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insurance men of the city, they were astounded but 
anxbus to have the bank put it to test From the

"Northwestern Bantoi^bSittCTfrJS thebaik- °\ * J* i"sur,nce herein lies

er’s standpoint but it is of particular interest to 17 the pl»n as far as the bank Is concern-
life insurance men and Is particularly Illustrative of , show ,he benefits derived and the
"* S'°"H COOPerl"" ** 6"*“" *”"»»“ fom F.‘S.'S

Insurance Co. is reproduced :
-.......... ------------—, ...vu,., ,.„uw s game. teiv'eS^üt? !!£y°Ur bank to *» ‘bsohi-

History has taught the doctrine of being a*little Lbi^ In ’ ^ *h1aMf >ou wi" look up the 

faster than the other man and beating him to It, was jntrn<wi • smcc industT‘*l Insurance
rather than take your competitor by the hand and insurant rün'" 0 tb,s counlr> by the Prudential 
pulling him along with you, that you may share savins % °f Amcr,ca the deposits in the
the benefits with him. ^ „8 *COuntry have steadily Increas-

Banks and insurance companies are often looked T.. . 
upon as rival interests in the business of holding H ,s ,s evidence enough that the insurance-bank 
the savings of the public. Nevertheless, in the * ver,‘sements are of material benefit to the insur- 
foilowing example is shown how a bank has con- ,hn„C®hmeLn ", many bankcrs want to know what 
siderably increased its deposits and good will by Vh « g® $ oul of this expenditure of money, 
advertising the insurance companies; the latter, of . rs* rcsult to them has been increased confi-
course, reaping a profit from the bank’s expenditure ,, , ,mslitution- ** was impressed upon the
also. ba,‘k °ffdals daily while the campaign was going

The idea was worked out from the theory that if wh'. . r'e"<7 patrons and press praised the bank 
the bank would publish advertisements suggesting ... a taken so broad 
that a young man who had no insurance might save 17 IC'. a7 .ll
the amount necessary for the first premium by tinn ra'Sfd l,s ,
making a regular weekly or monthly deposit in the ° he pcoplCl 
savings department, it would have a double effect The sccond benefit, while also intangible, was
—it would secure the bank a few savings accounts, "° css valuable and positive. It was good wilL
but through the bank’s Indirect indorsement it would And the Sr°wth of any bank is largely a matter of
assist some of the agents in that district to sell more g°od wilL So when this bank spends

advertise insurance what is

|

Hi!

companies and banking institutions.
It is not the usual thing to expand your business 
‘ profit through boosting another fellow’s game.and

'i

n

a view to serve the 
strongly indicated that the bank 

already high standing In the estima-
iwas

ji

money to 
more natural than that

This enterprising bank went further into (the insurancc man who feels the beneficial effect
matter and the deeper they went the better the pro- of . camPaign should reciprocate in every way 
position looked to them until finally four advertise- poss'ble 1° increase the business of the bank? 
ments were prepared, which brought out the follow- T,he tan8ible results were equally gratifying 
ing se.en points: During the months of the campaign, the checking

1. Save systematically to pay the first premium. fepoS,7tS °f thc bank incrca“d over one million dol-
2. Save systematically to meet subsequent pre- ar\.he sav,ngs deposits over #400.000, and both

miums. checking and saving deposit totals reached the high-
3. This savings plan will enable many people to ®$ poilti In thc hi$tory of the bank.

buy life Insurance who otherwise could not meet Thc bank has kePt a record of the number and
a ? Prf“ _ amount °i checks dmwn by insurance companies that

• t will help the sale of life insurance to were used as initial deposits in opening savings 
people who are afraid they will fall down on subse- accounK ,n one week nine of the accounts opened 
quent annual premiums. in lh« savings department were started by benefi-

5 The case of meeting the annual premiums will «1"'®*/ j"su™ce P°llcies, some endowments and 
further the purchase of additional insurance by those !!^® t®h claim3- Thc ««regate of these nine 
already insured. y accounts was 830,000 and more than ha.f of these
*£££? ~~ -»« '»« rj.rr.^rr

«<«r:6* “ •*» h-., ^

for the benefit of the inLrancê menait YLe™ *[* h V*®!® re$ults h,ve col>vinced the offidab of the 
be even more than a fifty-fifty proposition*^ 2“ * hasp,M and wil1 W to boost the other 
naturally when the bank advan^thJ Tt * $UCh * mediuœ-

insurance.
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