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When a salesman talks price to you

Ask him about QUALITY
When he talks quantity . . .

Ask him about QUALITY

When he talks merit to you . .

Ask him about QUALITY
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That’s the ———————

STRONG POINT

Colman’s Mustard
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‘“We hold a vaster assortment thaa
has been.”

Here are two of them:
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For Excelle ‘_x The Newest Thing Out
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t be beaten. =
- Have You Seen Them ?

No assortment complete @ Tmeous
without them. SURE TO SELL
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