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WOMEN AS PHYSICIANS.

Duwiing twonty-throo yoears of sesociation with women students and
practitionois, writes Dr, Phebo J. B Whit, in The Ladies' Home Journal, I
havo known of but fow failures, On tho contrary, I know of many who
bavo achieved fortunes, and who aro enjoying a lucrative practico.

Projudico 1 Yes, thero is prejudico against them. DBut it is ihe snmo
prejudico that does not sllow womon to have political suffrago ; the same
that objoots to wowoen boing anything but housekoepers or butterflics.
Thero is no foundation for it whatever, and it will pass away in timo. I find
that foroigners, Germans espeoially, who have been accustomed to midwivee
in their own country, tako most kindly to femalo practitionere. It is tho
Ansorican peoplo that stick to the old exploded theory of woman's inability
to own and manage property, to buy and eell, or to follow a learned
profession. During tho last quarter-contury thirty-eight medical colleges
havo been opened to womeon, and seven others aro exclusively for women,
In tho West they aro more liberal than in the Esst, Thero aro to-dsy
upwards of threo thousand women practitionors, whero twonty-five years
ago there woru but a scora |

It is argued that women dislike tho sight of blood. Of course they do.
So do men. Whon I commenced the study of medicine I was fully con-
vinced that women would not make good surgeons. But a long oxperionco
has reversed that conviction, Many of thom undoubtedly possess the norve
to poiform any surgical operation. They do their work in a masterly
manner, and without flinching. The theory that woman's nervous tempera-
ment aud sympathetic nature militates against her in this connection is
absolutely faleo,
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SUCCESS AND FAILURES AMONG ADVERTISERS.

Recont statistics, according to Bradstreet’'s Commeorcial Directs vy, show
that in all lines of industrial ife more than four fifths, or over eighty-two,
por cent of all who failed in business in the United Statos last yoar were
brought %o that condition primarily because of lack of equipment, *either
natural or acquired, mental or financial, or through lack of special education
in their respective lines of trade.

It is clear snd plainly evident that poor and superficial preparations for
business life is the one great weakness of our present industrial training—
the broadest of all avenues leading to failure. It is this lack of proper
equipment which causes certain advertisers to fail, while others gradually
work their way to eminent vuccess and great wealth. Tho great study with
the advertiser, therefore, should be Low to start right, how to gu on right
how to constantly keop fully equipped.

Advertising is a science. What would bo thought of a young man or
youth who developed a genius for mashematics, who said, «* I will not study
arithmetio or algebrs, or geometry. I will not give time to the teacbiog of
the professors and masters of that great science, but I will work outall for
mysolf, arriving at better methods, through the power of my own intellect
and genius.,” However great his natural ability he could not progress far
in a lifetime. But if ho availed bimeelf oZ the knowledge left to all asa
heritage—treasure accumuleted by thousands of great minds in the years snd
ages past—then might ho become great in the profound science, and possibly
renowned through some advsnce or improvement or simplifyiog of mothod.

The same holds truo in the science of advertising ; the man who becomes
great in it must possess genius of a certain description ; and he must ever be
a student—firat, to secure tLe wisdom of the past and presont; second, to
keop in tho van, to be a leader in the rapid march of progress.

As tho ordinary youth readi'y lea'ns enough of mathematics to very well
serve tho purpose of ordinary business iife, so may the ordinary advertisor
succeod modorately weil with the same half careless study and tho same lack
of geniua.

Har, patient work accomplishes much. In one sense .industry aud
research aro the paronts of genius. Thus, advortisers without much genius,
who study the science moderatoly, sucteed fairly, while those who have
natural genius in a high degree, but who will not work to learn from others,
almost invariably fail. But great success is the result of the happy union of
natural genius and careful pationt study and investigation.

PrintzRr's INE, published wookly, at §2 a year, by George P, Rowell &
Co., New York.

This Jittlo magazino is an educator ; it teaches the science of advertising.
From an editorial standpoint it is able. Its contribaturs are, iu the main,
the most successful advertisors and advertising exports, Its advertisors are
very largely the ablest advertising agencies and the liveliost and most vala-
able advertising mediums. Its proprietor, the st.ong, loading advertising
agoncy, of whom that progressive, thought{ul student and toacher of the
science of advertising, Mr. Goorge P. Rowell, is the hoad. The reader is
constantly brought ia contact with many of the brightost and ablest minds
who aro interested in advertising. Such interchange of thought ynoans con-
tant progroess.

It is an excbange for the promotion of the science of advertising through
bringing together, in free discussion, tho ablest minds. As a publication
calculated to successfully educate and de-olup tho advertiser, it stands
ontirely unequalled and unrivalled in this or any other country. Issuod
wookly, its teaching and influence are continuous on tho reader , thusare
men guided and developed almost without realizing it. This continuous
cducation moans continuous. progross for the groat field of advertisers. Do
not underatand me as saying that all wisdom in the art is to bo found ia this
magazine, but I do say that more is to be found there than in any other
singlo cbannel in the world. Tho chart is a littlo thing, but on it much of
the safety of tho mariner deponds. Printer's JIul i3 the chart or guidoe to
whom many advertisers already owe much of thoir safoty and success.
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For twonty yoara I have constantly advortisad. Successful at the atart,
through the value of aa originat, popular idos, I was weak onough to funoy
that I know something about advortising. Tho loss of over ono haudred
thousand dollars in 1872 made a profound improssion on mo, to tho offect
that I know nothing aboutit. I wout to work to try to learn tho art, and by
constant endeavor and study, I havo boon able to hold a placo in tho ranks
of success.

