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Another Successful Sale
T is our pleasure to record
this week another success-
ful public aunction sale of
pure  bred  stock, not
Shorthorns  this  time but
Yorkshires, As will be seen from
the report to be found elsewhere in
this issue the combination sale at
Guelph last week was a pronounced
success, An average of nearly $j0
each was obtained for 86 hogs sold,
a very good record considering the
number offered.  The result of the
sale is another tribute to the high
standing of Canadian pure bred
stock,

At a mecting  of the Exccutive
Committee ol the Live Stock Asso-
ciations last spring a proposal to
hold a combined sale ol the difler-
ent breeds of swine was discussed,
Several oi the officers feared the
experiment. A few Yorkshire breed-
ers, with the consent of the board
however, resolved to make the
trial and with what success is
well  demonstrated  on  another
page. That their  successful
effort  will be followed by
others we have little deubt,  The
sale on Thursdav has slown that
there 1+ a big deman' hoth in Ca-
nada and the Tnited Stotes for
good hrecding stock of the bacon
type that 1t would be well tor our
breeders to cater to. A couple ol
these sales at least could be held in
Ontario every year. It is time
now that the sheep men were mak-
ing a start. A joint public sale of
sheep well advertised both in Ca-
nada and the United States should
be a success. Americans will come
to Canada to buy good stock if it
is brought to one point for inspec-
tion as is the case at a joint pub-
lic sale  We are glad to notice that
Western sheep breeders have adver-
tised a sale of rams at Medicine
Hat, N.W.T., on Oct, 1st and 2nd
at which between 200 and 300
head will be offered.

Dlshonug u:l Live Stock
ealing.

The permanent success of the
ublic auction sale which is fast

coming a prominent feature of
our trade in pure bred stock de-
pends in no small degree upon how
the regulations governing such
sales are lived up to Ly both buy-
er and seller. We believe the ma-
jority of those identified with these
sales have observed carefully these
regulations, but all have not done
so. We have heard of more than
one case where ‘he buver at some
of these sales has not heen able to
obtain what is due him, because of
unfair and dishonest action on the
part of the seller, These have
not been made public, but have
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heen in several instances of such a
character as to reflect somewhat
injuriously upon the auction sale
method.  The sale itself 1s, how-
ever, in no way to blame for ac-
tions of this kind, but is taken ad-
vant.ge of by some unscrupulous
individuals who use it as a means
to dishonestly further their own
ends.

A flagrant case of this kind was
brought to our notice quite recents
ly, particulars ol whith  we give
here as a sample of what some scl-
lers at these sales consider to be
fair and honest dealing with a
purchaser, At the Ottawa sale
last Februaryv, a Jersev cow, 3 =
istered in the American Jersey
Cattle Club record was offered for
sale, This cow was sold under
the rules and regulations govern-
ing the sale and knocked down to
the highest bidder in uwccordance,
it would seem, with the wishes of
the owner. The cow was handed
over to the purchaser, but was not
properly transferred by the seller,
The tormer has endeavored several
times since to obtain the proper
transfer, but without success. The
purchaser tecently received the fol-
lowing letter from the seller, and
which reveals pretty well his mo-
tives for withholding information,
which the purchaser of the cow is
justly entitled to:

“I” have had a lot of letters
about your cow, and as the cows
were sold at half what they were
worth, I don't feel like giving you
any information; but if you send
me $5.00 1 will fill out the papers
and send them to vou immediately
and will give you information
what to do, as I understand the
business. 1f not, you can find out
the best way you can.”

Considering that the cow in ques-
tion was offered for sale under such
rules and regulations as make the
giving of a transfer and other in-
formation a buy>r should have a
necessary part of the transaction,
the above letter would appear to
us to be a case of black-mail, pure
and simple. As we understand
the transaction, there was no oc-
casion for the cow being sold at
“half what she was worth" if the
owner were not satisfied. He al-
lowed her to be knocked down to
the highest bidder under the rules
and regulations governing the sale
and, therefore, should, without a
murmur, give all the information
to which the buyer is justly en-
titled. If he does mnot do so wil-
lingly he should be compelled to
do so and without the payment of
any $5.00 black-mail money either.
The only way to ensure the public
against  transactions of this un-
savory nature in the future is to
make an example of thosé guilty of
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such actions, The proper authorie
ties should look into this matter
and compel obedience to the rules
and regulations under which ani.
mals are sold at public or other
sales. As we stated at the out-
set, the permanent success of the
sale method depends in a large
measure upon these rules being
lived up to to the very letter,
Generally speaking, the reputable
breeder who has large interests at
stake, and whose future success is
dependent upon maintaining a rep-
utation for honest and fair dealing
in all sales of pure bred stock is
above this kind of thing. Many
of these shady transactions are ofe
ten traceable to the smaller breed-
ers, who do so either through ig-
norance of what is required of
them, or a willul desire to make
gain by fradulently withholding in-
formation or misrepresenting  the

facts. These should be taught a
lesson and the sooner it is done
the better. There is no line of

business in the Dominion in which
honest and upright dealing is more
required to make it a success than
is that of buying and celling pure
bred stock. = To a very large ex-
tent the buver is at the mercy of
the seller, and especially so, if he
be a beginner and knows little
about live stock. Whether an ani-
mal is sold by public or private
sale, the transaction should be car-
ried out by the seller so as to re-
tain the confidence of the buyer
and through him other prospective
buyers. The very success of the
business depends upon this, and a
breeder who countenances any-
thing of a shady nature, whether
at a public or private sale, is plac-
ing a handicap upon future business
that may be difficult to overcome,
even if he practise strictly honest
methods forever after. There is
nothing to gain and much to lose
by fradulent transactions of any
kind, and especially so n the trade
in pure bred stock. Let Canadian
breeders, hoth large and small, be
very careful of their reputations in
this regard. They will be the
gainers in the long run by aiming
to maintain the strictest integrity
in all transactions between the
seller and buyer of pure bred stock.
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Licensing Cheese Factories
The letter from Mr. Geo. H.

Barr, cheese instructor, on the suby

ject of licensing cheese factories,

should be read by everyone inter-
ested in the welfare of Canadian
dairying. Mr. Barr does not put
the case any too strongly. There
are numbers of factories running
to-day that are in no way fit for
the manufacture of such a fine ar-
ticle of food as cheese. Parties
operating these factories have bheen




