
THE -:- DRY -:- GOODS -:- REVIEW

MISTAKES IN EUYING.

\N .\ > A <u.N wholesalers and jobbers have
usii 5omev iîîstakes itis )car mut regard

tgi tii ur b.-mg. uin faci, the class wlo

are lpirsuuuig mtiistakei polhcies tma lie
exteidd to ielude ail importers and ail
whi buy dirert froum mianufacturers,
euliter doimestic or foreignt. This class
i% one to) whoitî aiy mistake, lowever

siglit, s ei eintg £a i)'th. and tio whomu a gre.ît deal of iercai

til- wi sil its usu.ill attributei

in I , rntoiui ia li M ont rail art a cla·,s of mer antile firins

witin ut genuir.til> dlesgntt- " whliesalers Th iese m imi

part l.irge gauiti tif dry gioods, and sel1 tit ti tu lie great
luid cfi ret.niters tihrouglimiot tit t ountry. l'ie) d lot conine

themts-ls to imtrtnlg, 1111 iIti liantlle thtemlitstta goods such

as liosiry, underwear. t ottons, etc. lut it i. tieir 11importing toc

witi h thti y look lor greatest suctess and prolit Tins year sotie

ti t hi m 111c1its muîi, mrtti l ii hI it les, tha latiusual, in view of tle fact

that trade w.s ikely toi i rttr( ted ain volume. This decision

in regard ti a icsseng of tlieir buving tmtust have becn reacied

l% thm last lai. as their iuers were then pliacing orders for

good %t<slii I t.ilers set ied this sprmtg. l'ie ho es with this

ale eiililt foresiglt c outild le iitumbered con hie liigers of oune's

riglt i. md. Th grc.t miajior:ty of the lotises pursied another

llit Y.
i lits other lilt y wa-s ti iniuirt as largeiy as uisual and re

strict their peur% bses froim ( 'aiadian niatifacturers. l'lie on
s 1e ce t, th.it onehali it tlt wholesaile honses in these two

mities are Srloaded witht imiported goois. and ticir stock of

diiestî , us aitàt iim. 'Ihety are eîtlier seliung these iiported

goiids aI cst, w less, or (arriig themi oser intil atiother

si asnci. h1 the latter i iurse is s irstied, tIhey nay' le foîîîta . a-
sult.lhîicîl r the thiei reiti iig styles . il the former, they are

dlomîug themsei and their coinreres ti usiness a decided and

. lastiig huirt.

'e atre inot denounucing tue ltpiiî rtiiig of foreigi goods

but wc stre paintig out hie eil restits oif weak niiporters tryitg

tg) c .urrs test higlia hiadt ii foreign ttarkets white ai hloiie they

ar1e pguliig in .ti setilmtec' of their ngitiig lirais. Not only

is stich a 1 ixiy detruiental tIo lte homtses tlheiselves, lut il is

detruiental ta bcoth ('aiadiani and foreign mianuifactutrers. To

anuadlian mtanti lurrs bcause teliy lose order, ai a tinte
when they iteed tin moiii st . tg) foreigl manufacturers, because

tiit ir sk, are i ecel mereased.

t'.idcli.1n mauilt lurers .ire sufferig just now fromts a dearth

1t irdts N i ri .r i nit tio le patted fromi a certain int of

sten%..s lt e h lo bang leen the 'oihintary slas s of a class

whtlt I h.s httit gari las tit , ii.aIttd as hyraa asN lackmuig

tui nligc .tid initîIx tideint actioStil, in In hir helpiessness,

ant i aimiot al tc find .1 lutte c OmpulLtsIul to best<ow uponi tiheni.

ilis I.îk tel crles u due In p.at to lte iiîstakes in buymlig

oni tit liait cl importers. .cs lt ated .ixne it is due al.so tu

tht lai t th.it ret.iltrs whic les s Ist miianufacturers are lit fully

.war< ocf wit.it is rciluired cai titemu. atnd both retadters and whole

s:tllrs iack Im tlte comidc r.:cin to whic h domxestic uanufactur.

tf% aie ettitl d l'ht agenit loi .1 maitfacturer goes into a

wholcces.Ie bouse a diti asks tor the lislilege of siowing his

suple, le rili îs "Mur Str Sutitl is just guisg to

hurpui and wc wm i 1ay il t ounti lie cois back." That is

riglt. The foreign manufacturer lias a right to his orders two

or tirece nthtils, yes, six mnonitis alead of the domiestic manu,

facturer ir. Smiti retturns a few mionthls afterwards and drops

a few hues for the agent to call. lie wants sorme goods, and if

lie can have them imide of six weeks, he will place a good
order. he orders already taken preclude the possibility, and

tien tlere is a rushing iitier and thither in a yain attempt to

gel suitable goods. ihen unsuitable goods are ougit -.but

tien they are only Caniadian, so it doesn't matter.

It is miuch the sane witli the retailer. le is not in his

eeient luiile!.s lie is buying fromi a mnanufacturer. Moreover

lie cainnot lay aside lis pickaninny ways and catnot get up

courage enuough to order ahead. 1le waits until the last moment

and tiei sends in a " rush " order, " Ship quickest way," and

expects the manufacturer to put on a double staff and work al

niglit for hlim. The manufacturer doesn't, iowever, and the

retailer tises soie profitable trade.

To give doiiestic nanufacturers a fair chance deailers inust

garder alead. It has tu be done with foreign manufacturers, and
shold( also be tdonc with lthe domlestic muilts. Th'le prejudice

wich lelittles the importance of Ile latter cliass must be wiped

awav, and mrî its place iust come a desire to) give theni every

possible oapportuniity for that development whici can cone only
fromt the co.operation of thie two classes the manufacturer and
hIe middiemiani.

l'le manufacturer only miakes to order. lie prepares a
large range of saimples, but ianifactures only the quantity of

aci saimple tait lits customer orders. It is 10 tote retailer and

hie wiiolesaler that lie looks to gauge the public demuand for

cai class of goods. l'ie ianutifacturer prepares desigis in

huge sarety, the jobber iust pick out those whichi will suit

tIhe publi, and estnimate the quantity of each required. If
tlese are not tle offices of each, then the business is out of

joit sotiewiere. Assumiing, lhowever, that tiiese are the nteces

sary duties of ci, it Cain casily e seei thlat mila nufacturers

are deservm g of more consideration than they have hitherto

received.

MISREPRESENTATION.

Nothiiig is mire valuable to a retailer thtan his reputation.
With a good reputation, lie is i ich ; witlhout il, lt is poor indeed.
To iisrepresentt the goods lie sells is !o play a gaine ai which
lie will be evenîtually beaten. The puiisliment is inievitable,
for vice, like virtue, brings ils own reward.

'T'lie iost common, and perhiaps the easiest, fori of mis-

representation is to show a cheap imitation in place of the

genuine article. This, besides being hurtful to lte moirais of
the person doing il, and besides being exceedingly risky witht

particular customulers, is excecdinugly utnfair to the manufacturer
who has estabhlslhed a reputation.

The i)ominion suspender Co., of Niagara Falis, write us

that there are a nuiber of nierchants tirotgiout the country
who are said to le passing imitations of the Hercules suspenders
on tlcir customiiers. Soute of thlcm even lang tiese imitations

on the It. o.'s show racks. We cannot believe that tlere are

men in tit regular trade iuean enouglr to do business in tihis

way. )ur opinion of thcmt is contrary tu ail sucli assumîptions.

W e sincercl hope that ite i.s'orauition is based on one or two

cases, and that dry goods incit as a rule, are above sucli

thinîgs.
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