
40 BOOKS AND NOTIONS.

BOT VEws.-One of the difliculties under which
A.JA.J Ul Othe retail trade labours is the habit, to sone extent,

of wholesale houses in selling to the customers direct.

A MONTHLY JOURNAL, 1 The question was brought up at the August meeting
of the Association and a resolution passed denounic-

DEVOTED TO THE INTERESTS OF THE j ing the system. Yet sometines the wholesaler is not
to blame, for in Toronto, particularly, there-is such
interchange of business between houses dealing in

col, $1nhioler rnid ti (Z g ago different lines that it is alnost impossible to avoid,
to some extent, selling to the consumer. Houses

0F C A N A DA. doing both wholesalo and retail business are of course
not referred to. An instance which came under our

PUBLISHED THE FIFTEENTH OF EVERY MONTH notice last winter is a case in point.
A lady went into a jobbing bouse to buy Christmas

.- I cards, but not being in the tr.ade she was refused.
She tien produced au order fron a leading drug-

20 WELLINGTON ST. EAST, TORONTO. house-with wvhom the jobber liad sone dealings-
there was no option, the order must be filled.

Another case where the manager of another drug
ANNUAL SUBSCRIPTION - - - 50 CENTS. lieuse sent to a wholesale book dealer a list of the

school books lie wanted. He could not be refused,
for the house he represented had sold to and bought

RATES 0F ADVERTSING froin the other large amounts of supplies.

1 column........................ ou .2......'°..1 Tiese two instances show that there are two sides
do .................... .................... 0 toth questin.
(10................... 3W *. *....*.*..............stion
do....................2 ....... ................. 0.'.0. Another illustration is where the firm nmay be a

Ail Letters and Coninunications interided for publication must manufacturing stationer, and naking many dollars'

S bserb ioirotha he tas in oce or any irregulari. worth of blank books for the whiulesalo firis, can-
tics in delivery. not with any degree of decency refuse to sell a half-

.. DYAS, Pn blisher. dozen pencils or a bottle of inîk.
Stîli there are some cases where the salesmen do

TnIE oOKnEI..RelS t aD STAIONERs' Ao hCATION. not take the trouble to fmd out whether or not the
-- t was intended to hld e meeting of the Associ- person proposmg to purchase is really entitled to dIo
ation on the day fixed for its annual meeting, the 28th so on trade t0rs.
inst., but the Executivu Com:mittee taking into con- Employés should have full, pltin and definitu in-
sideration the short tinie between the August gather- structions that only m very exceptional instanees,

ZDî Z>d th strneon thtae fory lhî naonth ensmderdintanes
ing and the ne intended f hr is month, considred sucli as already quoted, no orders should be illed,
it advisable to postpono it. The absence of any new jexcept for the regular trade.
subject of vit.l interest largoly influenced this deci- Ww
sion. It is probable that the Association will be me are latisfied that the whclesale dealer luses fer

calld toothr ineary spinj more by the loss of legitiînate trade than lie gaine by
called together l early spring. the paltry sunis lie gets froin the consumnurs, for

there are those who avoid as mucli as possible buying
TRADE.--We were a little too buoyant ini our re-frmtoewohvthrpuaon fdprtg

marks on trade prospects last nonth. In sonie locali- froin those wlo have the reputation cf departng
tics the crops have not turned out quite as well frein the mie of selling oasy te dealers.
anticipated, but on the whole the outlook is good. A NEw iNco (PReATION.-We notice in the Gazette

In mnany places thero is a noticeable improvement an application or a Dominion Charter by W. W.
in the volume of business, shown particularly in re- Copp, H. J. C!ar -, and C. Fuller, merchants ; H. L.
nittances which are pretty good. Thompson, Mana ter ; A. Thomas, Accountant, and

The trade is on the whole in a healthy state, no W. Copp, Salesma i, all of Toronto, to be incorpo-
inimmediato prospect of Dr. Assignee boing called in, rated under the n le of THE Corp ClARK Co.,
unless in very isulated cases. The volume of busi- (LIM ITED,) the purpo e of the Company being to carry
ness done by the wholesale houses of Toronto, is se on the business noi done by Copp, Clark, & Co.,
far in excess of last year. wholesale booksellers, tationers and publishers.

Latest English and United States extlianges report The lusiness of COpp Clark & Co. was establishîed
a slow but sure increase in business in our line. | in 1841, by Hugh Scoble, a well known aud promni-