Could I have had at that timo such a magazine, such an exchango of
thought, such a teacher and educator as Prinfers' Ink, I think I should have
saved over one hundred thousand dollars in 1872, I also bsliove I should
have made more money, and with loss worry and cire, as the yoars rolled by.

The roader doubtless infers that I would pay a very high price for
Printers’ Ink it necessary. I would pay ono thousand dollars a year for it,
if it conld not bo secured for less, simply beciuse I bolieve it to Lo worth
more than that sum to me in my business.

The successful lawyer studies tho Law Reporter, tho successful physician
and surgeon tho Medical and Surgical Review, and tho succosstul advestisor
Printers' Ink.

Mistake not, reader. This articlo is not intonded to flatter, and does
not flatter. Flattery imitates as nearly as possible the form of honest, deserved
merit, and theone is only too frequently tiken for the other. Happy are
those whoso keen perceptions enablo them to clearly disinguish the truo and
substantial from the falso and hollow. E, C. ALnxy,

INDUSTRIAL NOTES.

A. Ross & Sons v Brrrer Suare Tuan Ever.—Mossta. A. Robb &
Soos have got their crane in the foundry working satisfactorily now, which
will enablo them to do all kinds of heavy casting with greator facility. They
have just recoived another large shipmoent of tho colebrated Hallside stesl
boiler plates, and their intention for the future is not only to makoa specialty
of these and the Dalzoll plates, which aro considerad to be the dest two
brands, but they are planniug to carry a heavy stock of plates of stindard
sizas for their Monarch patent boilers, as well as stationary boilers, and so
far as possible are trying to carry stock sizes of boilers on hand, ready for
prompt shipment. Tho engine and boiler sent to Moncton some time ago to
run & large brick business nas been put ia place by the ownors, and will be
runniog in a day or two. The builer sent for a woollen mill in Antigonish
has also been put in place, and it, with the new Hercules engine, will also
be ruaniog in a few days. Tho ftia have of late sold a number of hoilers
for cheese factories in Aatigonish County and Capo Breton, and they are
now basy on a large engine and boilor which is to be shippad in a few days
for a large saw mill in Shelburne. They also have about ready for shipment
a monarch boiler which they have exchanged for a Loonard engwo and
boiler taken out by a firm up north, Messrs, Robb expect another engine
lathe from Buston this week for their engine department, in which they now
bave 5 or 6 bands employed, and expect within a short 1ims to have several
of their new automstic engiaes for electric light purposes ready to put on
the market, and if we may judge of the success of their engines from those
in use already in the electric light station here, we may bespsak for them a
large and ready sale. Qur representative noticed in their siles room one of
the large Roger’s saw filers ready for shipment, and on enquiry we understand
that the fictn have several contracts foi hot-water heating and the fitting ap
of bath rooms, for which thoy will uso the Daisy boiler and Saffurd radiator.
They are also introducing a new watchman's clock, the price of which will
bring it within reach of every mill and factory owner.—Ecchanye.

¢ We have recontly gone into the manufacturing of copper and brass for
eloutrical purposes,” said Mr, Fairman, President of the Dominion Wire
Manufactaring Cumpany, of Montreal. ¢ You see,” ho continued, * we
discovered in the blue book for 1889 that over 250 tons of coppor wire was
ananually imported from tho States to this country, and we thought there
was an oponing for us in tho drawing of copper wire. The prospects were
that the business would be small to begin with, but in a fow yoars would
grow considerably larger. In anticipation of this trade we entsred into
communication with the larzest copper mill in the Stites, and made arrange-
monts by which they agreal to roll dowa the pure lake coppor bars into
rods for us at a reasonablo figuro, and also to assist in baiiding a mill here.
This was carried vut. W2 wore obliged to ad 1 a large wiag, 150 fest by 60
feet, t0 our works at Lachioo; also to put down expensive furnaces and
machinery, custing, when compleled, over $35,000. This plant and
machinory, wo foar, pussessss greater productive capacity than ths require-
ments of the country dewand, pruducing 10 tons per day of pure electric copper
wire, which means about 3,000 tons yoarly, while the consump.ion of
Canada to-d.y is not more thin 400 tons agouiliy. This beng the case, we
cin only run our furnaces two days in the week, and then let them cool
down. Were it possible to kesp runuing all tho time, we should be able to
turn out the wire as choaply, or even cheapar, than 1t is mado ia the States.
Experienced men from there, to whom wo havoe submitted ssmples for inspec-
tion, givo tostimuny that it is of superiut yuality, Ouz mill 1s ths first ever
cstablished in the Domioion for the manafacturing of copper wite. This 1s,
as I said, s pow branch for us. Dal, in addition, we maaufacture ali kiads
of steol and iron wire, also barbald wire for feocing, brass wire, hay-bale ties
and brass and steol wood screws.”

Mr. Fairman then gave somo interssting information abaat his works at
Lacbine, in which it camo out that the Compsay omploys abaut 350 mon,
and has a monthly pay roll of over 810,000. Tas cout il t5 « s
item, as payment fur over 5,000 tons of coal is sent to Nuva Scou. -
yoar,.—Toronto Lmpire! .




