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POTATO-BUYER in » com-
A munity may buy potatoes from
farmers. What is 100 per
cent of the farmer's business in pota-
toes represents one half of ome per
cent of the potato-buyer's business
Consequently, a deal that means 100
per cent to the farmer means one-
half of one per cent to the potato
buyer, and because the deal means
very litile to the buyer and very much
to the farmer, the farmer is at a
disadvantage.

Exactly the same condition prevails
in purchasing supplies. The farmer
is handicapped because of the small
smount of business he is doing. A
farmer who can use two domen self-
binders can purchase them more
cheaply than the men who uses but
one. The farmer who can sell many
carloads of farm products of one elass
can get @ better price for his pro
ducts than can the one who has only
a wagonload or less to market

Cooperation or Peasantry

There seems to be but two solu-
tions to the problem of putting the
farmer on am equal business basis
with those with whom he has business
outside of the farm. One is to in
crease the size of the average farm;
the other is to unite the interests of
wveral farmers owning farms of or
dinary size for purposes of outside
contact, in both buying and selling
The latter plan is decidedly prefer-
able, because it does not invelve the
lsadlord and tenant or landlord and
bired-help system, and makes pos
sible the maiintenance of the family
sized farm, which is probably one of
our most important institutions. Co
operation will help to make possible
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farm, operated by its owner, longer
than it can be maintained in any
other way. .

Economy in Cooperation
Cooperation in marketing and in
buying is, we believe, essential (o the
economical distribution of products
Large quantities of unitormly good
products can be sold much more ad
vantageously than can smaller quan-

tities of products, each sample of
which may be good in iteelf but which
when brought together are not uni-

form. When every farm was manu-
facturing ita own butter, and each
of the hundred or more farmers in
the community was trying to selk but-
ter of a different quality, the price of
butter was comparatively low. Where
butter is manufactured in one plant,
the manager of the creamery has at
his disposal large quantities of & uni
form produet and can sell at the best
possible price.

If the products of a community,
wch as grain, potatoes, and live
stock, can be made uniform by co-
operation smong the members of the
oommunity in production, and then

%0 larger quantities of uniform
products can be sold by one man, the
tame advantages that come to the
large farmer, or have come to the
dairy industry’ can be seoured in
other enterprises ofi the farm.

Club Promotes Cooperation

A farmors' olub is the logi

to
ooperation. In the second place, it
provides o logical means for studying
arefully any enterprise that it is
proposed to undertake '
® that impractical w are
likely to be avoided. We believe the
farmers’ club is & vital factor in pro-
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The Farmers' Club a Forerunner of
perative Business

By A. D. Wilson

oussed the matter beforehand, in
ivate conversation. No ome need
any fear of joining the olub, be-
cause there is mo stock sold and no
ibili It is simply a
th pea

moting for efficiency, be-
oause it is not organised to defeat
any particular class of people but to
study intelligently any problem that
may come up, and to take the action
necessary to put any plan decided
upon into effective operation.
How to Organize a Club

The organization of a club is not
complicated or difficult. A good way
to start the movement is for someone
in & community who is interested to
invite two or more of his neighbors
t0 meet at his home or some other
suitablo place. 1f an interesting pro-
gramme, including singing and
speaking by the young people can be

ab
ple in the community will take up
collectively questions of interest to
the commumity, instead of struggling
with them individually

A Word to Mr. Whiteside
DITOR, Farm and Dairy,—1 notice
E in Farm and Dairy of April 5th
Mr. Whiteside has been trying to
give us a little chin.whack on how to
economize in making maple syrup. He
thinks Mr. Payne has gone to a great
deal too much expense in building a
house in which to boil maple syrup
He says they used to tap the trees
with o gouge and long cedar spiles
and oatch.the sap in pine troughs. So

Is It Any Wonder He Is “Down and Out”

No one agency has done more to atirso
the wide adoption of the automobile
cognize the almost impassible condi
hat will wear
raffio, should the general

arranged, so much the better A
dinner or supper should be provided,
s eating togother does more than
any other one thing to break down
resorve, formality and distrust. It
is much easior to carry out a move-
ment of this kind after a good meal
has been served.

The proposition should be talked
over, and it is well if a considerable
proportion of those present have dis-

means
of country roads
year as  condition that must be remedied.
L under auto trafle will cost twice
¢ phublle be asked 1o pay the difference?
beneflciaries foot the billP This picture might be

of the East

with Discouragement.
tention to the rural road problem than
of trausportation. All now
AL certain seasons of the
ouly guestion now is—If roads
as much us good roads for farm
Or should the
duplicated now in several counties

The

did T, and many a time T have turned
the troughs up against the trees in
the fall to have them ready for the
spring, but times have changed since
then, and we are using more modern
methods, not only for the makin« of a
much better syrup, but for the sake
of ma the work much more pleas
g as well as profitable, We have a
thousand sap buckets, store and gath.
ering tanks to be cared for when not

(rs)

n use, and the one building does for
storing everything in as well as for
boiling.

1 wonder if 1 paid Mr, Whiteside a
visit, would I find him with a yoke of
oxen and an old wooden beam plow
poking among the stones and stamps,
or would 1 find him with a more
modern equipment? If Mr. White.
side will come and pay me a visit next
syrup-making season 1 will give him
some as nice maple syrup as he ever
tasted and also show him that I have
not gone to the extreme in building.
If, in the connty of Victoria, they do
things as they used to 40 or 50 years
ago, 1 would ask Mr. Whiteside to
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move to the county of Peterboro,
where we ., i} s in an up-to-date
manner,—Nath Payne, Peterboro
Co., Ont,

British Columbia Salmon

Norman Chapman, New Westminster
B.C.

S

Dist.,
ALMON, and then more salmon, is
one of the many treats to be found

in B.C.; and of B, 0. no other fish
is famed like the Red Sockeye salmon
to be found in the mighty Fraser
River. The run is now on, and it is

no uncommon sight to see the natives
with their huge baskets full of this
fresh water's production Indeed at
one time, before the large canneries
were dotted along the mouth of the
Fraser, the Mmdians would scoup the
salmon up on to the banks with pails
— using as many as they could and
leaving the rest to decay. It was not
long before the B. C. Government put
a stop to this awful waste

Here the Indians live almost en-
tirely on salmon, and have a privilege
which no white man has; tha is, of
fishing salmon with a net. Of conrse
the white man can use a line, but
that is very slow and wearisome.

In certain places along the shore of
the Fraser the remains of countless
fish can be seen, having been caught
in some sort of trap caused by the
jamm and thus met their death,
only to be covered with sediment by
the river and at last forming an abode
for man. How wonderful a formation
of land!

Postal money orders, express money
orders, bank cheques and receipts to
banks by depositors, must bear a 2
cent stamp and postal notes a 1 cent
stamp. The issuer of a cheque and
the purchaser of the money order or
postal note pays this amount. A pen-
alty of $60 is provided for the per-
son who neglects to place the neces-
sary stamp on a cheque or savings
bank receipt.

THIS PLANT BUILT ON FULFILLED PROMISES

has worked with a full staff ever since war began,

but more taken on.
people have in the

SHERLOCK-MANNING

Not a man laid off,

This speaks well for the confidence the Caandian
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““Canada’s Biggest Piano Value "
You buy the Sherlock-Manning straight from the factory for $100 less

than any other first-clasy piano made

it is the best quality you could

buy at any price, and carries an unconditional ten-year guarantee.
Let us save you $100 on your purchase of a piano, giving as good

or better quality. Write Dept. 21,

for handsome Art Cutalogue P,




