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Phere contmues a dismelmation in some guarters ' dollars on Chicago and St Louis property at four per

to make the change to three per cent. on all new busi-
ness. Hlos anses, not trom lack of conviction that the
course as dictated by prudence and s desirable, but
trom a reluctance to make the merease - preminms
necessanly mvolved it the change s to be made on a
sound basis, and thus to remove one of the alluring
tcatures which help the agent to sell his wares, Here
competition enters to blmd the eyes of wisdom, A\t
lcast, this s my opion, ’

Why s thirce per cent as higha rate as should be
assuicd by conservative companes? It would seem
that the proposition needed no argument. It s pa
tent. Lhe standard of Massachusetts, the Pronecr n
carciul imsurance supervision, tour per cent,,
whon soven per cent. was readily obtainable on the
best real estate mortgages and the best ranlroad bonds,
New York tollowed st i 1887, and made the stand
ard four per cont.at a time when six per cent. was
castly obtamnable on ngh class securities. The margm
was not considered any toc Lade, Errors ininvest
nient had to be provided for,  Ldle poney and money
temporarily held at mimmum rates ad to be pro
vided for. It was never regarded o pradent 1o as
sumie a rate which nught probably be obtammed on the
average, but which was not by any means certain
An exanunation of the rates actually obtained by the
SIX largest companies reporting to the State of New
York m the year 1807 shows that they averaged 4.74
per cent, while the ruling rate at the same time for
wood mortgages on real estate was 480 per cent,, and
vet this margin was far greater than can he expected
tnow. Money s freely loaned on first-class real estate
m New York, Boston, Philadelphia, Pittsburg, Chica
ko, St Lows and other cities at four per cent., and
even lower rates are accepted  in particular  cases,
United States Government bonds are selling at prices
which will vicld the holders only 2,20 per cent. to 2.45
per cents upon thar mvestment. The better class of
ratlroad secunties are selling on a three to three and
ene half per cent. basis. Quite a large number of the
ratlroad companices in the country have been engag
in refundimg thew bonds as they mature by the issue
of three and one half per cent- homds, and, in the case
of the Chicago & Alton and others, are issuing three
per cent. honds Fhe three and onehalf per cent
bonds sossued are selling at a premium of from six
per cent to ten per cent. Mumeipal bonds of some
of the largest of our cities are selling on a basis of
200 per cent. to 315 per cent, and even bonds of
smaller cities well Tocated sell readily upon a basis of
305 per cent. to 325 per cent Savings  banks
throughout the country have quite  gencrally  been
obliged to cut down  the rate paid to depositors to
correspond with the recognized decline in the rates
obtamable on good investments: This rate, which, a
few vears ago comparatively, stood at five per cent.,
has been reduced to an average of three and one half
per centalthough there are many of  the  savings
hanks <tll paving four per cent. on <mall deposits, they
being able to do so owing to the great advance in the
price of securities held by them as investments,  One
of our largest life assurance companies in the Fast,
which had steadily adhered to a demand of five per
centon real estate mortgage honds, has recently an
nounced ats mtention to loan freely at four per cent
We also find that one of the large comnanies in the
West, which has heen loaning money at high rates and
has deservedly clatmed the credit for earning high
rates of mterest, has, within a vear, loaned millions of
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Desiring to learn the opinion of the best instructed
minds in the country on the probabilities of the futury
as to the rate of mterest on which a  life insurance
company could absolutely count, without peradven
ture, | addressed a letter to each of over two hun-
dred financiers and economists, asking his opinion.
Out of one hundred and fifteen replies, sixty-five say
three per cent, or less, seven going as low as two and
one-half per cent.; thirty-six say from three per cent.
to three and onehalf per cent.; seven say from three
and one-half per cent to four per cent.; one says from
three per cent. to four per cent.; two say what may be
regarded as four per cent. qualified in some way, and
only four say four per cent. unqualifiedly. According
to the coneensus of opinion of these experts, therefore,
it would not be safe to assume more than three per
cent. as a guarantee for the future,
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So much for interest. The next principle is that
which 15 involved m excessive surrender values, espe-
cially m the carly years, and in the contract-features
which stimulate disintegration rather than encourage
persistence.  Inoold times, surrender values were un
known.  Afterwards they came into vogue on a mo-
derate scale. Now they threaten the healthy continu
ance of policies, Formerly when a man was finan
cially embarrassed he had to sell, whatever his health
might be. Now, he sells if in good health, borrows if
in poor health, and if seriously deteriorated he takes
cxtended term assurance, stops the payment of premiums,
and the clatm as coilected: To begmn with, it is a fallacy
to assume that because for convenience of calculation
the reserve on cach policy is computed as appurtenant
to that pohey, the amount of the reserve in each case
15 i cquity the property of the particular policy-hold-
¢ hefore his pohicy matures, as distinguished from be-
g the property of the mass  of  policy-holders, of
which he, of course, is one, It is not.  The equity
of the transaction is that the poliey-holder should con-
tnue his contract to the end.  1f he does not, he just
so far does all that in him lies to break up the com-
bination upon the continuance of which as a whole
the safe operation of the laws of mortality and finance
depends. This man has no inherent right to draw out
the proportionate amount of the combined security
fund that on the average may be back of his contract.
The erroncous idea that he has this right is at the
root of the competition which has led to excess in this
direction.  One man cannot be a company all by him-
seli. It requires great numbers to secure the aver-
ages. And whoever, after being one of the number
bhanding together to secure beneficial results for the
whole, backs out and repudiates his share in the enter-
prise, onght to he subjected to a proper penalty.  His-
tory will show that a rigid practice in this particular
has a salutary effect.  Besides, the object and aim of
assurance companies is not to take care of the living
pecple who hecome tired of paving, or for other rea-
sons (even in cases of hardship) abandon their con-
tracts.  The objects of our solicitude are the widows
and orphans who are deserted by these improvident
people, and for their sakes we ought to make it less
casy for their hushands and fathers to leave them in
the lurch,

Nowadavs, it seems as if the ingenuity of man was
almost exhausted in devising ways and means to neu-
tralize the heneficial work of life assurance.  We take
great pains to obtain a new policy-holder, and spend




