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THE ¢ DRUMMER.”

Young, strong, alert, bright eyed, he
goes his way with a self-confldence unsur
passed by a popular preacher, and an
audacity uncqualed by a beautiful woman,
The nerve and clan of the commercial
traveler, on a charge. or in the sack of a
captured town, come upto those of any
African hunter in the whole French avmy.
Most emphiatically he has nerve—especially
when he comes to make out his bilt of
expenses.  Hix footstzps are good to follow
in when one goes a journeying. His busi
ness is to know wmankind and their vays,
for, by knowing them, hie gets about the
Lest of everything going—even gets the
best of bright mga sometimes.
whicli hotels have the softest and cleanest
heds, the most inviting table, the daintieat
service, the prettiest and ncatest handed
chamber maids.  He is on familiar tering
with conductors, cooks, hotel clerks, stage
drivers, waiters, tramn boys and other
per<ons important to the itinerant. e
al4o knows where the best tipple i to be
found ; but, to the credit of his discretion,
be it said, he is usually abstemious,
though seldom austere, and somctimes
tectotally abstinent. For, contrary to a
current impression, he is not given over to
the scrvice of a certain great personage
whose wages is death. There are even
pious men in his ranks, class-lenders, who
can supply a vacant pulpit in a country
village when the pastor happens to be
absent of aSunday. One of his marked
characteristics is his youth ; and hichasall
of its virtues and someof its faults—others
he has overcome.  1le is not all young, to
be sure, for some of him are middie.aced
men, marricd, who must sce wife and
habics at least ottce a week.,  But for the
most pars young blood riots in his veins,
and hic has the hope and high courage
which it carries. He realizes that he is
the coming merchant prince, and sceks by
hard and honest work to hasten his pro:
motion. He isa nissionary, carrying into
remote country districts thelatest stylesin
slang, trowsers and chewing tobacco.  1le
isalso 1 past master in the art of coaxing,
asgirls and country traders sometimes find
to their cost; though he usually treats
both with consideration—unless they are
taoconfiding. Somc tempiations it takes
a hicro or ssint to resist, and he is neither
saint nor hero. At times he awakens
awful jealousy io the breasts of rural
swain, and they look upon his gorgcous
raiment with cavy 3 but generally they are
fast friends, and swap lies and brass
watches in a sociable way. Throughmuch
travel, he becomes cosmopolitan in hix
tastes. Al dishes arc familinr o bis
palate, from corncd beef and cabbage to
salmis and ragoutx, Even hash he docs
not disdain when he has confidence in thie
ccok. For the most part, lic finds the
plainest food the best, and fights shy of
dislics like the xalvey charlotte russce,
which atsome country inns is csteemed a
Juxury, instead of the affront to both
palate and stomach wise men kuow it to
be. Herarcly refuse« to cut awatermcion.
Above all, hc belicves in this great and
glorious country with all his heart, never
wearics of chanting its praises, i willing
to fight for it, lic for it, and, I dare say, it
niced be, die forit.  When lic goexstrange
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of his own, and gazes abont him upon
marvelous sights with the stoicismof a red
Indian, the nil admirari air of a finikhed
dandy ; though he is free from the weak-
ness of refusing to ask questions, and
where business interests are coucerned
immediately becomes **an animated in-
terrozation Loint.” Once more, and per-
haps most Qistinguished trait must be
mentioned ;. Heis a great story teller,und
carries a full line of anccdotes, good and
bad, in stndard goods and novel bhoth,
every trip; for his business is to interest
men and so lead them tolook kindly upon
him and his wares. While not denying
that some of these little tales have a
breadth and freedomn  of expression
remindfil of the **merrie gestes ™ jovial
monks in old times told in the refestory,
and trouveres and jougleurs in both cot-
taze and hall—tales like those the pious
Valors PPrincess and promoter of heresy
wrote for the edification of the men and
women of the sixteenth century 1 demnr
to the idea that they are generally vile.
Almost all are humorous, to be sure; but
though some be ns rank as a bit of mouldy
cheese, the most are as bright and clean s
a newly serubbed milk pan, and couvey as
~holesome stuff.—Lortluna Press.

THE BUSINESS MAN
CLERKS.

