regular departments, such as the
State or Usitsd Ntales courts or police head-
quaiters, has an over varying round of dutics,
during the performance of which he has pre-
sented to lnm hife in ail of its different phases—
roed, bad, and adifferent.  The requireincents
of his paper mway cull upon him to attend a
noen-day wedding oran &iternoon funeial,while
the evemng may be devoted to a Madison Gar-

points as they arise on their respeetive merits, i den aparring-match gizen underJudge Barrett's



