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give. In this way many ideas will be picked
up that will in his own business prove
useful and money-making. By merely
taking a choice of the travellers’ goods the
dealer gets no better stock and much the
same lines as his compatitors, but an in-
spection of the wholesale houses and of the
goods that the city retailers are showing
will reveal many things that the country
dealer might profitably place in his store,
but which he gets no chance of seeing from

Tahe travellers' lines. The country dealer
who confines his attention to his own store
and neglects to profit as much as possible
by observing the methods of his competitors
and the larger dealers in the cities is apt to
become ‘‘rusty,”’ and will be beaten out by
a wide.awake fellow dealer, There are
many points in showing goods, too, in
which the city dealers, having greater
opportunities to pick up new ideas in this
line, are ahead of stationers in small places;
and care bestowed on the display of goods
in the store or window is never {ruitless.

CAREFUL SHOW OF INVITATION STATION-
BRRy.—A good way of showing calling cards,
invitations, etc., is that adopted by a certain
bright retailer in Toronto. He had a long.
flat case with a glass side made the length
of his window, and in this the cards and
other goods of the kind are shown. The
case is placed at the base of the window,
close to the glass, though it could also be
placed in other positions and show its con-
tents as well. There is the advantage of
using this, that the goods are not spoiled by
the dust about the store, as if they were
shown openly, and they can be arranged in
the case with much greater ease and with
better effect than if they were placed in the
window separately.

BARGAINS IN STATIONERY.—Unless the
retail stationer has a certain day in the
week which he advertises as his bargain
day, itis better not to bring on special sales
too often, or continue them for more than a
day or so when they are on, If the dealer
has a regular day for bargains, there is the
impression that whether he has any par-
ticular line to sell out or not, he will put
some goods on the bargain counter for the
sake of the day. But when bargain sales

‘wgre announced very frequently and at
different times in the weck, the public get
to think that a store with so many bargain
goods is not the place to get good quality
when wanted. Nor is it a good plan to run
a sale t00 long. People looking for bar.
gains will go and get what they want as
soon as possible after seeing the sale adver-
tlsed, and an advertisement of 2 sale which
is kept running a couple of weeks not only
does little good, but leaves the impression
that there is eitber very little bargain to be
had or that a large stock of cheap goods is
carried.

. G. H.
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Our Bew Books.

Martin Brook

A story of modern American life,
8y MORGAN BATES.
Peaper, 75c.; Cloth, $1.35

Up From Slavery

By BOOKER T. WASHINOTOR.
Cloth net $i.50

As a book of 1ntense human interest and
impressiveness, 1t cannot be equalled.

Ralph Marlowe
By DR. JAMES BALL RAYLOR,
Paper, 78c.. Cluth, $1.28

A fascinating novel, full of the quaint
humor and simple pathos of Ohio country
Ihfe. Rich in possible adventures, sur
passing in its bright witticisms, laughable
incidents, and newness of plot all the
popular novels of the day:

The Inlander

By HARRISOX ROBERTISON.
Peper, 75c.: Cloth, $1.3%

This 1s a dramatic story of love and
jealousy, the scene of which is Louisville,
Ky. The characters are strongly drawn
types, the action is brisk, the situations are
full of intense and emotional interest. Mr.
Robertson may justly be regarded as hold-
ing a high placein the list of Southern
writers.

John Vytat

Sy WILLIAM FARQURAR PAYSON.
Paper, 75¢.: Cloth, $t.38
A romantic love story of Raleigh’s
famous *‘lost colony.” The tale has a
fair historical basis, and gives a powerful
picture of the hardships of the early
colonists in this country.

The Mushroom Book

By NIRA L. MARSHALL.
Cloth, $3.00

Illustrations : 24 colored plates, 2

b!ack and white, and over 100 text
pictures.
WILLIAM BRIGGS
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ACCOUNT
BOOKS

We manufacture and keep in stock every
Jescription of Blank Books—all sizes
and styles,

LEDGERS, JOURNALS

CASH BOOKS, DAY BOOKS
LETTER COPYING BOOKS
TRIAL BALANCE BOOKS
MINUTE BOOKS, INDEXES, ETC

CONPLETE LINE OF

MEMO and VEST POCKET BOCKS.

PEN GARBON LETTER BOCK,

No Water, no Press, any Ink,
any Paper.

LEATHER GOODS

We carry a very complete stock of the latest devigos
and paiteras. <wr own manufaciore—equal 10 the test
impxted.

PURSES, BILL WALLETS,
PORTFOLIOS, CARD and LETTER
CASES, DRESSING OASES, MuUsiC
ROLLS and FOLIOS, ETO., ETC.

Newestand finest makes of laather.

~BROWN
BROS- LIMITED

Manufacturing and Importing Statloners,

51-53 Wellington St., W,,
TORONTO.



