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of Ter and Cod Uver OilIt is Easy to Sell
Soaps that people believe in.

Peoplejfêlieve in the Albert Soaps.
If they find you stock one kind 
they Will come to you for the 
others.

They cover every kind of toilet and 
household soap i “ Baby’s Own,” 
Queen’s Laundry Bar, The Master 
Mechanic’s Tar Soap, Oatmeal Soap, 
Burton’s All-Healing Tar Soap (used 
in the leading hospitals).

These Are (iood Soaps to Sell
Albert Soaps, Ltd., Mnfrs.

MONTREAL '

Dealers buy Mathieu’s Syrup with 
confidence—confidence in its selling power.

Sufferers from Bronchitis and other 
lung and throat affections buy it from 
dealers with confidence—confidence in its 
healing power.

This confidence between dealer and 
customer is the strongest foundation for 
business success.

Make your stock complete.

MATHIBITS NERVINE PO WEBBS fore the con- 
ddence of all who fore tried tffem. The beet remedy 
for Headaches and all other nerve pains. , They are 
constantly selling.

J» Lt Mathieu Co», Proprietors
SHERBROOKE - - P.Q.

jjOUNG XSMYUE'S
You will shortly be thinking 
of laying ip yùur Winter

Before

Y. A S., SCUDDER and M.A R. Brands of 
PUBS STICK LICORICE, Aetna Licorice Pel­
lets, M. A R. Wafers in bags, Licorice Lozenges, 
and a full line of Licorice Specialties, includ­
ing the celebrated soft licorice lines sold under 

brands as follows i THE 
ME, THE PLIABLE Lie-

Company's brands 
FLEXIBLE 
ORiCE, TH
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