The world credits the American business
aian with being industrious and carveful,
aund to those qualities, quite as much as to
his native shrewdness, is attributeq his
wounderful success. 1le isa worker in all
that worl implics, and all unite in accred-
iting to him a closer attentlon to the
deiails than is given by men of other
countrics. Employes overlook this fact,
and they look upon their employer as a
man who has protited by their labor, not
stopping to think of the hours of toil and
trial that he has passed through. The
workman has his fixed hours for labor,
and when the day’s work ix done his
mind isnot tormented with thoughts of
the morrow ; but with the employer there
arc no stated hours for work, his only
limit is the few hours not given to sleep.
The hours in his shop when superin.
tending his work arc his casicst hours.
His scverest toil is that of providing ways
and means for conducting his business.
To do this he must find customers, watch
commereial aflairs, look (o credits, sce
that the work produced is ruch sv will
sell well, guard against waste in cvery
departinent, be ready to mect competition
without loss, and to systematize the
workings of the factiory and oflice that
losswal! bereduced to a minimum, and the
oftice will always be provided with funds
to mect all demands upon it. His life is
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;cne continuous round of labor,and the

closer atiention hic pays to the details, and
the wmore prosperous the business, the
bLetter it is for the workmen. Then, too,
the more active the man, the closer his
conncction with his bhusiness and with
his relationship to his workmen, and the
fess  friction  Uletween cmployer and
cruploye.
—_————

The question of liouschold suffrage i

likely to lead 20 riotous demonstrations in

" countricy for to sce, e upholds the honor} Belgium,

HOW TO COAX TRADE.

Let us take up the sulfect of calling
attention to other goods than those asked
for. Clerks should be coachied in this
fletd and in small stores where mer.
chants themselvesdo this toa cons{der-
able extent, they can take some lessons
to mood advantage. There is a very greag
difierence between placing a customer in
an cmbarrassed position with reference
to an article which she Is being shown
and drawing her attention to its excellent
features and iz an off-hand way pleasing
her.

The attention and pains you show in
trying to supply your customer’s every
want makes established trade. The cus-
tomer who becomes nervous and has to
Jjust tear herself away from you that she
may not huy what she has no earthly
use for, is not going to have the pleasant.
est feelings when she realizes the situ-
ation she was placed in in your store. A
greatevil is reflected through 1hose un-
pleasant feelings. An ever-present desire
to cuter your store, whether for a spool
of thread or for 3 purchase amounting to
$25, is the spirit you should cultivate.—

Dry Goods Economist.
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NATURAL WOOD FINISH.

The popularity of the natural wood
finish should insure greater care thanlis
exercised by most bLullders in the
selections of panels haviugz rich grain, 4
sery large majority of the panels now
uscd show acentral cut of grain, but the
balance of the panel shows nothing but
the cdzes of the growth rings. This is
duc 1o the manner in which the logs have
been sawed, they being slabbed from the
side, and the rearer the cats are to the
hicart the narrower the grain sutface.
There are incthods of sawing whercby the
logscan Le cut to show a rich gerain,
whereas if cutin theold way they lack
in color and character. Oak pancls show
to the best advantaze when cut to show
the meduliary rays— that is, when quartsr-
sawed. The few central boards of an oak
log show these cven when cut in the old
way, but they are entirely lost on the
cdges with the outer plank. Ash depends
upon the crossing of the lines of the
growth rings_for ite richness, and the
best re<ults can be obiained by cutting
from four sides. This methed does not
give wide plank, but there need Le no
trouble in sccuring those twelve to
fourtcen inches wide, which is & fair
average for the width of panels, The outer,
or what isknown as the “sap,” portion of
both ash and oak. is softer than the heatt
and being more porous, it absorbs the
filler, and in  most cases shows a different
tiat than the more solid wood. Oak in
particular turns dark, and many panels
are spoiled by the dark, muddy strip
along thic top and the bottom edges of the
body when finished. A crooked log
sawed S0 as 1o cut across the curve will
givex much better selection of boards
than a porfectly straight onc, unless the
Jaticr is sawed diagonally across from
endto cnd. By resawing, good boards
could be cut from some of the atraight,
thick plank now In thc market, and the
loss would be trifling as compsred with
thexdvantage in appearance arising from
increased richiness of the yrain, )



