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Abstract

The emergence of global value chains (GVCs) and the growing
use of electronic supply chain management techniques in the pri-
vate sector presents both challenges and opportunities to tradi-
tional trade facilitation systems and trade promotion organiza-
tions (TPOs). This study highlights opportunities for TPOs to
integrate their traditional trade development operations (support-
ing sales) with downstream trade management functions (post-
sales fulfillment) on the basis of electronic platforms, the benefits
in terms of diminishing traditional payment risk and accelerating
cash flow within supply chains of integrating trade finance into
such e-platforms, and the potential to facilitate SMEs internation-
alization efforts through ICT enablement. The study suggests that
due to problems of attaining sufficient scale in trade facilitation
networks and the presence of externalities, under-investment by
the private sector may occur in trade facilitation systems. Insofar
as neutral third party sponsors can overcome/reduce some of
these problems, government involvement could be contemplated,
especially if SMEs are to be the prime beneficiaries in terms of
enhanced access to international markets.
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