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FIRE LOSSES.

Although Fire Insurance has come to
be regarded by the public generally as a
matter of necessity rather than of choice,
but few amongst the myriads of insurers
can form any adequate idea of the mag-
pitude of the interests thus involved.
We pick up our daily paper and note
therein the record of some conflagration,
and are not in the least surprised to find
somewhere in the account that the pro-
perty was insured for some proportion of
its valae ; in fact, this matter of insur-
auce against loss by fire has become so
common that it is only the exceptions to
the rule which strike us as being strange.

Of course, in any such conflagration
the loss is the same no matter whether
the property is insured or not, the only
difference being, that, in the case of in-
sarance, the loss is distributed between
the owner and the sharecholders of the
insurance companies who had been paid
for assuming the risk.

1t is Altogether too late in the century |

to argue about the benefits of fire n-
surance; for public opinion has long
ago pronounced so strongly in favour of

year for loses was 1877, memornble as
being the ono in which the City of St.
John was laid in ashes; the amount of
fire loges that year amounting to $29,
261,000. Leaving out this year, the
average for tho other four years is $5,
489,800 per aunum, Theo total awount
of insurance on theso 586,710,800 of
property destroyed wns $28,848,800 or
an average of $4,768,760 per annum,
|88 agniust au aunual average loss of
$11,642,000, According totho figures tho
insyrance nmounted only to about 40 per
cent of the property destroyed; n pro-
portion ridionlonsly small whea we con-
sidor tho danger of large conflagrations
which this wooden country is at all times
subjeot to, If these figures teach us
anything, it is not only that the danger
of fire is much greater than we are often
willing to admit, but that secing that we
have to face this danger, it would be
better if property owners would secure
themselves from loss by an amount of
insurance adequnte to the intercst they
have exposed.

If ingurance is & good thing at all, it
is only following the advice of common
sense to take the full Lenefit it can
bestow, and not rest content with simply
knowing that you are insured regardless
of the proportion between the benefit
and the risk, Tor the purpose of com-
parison we give the below the losses
since 1876, and the amount of insurance
for each year.

DOMINION OF CANADA.

Year. Total Joses, Toscs to
Ius, o'
1876 - & 3,887,600

ve-v 10,637,700

< 3,102,500

............... 3,856,000

2259500

Tetals $56710.300.... - .. . $23.813.600

UNFAIR COMPETITION.

During the past few years,compositions
ranging from ten to seventy-five cents on
thedollarof their indebtedness, have been
of no uncommon occurrence amongst n

want of business ability, or by a pro-do.
termination to enrich themsolves at thoir
craditors’ expense by shirking their honest
responsibilitio+, tho effcct is exactly what
wo have just stated, a premium on failuro,
If this wero all it would Lo bad enough,
but this ia not all. Not only does the
creditor pay through the noso for the in-
capacity or dishonesty of the compromia.
ing debtor, but he also does o great in-
justico to those customers in tho same
line of business, who, by hard work,
economy, and strict attention to business
have always managed to pay him one
bundred cents on the dollar for all the
goods they have purchased from him, by
subjecting them to an unjust and often-
times damaging competition.

Tuke, for examplo, what overy one
has seen fifty times during tho past five
years, the case ¢f two merchants in the
samo line of business in the one town,
Otic of these merchants by hard work,
strict economy in all his expenditure, and
& constant personal attention to business,
has not only managed to pay his way as
he has gone but to lay by something to
the good. He is considered a good mark
by the wholesale trade, every one is glad
to gell him whatever ho wants, knowing
full well that their payment is sure when
the bill matures. No one would ever
think of settling his bills at twenty-five
cents on the dollar or any other sum loss
than the full amount. The other, buys
the same class of goods from the same
wholesnle merchants at the eame price as
lns competitor, but after ho gets a pretty
good stock on hand he comes to hie credi-
tors and says that unfortunately he can't
pay up in full, aed wants to make a com-
promise with tnem. If the offer is ac-
cepted, as has oftey been tho case, and he
gets a sottloment at say fifty cents on the

dollar, how does it afiect Lis position as
compared with that of the first (and
honest) merchant instanced above,; why
the result simply is, that he oan under-

it, that a peraon who refuses to insuro | certain class of our merchants, Whethey 561l him every t.ime and .atill mtko as
his property is regarded as httle better | the frequency of such transnotions has) Duch profit relatively on his goods as he

than a fool.
What we chiefly desire to draw the at-

been due to the imperfect working of the
| Insolvent law or to the proverbial tender

did beforo he failed.
Say they were both jewelers, and each

tention of our readers to 1s the magni- | hearteduess of the creditors thomsclves, | sold the same brand of watches, for which
tude of the aggregate fires of this country, | We ure not prepared to say, but we can j they paid the same price to the wholesnlo

and the lesson we may learn from it.

without any hesitation whatever, pro-

dealer, say $10.00; now suppose that in

From the fire tables published by the , nounce upon the effcot of the prucuse, | the ordinary way of business they should
New York Chronicle, wo learn that during ; To our mind the practical working of suct: | bave fifty per cont. profit upon such
the pust five years tho total amount of { 4 cuatom is to put a premium upon busi- | goods, the regular selling prices of these

property destroyed by fire in the Domin-
ion of Cansda has averaged tho sum of
$11,842,000 per annum. The largest

ness failure. Whether snch failure is
caused by misfortune over which the
debtor has no control, incompetence and

watchos would be $15.00, and the honest
trader could not afford to sell it under
that figure and do a legitimato trade.



